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A central control room showing 
marble panels with stop valves, 
switches and recording in- 
struments. 


The Residence Palace—Brussels 
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KEWANEE 


(GARBAGE BURNERS 


By utilizing garbage and rub- 
bish as fuel for heating water, 
Kewanee Garbage Burners 
turn waste into profit —actu- 
ally making an asset of what 
would otherwise be a nuisance. 





The saving is anywhere 


from 30 to 50% of the fuel 
cost, where a tank heater 
of the ordinary kind is 
used for heating water. 





Made in three types and fourteen sizes to 
heat 200 to 2600 gallons of water per hour 


KEWANEE BSILER COMPANY 


Kewanee, Illinois Branches in Most Leading Cities 
STEEL HEATING BOILERS RADIATORS WATER HEATERS TANKS AND WATER HEATING GARBAGE BURNERS 
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“I hold every man a debtor to his profession.” 
— Bacon. 

Into your business, you put your time, your 
interest and enthusiasm, your ability and 
your money. 

From your business, you get a livelihood and, 
if your are proficient, the respect of your 
community. 

You owe it to your business and the invest- 
ment you have made in it, to sell and install 
V L, Frost Proof Hydrants and Closets. 
They will help you to increase your profit 
and your standing with your customers. 


Write for full information and prices on the 


VQGEL line today. 


St. Louis, Mo. 


by ALIANT (UICC 
hk PATENTED Hi 
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Beautiful in appearance. 
Accurately made of 
highest grade materials, 


Fits Vitreous China 
or Porcelain Enameled 
Lavatories. 


Combination Tavatory Fixtures 


HIS Fixture can be installed on any 
Lavatory drilled for Pop-Up waste. 


Furnished with Nickel Plated Brass or 
China Spout 3%” and 4%” long. 

Valves equipped with replaceable Seats. Stems have 
encased composition Discs. Supply pipes between 


valves have ball joint on one end making them ad- 
justable to any angle. 


The Pop-Up waste is also adjustable, operates easily, 
and is positive in action. Every lift of the handle gives 


a corresponding action of the stopper. [ 


WoLvERINE Peass Works 


ve) MICHIGAN 


WE SELL THE RETAIL PLUMBING TRADE EXCLUSIVELY 








GRAND RAPIDS 





fully worked out to assist 
in an easy and quick in- 
stallation and they give 
continued satisfaction. 


Wolverine Fixtures have 
found popular favor. be- 
cause their mechanical 


details have been care 
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The I & M Plant— 


Built on a founda- 
tion of fair dealing 





ESTABLISHED 1889 


Quality Brand Plumbers’ Tubular 
Brass Goods 





a ee 


Prompt Shipment on all 
Standard Articles 


= — 





The Ireland and Matthews Built-in Fix- removing the fixture. The handies are 
tures merit your investigation. The attached in such a method to the valves 
forged shower head is extremely sturdy that they positively will not pull off. 


and the valves can be reseated without ‘Write us for further information. 
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ofter 8 years 
OF SUCCESS 


eNow- 


anew improved 
OILO-MATIC fis 


A new Oil-O-Matic is now available, One 
that surpasses even the former model which 
brought world leadership. For the past 
three years more than twice as many home- 
owners selected it as any other make. 


Better than ever, the complete range of 
oil fuels may be used with equal facility, 
And notably cheap Fuel Oil—so rich in heat 
value—that makes Oil-O-Matic the lowest 
in operating cost. This exceptionally wide 
choice of fuel assures a never-failing supply. 

In design and workmanship, Model J sets 
a new standard in oil burner excellence. Of 
course, the fundamental principles that have 


kept Oil-O-Matic so far in advance of the 
front ranks, are all rigidly followed. Built 
with watch-like precision and finished in 
effective French blue, it lends dis- 
tinction to any heating equipment. 

New sturdiness has been built 
into it. Compactness and sim- 
plicity heretofore thought 
impossible. The automatic p a 
operation of the burner is BES ¢ ' = 
regulated by a unique e 
device with but one mov- 
ing part—and thata highly 
polished steel ball! Even 
the electrical switches are 
hermetically sealed in glass 
to insure dust-free con- 
tacts. New quiet and lack 
ofvibration are achieved by cork in- 
sulation under the motor which is 
huilt exclusively for this one model. 
To everyone interested in heating, 
Model J offers a tremendous oppor- 
tunity. In whatever type of build- 
ing you are interested, this remark- 
able new oil burner meets the most 
exacting heating requirements. 
Write today for full information. 
The coupon below brings it to you 
free and postpaid. 


Williams Oil-O-Matic Heating Corp., DE 107 
Bloomington, Illinois : 
Please send us full information about Oil-O- 
Matic and dealer's propostion. 
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Page Smokeless LS Smokeless! 











The 60° Monarch Smoke- 


less Boiler is the last word 


in cast iron boiler con- 


struction for large heating 
installations. 


}t complies with most rigid 
smoke ordinances, and re- 


alizes fully the economies 
resulting from burning the 


gases ordinarily given off 


as smoke. 
oe oe 


Also made in smaller sizes 


for smaller buildings. 


Burns Any Coal, Oil or Gas 


THE WILLIAM H. PAGE BOILER COMPANY 
Makers of a Complete Line of Round and Square Steam and Water Boilers 


General Offices: 200 Madison Ave., New York. 


Branch Office 


Warehouse: Bush Terminal 


and Warchouses: BOSTON, 123 Beverly Street, CLEVELAND, Rose Building 


Factory: MEADVILLE, PENNSYLVANIA 
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COST Prices ARE PRINTED _IN BOOK 











ences 
SUGGESTED geiiina PRICES ARE PRINTED 1n BOOK 


Save time and money 


Time runs into money—and time spent figuring the costs on a 
job mounts up into respectable figures. Too, you have no 
assurance of accuracy when you must depend on pencil and 
paper. Here you have everything where you want it—accurate 
figures, checked beyond the possibility of error. You know 
your costs—and price figures are right before you. 


THE PLUMBERS’ 
AND STEAMFITTERS'’ 
PRICE GUIDE 


We have been publishing this book for fifteen years—ever 
since 1912. In that time thousands of contractors have proven 
its value in figuring their costs and resale prices. It is not an 
experiment—not a fly-by-night proposition—but a handy 
reliable piece of office equipment you cannot afford to be without. 
You can buy the best tools for your journeyman—why tie down 
your office force to pencil and scratch pad, with the possibility 
of costly errors—when you can have this book at an amazingly 


low price? 


Anybody can use it 


You don’t have to be an accountant or a mathematician to 
use the Plumbers’ and Steamfitters’ Price Guide. Everything 


is simplicity itself—your newest clerk can grasp it entirely at a 
glance. And the best part of it is that inexperienced office 


workers can figure jobs from the Price Guide with absolute 
accuracy. The figures are right—nothing is left to chance. 


are furnished from time to 


Revision Sheets time at a slight additional 
cost. These sheets are issued as material and data becomes 


obsolete, and you are assured of continuous accuracy at all 
times. 


You cannot afford to be without this book. Mail the coupon 


today and get the details. 


BAREHAM AND SAUNDERS 


Published and used by Plumbers and Steamfitters since 1912. 
Publishers of the Plumbers’ and Steamfitters’ Price Guide. 


366 East Main St. Rochester, N. Y. 
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Coupon today 
for full 


information 
about this book! 


THE PLUMBERS’ AND STEAM- 
FITTERS’ PRICE GUIDE 





"ARE pRinTED IN BOOK 
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What this book contains 


The Plumbers’ and Steamfitters’ Price Guide 
has been compiled with one purpose in view 
that of helping the contractor to determine aver- 


age costs and proper resale prices. Into this book 








is crammed all.the information you can possibly 
need to determine selling prices of every kind of 
supplies you use—every item is instantly avail- 


able through the famous Bareham and Saunders 


cross-indexed system—you can find what you 





want in a jiffy. No figuring—no hunting through 
price lists. You can put your finger on any item 


right away! 








Mail this 
Coupon 
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It Pays to Say “MIDLAND” 
Where Roof Flashings and 


Ferrules Are Concerned 





You can ask the plumber who uses 
them and has used others before 
—he'll tell you that it pays to 
say “Midland” when ordering 
Roof Flashings and Ferrules 








from your jobber. 





Virgin lead, moulded 


into a onepiece flash- 
ing which can be 


installed ina 









few seconds is you order 
what you Midlands. 
get when You'll like the 






























caulking ring 
and the ease with 
which the Midland 
fits any pitch roof. ~ 





Midland Ferrules are made 








of highest quality brass. Like 
the Flashings, they are subjected 





to rigid tests before being passed 
' into stock, and like the Flashings, 
they are easy to handle and profitable. 


Order Midland Roof es and Fer- 


rules from your jobber now. 


MIDLAND METAL MANUFACTURING CO. 


Kansas City, Mo. and * Newark, N. J. 
NEWARK PLANT MANUFACTURES ROOF FLASHINGS ONLY 
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Hot Water for Almost Nothing 


This is what you can offer your customers in the 


Used with either vapor or steam 
boilers, it heats the ordinary 30-40 
gallon tank at practically no cost. 


Construction is very simple and 
rugged—has nothing to get out of 


order or wear out. 


Is easily cleaned by removing the 
acorn nut at bottom and simply lift- 
ing off the top. The hole in the 


bottom, thru which the tie rod 
passes acts as a drain. 





Easily installed on either old or 
new jobs and in every way is much 


more satisfactory than the ordinary 
fire pot coil. 





PATENT APPLIED FOR 





An extremely powerful and rugged heater for use where 


larger quantities of hot water are required. Used with either 
vapor or steam boilers. Cast iron shell—20 gauge copper coil. 


There’s a Big Market 


For the sale of Indirect Heaters. They give satisfaction to 
the user and generous profits to you. Write for full information. 





THE HOTSTREAM HEATER COMPANY 


‘‘Makers of Heaters That Heat’’ 
CLEVELAND, OHIO 


BRANCH OFFICES: 


627 Washington Blvd. 892 Drexel Bldg. 269 W. Richmond St., Rialto Bldg., 509 Wilcox Bldg., 1715 California St., 
Chicago, Ill. Philadelphia, Pa. Toronto, Ont., Canada San Francisco, Calif. Los Angeles, Calif. Denver, Colo. 


1045 Wayburn Ave., 210 E. 45th St. 711 Dekum Bldg. 238 Main St., 426 Trust Bldg. 
Detroit, Mich. New York City Portland, Ore. Cambridge, Mass. El Paso, Texas. 


Manufacturers of a Full Line of Gas and Kerosene Heaters Standard, High Grade Products Built to Give Lasting Satisfaction 








HERE are manufacturers who had been making Copper Boilers many years 
before the ‘‘Riverside’’ Copper Boiler was put on the market, but during all 
those years radical improvements in copper boiler designs were lacking. 


When the ‘‘Riverside’’ Copper Boiler was created, new and modern prin- 
ciples of boiler design were incorporated in the “‘Riverside.’’ The result is that 
in the ‘‘Riverside,”’ you have all that is best of past experience, plus all we know 
about the action of pressure on cylindrical containers, and our long experience 
as boiler manufacturers has taught us a good deal. 


Take for instance the design of the bottom of the ‘‘Riverside’’ Copper 
Boiler:—Underneath the copper bottom is a heavy steel bottom which gives the 
boiler GREAT STRENGTH to resist pressures—and it also makes the boiler 
SAFE, something which should not be ignored in picking out a copper 
range boiler. 


Remember that the idea back of a copper boiler is long life and no rusty water 
but don’t forget that a copper boiler should be capable of standing pressures 
and the weakest part of the ordinary copper boilers is the bottom construction 
while in the ‘‘Riverside’’ the bottom construction is one of the strongest parts. 

There is a nice profit in the handling of Riverside Copper Boilers for the 


jobber and the plumber. All boilers are highly polished, lacquered, and well 
crated for shipment. 


Ask your Jobber for a ‘‘Riverside’’ 
accept no substitutes — for your own 
protection and your customers’. 


RIVERSIDE BOILER WORKS, inc. 
CAMBRIDGE, MASS., U. S. A. 


New York Office: 210 East 45th St. 
John G. Kelly 








“‘Rust costs home-owners of this country more than $600,000,000 annually 
for repairs and replacements to roofs, plumbing, sheet metal work, ea 
ware, etc.” —From Bulletin of ‘Copper and Brass Research Assn.” N.Y. 

















The above cut shows a Riverside 
30-gallon, 200-lb. test, 88-lb 
working pressure, Massachusetts 
Extra Heavy Regulation Copper 
Boiler. 6 Couplings are included 
in our prices, as well as the 

crating. 


Note the above boiler has 


standardized high and low taps, 
the up-to-date tapping! Specify 


“Riverside Hilowtap”’ on your 


orders. 


ri 20-YEAR GUARANTEE ON “AIVERSID B COPPER BOILER 


(CREDIT BASED ON SERVICE PERIOD.) 


Wf this Certificate te returned to the Riverside Boiler Works, Inc. within three months from the date this boiler is installed 
if aame is duly signed by the house owner, the boiler is guaranteed for s period of twenty years from date of the execution of 
guarentee ox the following conditions: that poaey See by © licensed plumber according to local 


1 
2 ~ that © temperature relief valve and a vacuum valve is installed so that excessive tempersture or 8 vacuum is not possible, 
If this boiter is defective under the above conditions within oanty pan, oie tate 88 bo out, eche bal <n osttee 
service rendered by the old boiler, which must be sent prepaid to the factory and has not been tampered with efter the 


Wh in motunity agreed and understood thet the maximum liability of the Riverside Boiler Werks, Inc. for the sale of thie boiler 
and under thin Certificate m the original selling price of (he boiler No ability for comequential damages or labor charges are 
indireety 


GOT VAUIO UMLESS SLGNED AND RECORDED AT ROW, 
i 
f 
il 


‘This guaramtes in only elective if (ertibcate ts properly mgned and recorded on the bucks of the Riverside Baller Works, Lac 
ie ten.-.. 2 RIVERSIDE BOILER WORKS, Inc. 
Mase. 
Mire 
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A Letter from Harry G. Nye 





Nye thin blade cutter wheel, made to 
fit all standard makes of pipe cutters, and 
guaranteed against breakage in use. 
Made both in smooth and knurled edge. 


oe 


Nye No. 2 
GEARED THREADING DEVICE 
mproved 
Capacity 2} in. to 4 in., inclusive. 

Net pee IN 0:4 0.90010 46.00.03 $50.00 
West of Rocky Mountains........ 55.00 
FREE TAA Pee OTELY 

GUARANTE 


Di 


Nye Solid Dies 


The Nye patented feature of removing 
every alternate tooth in the back of the 
die to reduce friction is used in Nye Solid 

ies. These dies are hardened and tem- 
pered in oil and made of finest tool steel. 





Nye Chasers 
Fit Nos. 1, 1-A and 2 Receding Die 
Stocks. 
ito. 1, 1 in, to 1% in....$ .75 per set net 
To Sear 1.25 per set net 
Ne 2) 24 in, to4in..... 3.60 per set net 


Ai 


PGs ca tvisacdesiand 


DOMESTIC ENGINEERING 13 


October 22, 1927 


TO THE PLUMBERS AND STEAMFITTERS 
OF THE U. S. A. 


Fellow Citizens: 

According to the bible, a man lives 
three score and ten years, if he lives 
according to the bible. An elephant 
lives ten score years, if he keeps away 
from the circus. But most of us would rather be a man for 
seventy years than an elephant for two hundred. And why? 





Since many an elephant was born, the steam engine, the 
telegraph, the telephone, the electric light and the Nye 
skip-tooth die have all been invented; but not an ele— 
phant knows it. If an elephant heard a phonograph play- 
ing jazz, he would take to the woods. So would we. 


An elephant never saw a moving picture, except when some 
traveler ran into a herd of him. An elephant never got 

Atlanta, or Havana, or even eczema. He may have seen 

an automobile perhaps, but he doesn't know why it runs, 

any more than we know why the darned thing won't. 


Likewise an elephant never went up in an aeroplane, and 
we hope that none of them ever does as long as we are 
around. He has never seen a football game, although we 
believe he could make the team. He doesn't know any 
more about baseball than the average umpire. 


He thinks that flesh color is blue, and it was this 
summer at the summer resorts. But when the weather is 
good he can't tell whether a girl has on stockings or 
not, and neither can we. A girl doesn't mean anything 
to him, or generally, anything that she says to us. 


But an elephant doesn't know anything about all these 
things, and that is why a man would rather be a man for 
seventy years than an elephant for two hundred. It 
isn't how long you live but how much you know that makes 
life worth living, seventy years or what. 


You can't know too much, except where your best girl was 
last night, or something like that. Knowledge is power, 
says the old adage, and it is the cheapest power there 
is with which to run a plumbing shop or any other in- 
stitution run for the benefit of the public. 


Every time a man reads a good book he is adding to his 
capital. Every minute he reads his trade paper he is 
adding to his profits. Every man has around his shop 
some place that he puts things that he may need some— 
time. A man ought to have a place like that in his brain. 


You may not be able to use all the ideas you read, but 
the other man's idea may give you an idea of your own, 
just like a baby in church can get a whole churchful of 
babies going. We don't need other men's ideas so much to 
imitate as to start our own brains to bawling a little. 


The more we know, the better for us. For instance, 
there may be a scattered plumber here and there who 
doesn't know that Nye tools are miles in advance of the 
old—fashion kind. Think of the time and the money and the 
labor it would save him if he only knew about Nye tools! 


Especially yours, a: A. Voy 


( Saar 1927 by Harry G. Nye 
rights reservcd, 
OTHERWISE KNOWN AS 


THE NYE TOOL & MACHINE WORKS 


MANUFACTURERS OF HIGH GRADE PIPE TOOLS 
4120-30 Fullerton Avenue Chicago, Illinois 








14 


DOMESTIC ENGINEERING October 


22, 1927 















Below: The world’s finest and 
most up-to-date gas water 
heater plant. 


man Heater Company. 


We Experiment Here 


Not in your customers’ homes 


One of the earliest policies of the Hoffman __ water heaters, enable the Hoffman Heater 
Heater Company was that none of itsheaters | Company to know in advance that its heaters 
should be offered to the public until exhaus- _—-will give satisfaction. Thus its improved 
tive experiments in the factory had proved models, including the revolutionary Master 
their efficiency beyond question. Storage System, are presented with absolute 
confidence in their ability to make good in 


So faithfully has this policy been lived up to 
the homes of your customers. 


that not once in the 25 years of the company’s 
existence has it been necessary to withdraw a It means much to you to know that the heaters 


model because of unsuspected defects. you install are not still in the experimental 
These rigid factory tests, plus a quarter of a stage. There’s no profit in selling heaters 
century’s experience in the making of gas which need frequent adjustments and repairs. 








WHERE SERVICE IS HARDEST 
you'll usually find Hoffman Heaters 


It’s a significant fact that wherever gas is poor in 
guality or low in pressure Hoffman Heaters are 


almost always installed. The same is true where 
water is extra hard or its pressure is unusually low. 


OFFMA 


AUTOMATIC 
GAS WATER HEATERS 


THE HOFFMAN HEATER CO., Inc. 














No.3, one of the seven sizes 


(direct type) Automatic Gas 


Water Heaters is available in two sizes 


Hoffman is the ONLY concern manufacturing an absolutely 
complete line of water heaters, including instantaneous 
heaters in all sizes, domestic storage systems, multicoil storage 
systems, unit storage systems, tank heaters and house heaters. 






In panel: Part of the experi- 
mental laboratory of the Hoff- 





The new Hoffman Master 


f Hoff Instantaneous ° i isvi n Aut tic St Syst 
of Hoffman Instantaneou 1701-15 Eighteenth Street, Louisville, Ky Semele eS yotom 





’ 


® 
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@Belieen Ourselves. 


The man who is so busy that he does not have time to read his trade paper is like. 
the man who was so busy chopping wood that he did not have time to sharpen his axe 


E AMERICANS ARE RATHER _IN- 
W clined to be a little smug and complacent as re- 
gards the sanitary condition of our country, 
and we are certainly deserving of some praise for its 
conditions. But we are also inclined to overlook the 
strides taken by other countries. Of course we concede 
that our Canadian neighbors are also well ahead in the 
race for sanitary living conditions, but we have a feeling 
in the backs of our minds that most other countries are 
lagging in the indefinite background. I have seen photo- 
graphs in “Your Weekly” which showed unsanitary con- 
ditions in other countries, so this week we are publishing 
a story which shows that there are 


make is held a lesson that might well be taken by neatly 
all master plumbers and heating contractors. s 

E HAVE ALWAYS CONTENDED THAT 

the average plumbing ordinance in most cities is 
not strict enough to protect the master plumber, as so 
many 
cities, 


masters have assured us. In a great number of 


the master plumbers are trying to get improved 
codes, and to help with this movement we have pub- 


lished, from time to time, articles comparing and dis 


cussing plumbing codes. This week we are starting a 


new series in which the code of a different municipality 





other spots.in the world beside the 
United States which take sanitation 
as a serious matter. If you will turn 
over a couple of pages, you will see 
a picture of a large apartment house 
in Belgium, at the top of the article, 
which is called “The Residence Pal- 
ace-Brussels.” The story and its ac- 
companying photographs, .one of 
which appears on the front cover, 
give those of us who have had a pro- 
vincial attitude toward foreign sani- 


tation a better insight into what other 
countries are doing. We must take 
off our hats to Belgium for producing 
such a splendid example of apartment 
architecture and sanitary installation. 


A.S.H.V.E.? 


E HAVE WITH US AGAIN 
this week those inimitable fun- 
sters, Dolan & Olson. The popular- 


be made? 





Do You Know— 


1.—What co-operation is 
being effected in the trade 
by the gas companies? 


2.—When and where is 
the 46th annual N.A.M.P 


convention to be held? 


3.—Can a satisfactory sep- 
tic tank be constructed by a 
master plumber ? 


4.—Who has been nomi- 
nated for president of the 


5.—When was the 
water closet patented ? 


6.—How should offsets in, . 
vertical soil and waste pipes - 


Answers will be found on page 96 


is discussed in each article. The first 
article discusses the code in Pittsfield, 
Mass. For those masters who are 


contemplating changing the present 


code in their cities, or are trying to 


get an entirely new code passed, these 
articles will be of 


tance, 


supreme impor- 
as they will tell how other cities 
have solved their various problems. 
Clipout the article and save the se 
ries, or save the copies in which these 
,atticles appear. More of 
be published later. 


them will 


PPRENTICESHIP 
to take 
place in the plumbing and heating in- 
dustry, fact that 


so many national, state and local as 


WORK 


has come an important 


first 
as evidenced by the 
sociations have appointed apprentice 
with the 

\nother 


ship committees to work 





trade school teachers, etc. 





ity of these stories, and the droll 
manner in which they present real good advice, has 
spread to such an extent that we are constantly in re- 
ceipt of letters asking for more of them. In one of the 
country’s larger cities, two of the most prominent mas- 
ter plumbers have talked so much about ‘‘Me and Hank’”’ 
that their association confreres have named them for 
the characters in these stories. This week they tell about 
some of their pencil sharpening proclivities, pointing out 
in a humorous manner that, in spite of shaving their 
bids down to absolute zero, they were underbid. When 
reading these stories, bear in mind the fact that they 
are taken from real experiences of master plumbers, and 
bear a moral to every plumbing and heating contractor. 
For any who may be unfamiliar with these stories, I do 
not intend to give the impression that they are moralistic. 
They are decidedly not, but in each, little remark they 


that the master 


plumber and heating contractor is taking more interest 


reason to. believe 


in this work is the growth of the various trade schools 
throughout the country, and the addition of courses in 
plumbing, heating and ventilating in the trade schools 
already established. An article this 
“Pittsburgh’s Apprentice School.” It 
W. Case and E. A. Dimmick, and tells something of the 
the training of plumbers in that city. The 


week describes 


is written by I. 


history of 


better apprentices that are trained now, the better con 
dition the plumbing business will be in twenty years 
from now, and none of us should fail to look forward 


to the great improvement which will result. 





Our 
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JUST “PLUG-IN’’ TO A LAMP SOCKET— 


That is all you need to do to have a ‘‘TOLEDO”’ Universal Power Drive 


ready for work. 
This highly efficient power unit will operate threading and cutting 
tools easily, quickly, efficiently, with not a lost moment. When used with 


a ‘*TOLEDO”’ Power Drive Helper it permits the use of the smaller tools 
down to 14-inch pipe. Hundreds of contractors are using this equipment 
to cut their time and labor costs. It pays for itself by its savings. 


Drop us a card today and let us tell you more about this remarkable equipment 


BE SURE TO SPECIFY Tees "AND INSIST ON THE GENUINE 


THE ‘TOLEDO; PIPE THREADING MACHINE CO., TOLEDO, OHIO 
\NEW YORK OFFICE, 72 LAFAYETTE ST. 


Mention Domestic ENGINEERING when writing advertisers. 
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Making Better Business Men 


The aspect of the retail establishments in the plumb- 
ing and heating industry has improved considerably. 
So said Russell G. Creviston, secretary of the program 
and budget committee of the National Trade Extension 
Bureau, in his address to the Eastern Supply Associa- 
tion, quoted in full in this issue. 
him. 


And we agree with 


The master plumber and heating contractor repre- 
sents a type of business man today that was not too 
general in this industry a few years back. Business 
management, accounting, sales and display rooms, ad- 
vertising and merchandising have become as much a 
part of the plumbing and heating business as the me- 
chanical phases which formerly predominated in atten- 
tion. Or, perhaps we should say, the business and me- 
chanical phases are better fused, with a consequently 
more effective whole than formerly. 

Mr. Creviston notes this improve- 


The Bureau’s ment through his connection with 
Part the work of the Trade 


Bureau. He cites, in his address, 


extension 


conditions of retailers in this industry before and after 
the inception of the Bureau and judges from today’s 
many fine examples of successful establishments that 
the Bureau’s work has not been in vain. Its several 
services and business helps are of the sort that make 
for improvement. 


We note this improvement through the 
Our Part eyes of a publication and organization 
which has been serving this industry since 
1889. 


needs 


Business trends—and, therefore, industry’s 


Years 





have not always heen those of today. 
ago articles dealing with mechanical problems largely 
fulfilled our editorial obligation to the field. Years ago 
letters from our readers asking for help and advice 
were largely concerned with mechanical difficulties. 
Plumbing and heating are still essentially mechanical 
trades, and mechanica) problems wil) continue to exist 
and mechanical progress will continue to be made. But 
our editorial pages now reflect, in addition, needs of 
the industry of a different nature—management, ac 
counting, attractive business establishments, selling, ad- 
vertising, merchandising. 
to our special merchandising section every fourth week 


We can point, for instance, 


“a practical business help on some major merchan- 


dising problem each time. And from week to week, 
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OBSERVATIONS | 


the various phases of running a successful plumbing 
and heating business are touched on by practical arti 
As 
toward the business end of plumbing and heating is 


cles. for the letters we now receive, this trend 


quite evident in them, and our services to our readers 
of this sort are now along accounting, financing, man- 
agement and selling lines as well. 

can agree with M1 
A Cumula- Creviston that the general aspect of the 
tive Effort 


SO, aS We say, We 
retail establishments in the plumbing 


and heating has 


considerably. Our work is winning its reward. 


industry improved 


\nd 
let us not forget the work of the founders of the asso 
ciation movement in this industry and of those who are 
carrying it on. Let us not forget the inherent business 
\nd 


ability in men in all branches of this industry. 
let us all keep up the good work. 


Y ’ 1 
Prepare for Christmas Sales 
It is not too early to start getting Christmas mer 

chandising plans in mind. Already many foresighted 
persons are making up their Christmas lists, and plumb- 
ing and heating products are going to get only the con 
sideration which they win for themselves through ag 
gressive merchandising on the part of the master 
plumber and heating contractor. 

Last year the industry decided that an annual drive 
for Christmas business, based on the idea that plumb- 
ing and heating products make desirable, practical 
Christmas gifts, would result in increasing sales vol 

umes at an otherwise slack time of 
year and, in general, prove a profitable 
effort. 


turers boxed their products in suitable 


A Practical 
Xmas Gift 


\ccordingly, many manufac 


holiday attire, furnished advertising matter full of the 
Christmas spirit and placed themselves in posiuon 
back up the dealers’ campaigns to lure some of the mil- 
Many 
featured the gift nature of plumbing and heating equip 


lions spent for gifts to their coffers dealers 
ment and specialties, dressed their windows with at 
tractive Christmas suggestions and, with advertising 
and word of mouth propaganda, made their establish 
ments stopping places for the Christmas shopper 

this year will have 


better 


The same effort—and more of it 
cumulative 
Think about it. 


the public. 


value and should result in sales. 


Get a plumbing and heating story to 
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The Residence Palace—Brussels 


By A. W. BARNES 


Belgium has made from the devastating effects of 

the Great War is furnished by the flourishing con- 
dition of the country’s industries. All branches of indus- 
try are well occupied, but in no branch is activity more 
marked, and improvement more wonderful, than in the 
various trades which form the building industry. 

A great shortage of dwelling accommodations suitable 
for the middle and working classes had to be met, and 
the Belgians have a manner that reflects the 
greatest credit upon that small but 
very progressive nation. 

To meet the need for increased 
accommodation for the more af- 
fluent business men and their fam- 
really wonderful building 
has been constructed in 

residential quarter of 

This magnificent struc- 
ture is known as the Residence 


Palace. The name is indeed fitting. 


JR seisiim as proof of the wonderful recovery that 


met it in 


ilies, a 
recently 
the best 
Brussels. 





SUPPLY HEADER 


hotels and apartment buildings on the continent of Europe. 
The Residence Palace is indeed an innovation, since 
within its walls the residents may enjoy the privacy and 
comfort that is generally associated with a private resi- 
dence, combined with the conveniences of a modern hotel. 
There are three huge blocks, each being connected with 
the others by underground passages. Two blocks are for 
the accommodation of families, the other block is for 
bachelors, 
It will be evident to the reader that the Residence 
Palace is practically a self-contained 
F institution, when it is pointed out 
that, in addition to 850 suites of 
apartments, there are located upon 


the premises the following: A post- 
B office, a bank, a general store for 
grocery and provisions, a drug 
Cc store, a hair dresser and manicure 
shop, a tobacco store, a book store 
and library, a news agent, a florist, 


a photographer, a restaurant of the 





Externally it is stately in appear- 
ance. Internally the planning, con- 
struction, sanitation, decoration 
and convenience form a delightful 
blend of al) the advantages that are 


associated with the most up-to-date 


“A,” 
system to header. 


Fig. 1.—Sketch illustrating control of cold 
water supply mains from a central point. 
main pipe descending from 
“B,’ 2% in. supply main 
extending to various parts of the building. 


“C0,” wheel stop valves 


same high order as those in the 
best Parisian hotels, a summer 
restaurant and dancing room on 
the eleventh floor, a tea room, an 
American bar, a gymnasium and 
fencing school, a swimming pooi, @ 


storage 
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theater, a small hospital on the seventh floor, and a mortuary 
in the basement. 

The water supply, sanitary, heating and ventilating instal- 
lations are of as high a degree of excellence as any that are 
in existence anywhere. These will now be described, and a 
number of interesting details will be given. 


THE WATER SUPPLY 

ATER from the city mains is supplied to the kitchens 
W: the restaurants and to each suite of apartments 
throughout the three buildings. This supply is for drinking 
and cooking purposes. To prevent, so far as possible, any 
risk of failure of the supply two 6-inch mains and one 4-inch 
main enter the building from three separate streets. These 
are all connected to a 9-inch cast iron header from which a 
{-inch wrought iron rising main is carried to the storage 
cistern. As the pressure in Brussels fluctuates considerably, 
an electrically-driven centrifugal pump comes into operation 
automatically and forces the water up to the cistern whenever 
the pressure in the city mains is insufficient for that purpose. 
The whole of the sanitary installation and all the plumbing 
fixtures are supplied with water from an independent source. 
This water is abundant in volume, of a high degree of purity 
and low in cost. When the excavations were in progress, a 
number of springs of water were tapped. This water was 


found to be less hard than that 





Above:—One of the bathrooms 








supplied from the city mains. It is F e ,; 

also so pure that it may be safely roof level. These high-level storage 
used for drinking purposes without D cisterns—one for city water, the 
any filtration or other treatment, } other for spring water—are also 


and it is sufficient in quantity for 
practically all purposes, including 
the frequent changing of the water 
in the swimming pool, the washing 
of the roadway and the sidewalks, 
and the watering of the lawns and 
flower beds. 

Vitrified stoneware pipes convey 
the water from the various springs 
to an underground collecting tank 
constructed of reinforced concrete, 
from which it is forced by a centrif- 
ugal pump through a 6-inch rising 
main to the storage cistern at the 


Below:—A bedroom lavatory. This 
is in a small, separate apartment ad- 
joining a bedroom 





Pod 


Fig. 2.—Sketch showing arrangement of 
circulating main and _ circulating loop, 





CIRCULATING MAIN 


constructed of reinforced concrete. 
Each holds 12,000 U. S. gallons. 
As this water is suitable for drink- 
ing, connections are arranged so 
sees nanan that it may be pumped into the 
drinking water storage cistern 
should there be a shortage of the 
supply from the city mains. 


HOT AND COLD WATER SUP- 
PLIES ARE CONTROLLED 
FROM ONE CENTRAL POINT 








CIRCULATING MAIN 








HE CENTRAL control room 
is quite a new feature, and 
the writer does not know of a sim- 


with control of loop by stop valves. “D.” 


2% in. circulating loop. “E,” branches to 
supply fittings. 


ilar system in existence anywhere 
“FY” wheel stop valves else. From this room, which is 

situated at basement level, one 
attendant has under his immediate control the following: (1) The three 
mains coming in from the city water supply; (2) the pumps which are 
connected to the underground tank in to which the spring water flows; 
(3) all the circulating mains for the supply of hot water; (4) the cold 
water supply mains which supply each separate section throughout the 
three blocks of the buildings; (5) the calorifiers which heat the water 
used for the domestic hot water supply; (6) the calorifiers which heat 
the water in the installation that warms the building; (7) the up-to-date 
system of mechanical ventilation. 

To have designed a system whereby all the installations mentioned 
may be easily and immediately controlled by one person is something 
of which any engineer may well be proud. The system which has made 
this possible is so interesting that it will be described in detail. 


THE CENTRAL CONTROL ROOM 
HIS well lighted room is so splendidly arranged that any improve- 
ment seems scarcely possible. All the valves controlling the 3-inch 
and the 2%-inch mains which distribute water throughout the three 
buildings are mounted behind marble panels. The spindle of the valve 
projects through the marble, in front of which are the nickel plated 
wheels that are fixed to the ends of the spindles. The wheels are 
wrranged in rows, the distance between the bottom and the top rows 
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being about three feet. Near each valve wheel, a clock-like 
pressure gauge is fixed. This indicates the pressure of the 
water in the main that is controlled by that particular valve 
and is of service in the event of anything going wrong in that 
section of the installation. 

3elow the marble panels a number of cocks are fixed for 
the purpose of draining each separate main. The outlet end 
of each cock is connected to a header from which a pipe is 
carried which has indirect connection with the soil drainage 
system. Also mounted on the marble panels are the follow- 
ing: an air temperature indicator, an oil fuel storage indi- 
cator, and a number of circular discs of red glass, behind 
each of which an electric lamp is fixed. The air temperature 
indicator is electrically connected with the corridors of each 
floor throughout the buildings, also with the more important 
apartments such as the restaurant, the theatre, and the 
banquet hall. sy making the necessary connection using 
one or other of a number of small switches, the engineer is 
able to ascertain immediately the temperature of the air in 
the corridor or apartment with which the switch corresponds. 
Below each switch is a small brass plate bearing the name of 
the corridor or apartment with which it is connected. 

The oil fuel storage indicator enables the engineer-in- 
charge to know the quantity of oil that is in the underground 
storage tanks. The electric lamps behind the circular discs 
of red glass are connected separately to one or other of the 
numerous hot and cold water supply mains that are con- 
trolled from the panel, to the water supply storage tanks, or ’ ‘ : Kgs “ — n 
to the oil fuel storage tanks. In addition the mains and es 
tanks are connected collectively to a loud toned electric bell 
which rings whenever any of the 


i 








Above:—The_ distributing headers 


, : aie for the cold water supply. The city 
following abnormal conditions are 4 ’ wilt : 


ee water supply enters the header on 
brought about: (1) when the wa- MICA VALVE the left. The spring water supply 
AIR ItNLET 


enters the header on the right. From 

the headers the rising mains ascend 

to the storage cisterns at the roof 
level 


ter in the storage cisterns is over- 
CAST IRON 





flowing and consequently being 
wasted; (2) when the water level 






S 


falls so that the said cisterns are y 


STEP iRON 


be it water main, storage cistern, 
or oil fuel storage tank, lights up 
behind one or other of the discs 
there is any abnormal increase or ORAIN of red glass, so that not only does 
decrease in the pressure in the  £ =. —Jg™ gym - ---- the engineer know that something 
yeh is wrong, but he also knows where 
mains that extend from the con- the unsatisfactory conditions are 
trol panel. Whenever the _ bell located. 

rings, the electric lamp that is in Arrangement of Water Supply 
Services 


nearly empty; (3) when the oil 
storage tanks are full and when 
they are nearly empty; (4) when 


various hot and cold water supply 


connection with the affected unit, 

From the cisterns which store the city water, 
a 6-inch main descends to the room at the back 
of the marble panels where it is joined to a 
header of larger diameter. From the header a 
number of 3-inch supply mains are taken. A 
similar arrangement serves in the case of the 
spring water supply—-which, it will be remem- 
bered is used to supply all the sanitary fittings, 
etc.—except that in this case the descending 
main is of 10 inches internal diameter, and the 
more numerous supply mains are of 2%-inch 
pipe instead of 3-inch. Fig. 1 will serve to make 
this clear to the reader. 

The circulating mains for the domestic hot 
water supply are 2% inches in diameter, each 
being connected to flow and return headers and 
controlled by two valves so that should repairs 
at any time render it necessary, each circulation 
may be shut off separately without in any way 
interfering with either of the others. This will 
be more clearly understood by referring to Fig. 
2 which, however, merely indicates the arrange- 
ment and is in no sense a plan of the actual 





The twelve gas heaters and the four electrically-driven compressors for 


compressing the gas used for cooking of food in kitchens of the res- 


taurant 
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circuits. On first entering the 
central control room, and no- 
ticing the marble panels, the 
first thought that enters the 
mind of the visitor is, how 
much this resembles a_ well- 
arranged switch room in an 
electricity generating station; 
how clean, neat and _ con- 
veniently arranged everything 
is! 

This well-arranged central 
control of water supplies is 
something entirely new, and it 
is a great advance on the meth- 
ods generally in use. 

Situated on one of the side 
walls is a switch panel which is 
also of marble. The switches 
thereon control the motors 
which drive the various cen- 
trifugal pumps that are neces- 
sary in connection with the 
proper functioning of the hot 
and cold water supply, the 
heating, and the ventilating 
installations. 











Standing in the center of the 


room are the two batteries of 
steam calorifiers, one battery of 
four being used to heat the 
water for the domestic hot 
water supply, the other battery being for the purpose of 
heating the water that circulates in the pipes and radiators 
for the purpose of warming the buildings. 

Three cylindrically shaped, hot water, storage tanks are 
situated on one side of the room. Each tank holds 3,600 
U. S. gallons and is connected with the calorifiers by a 
5-inch circulating main which passes under the concrete 


of hot water for domestic 


Part of the central control room showing some of the pumps for circulating the supply 


purposes. Three hot water storage tanks are shown, each 


holding 3,600 U. S. gals. Each tank is well insulated 


floor. This sunken circulation is made possible by an 
electrically driven centrifugal pump which forces the water 
through the entire circulatory system. The heating sur- 
face of the copper tubes in each calorifier amounts to 320 
square feet, making a total of 1,280 square feet in the 
battery of four. Steam is supplied to the calorifiers at a 
pressure of 114 lb. per sq. inch, the supply being auto- 
matically controlled by thermo- 
stats connected to the storage 











The boiler room. Coal is fed into the boilers from the floor, the level of which is just 





tanks. 


THE WARMING AND 
VENTILATING 


OT water is the circulating 
H medium for warming the 
buildings in cold weather, the 
water being heated indirectly 
by a battery of calorifiers as is 
the case in connection with the 
domestic hot water supply, the 
steam being supplied at the 
same pressure. The flow and 
return mains to each of the 
three separate buildings are of 
wrought iron, the largest being 
nine inches in diameter. The 
total number of radiators in- 
stalled is 1,845, these having a 
total heating surface of 71,000 
square feet. If it were possible 
to connect in a direct line, all 
the piping that is installed in 
the warming installation alone, 
it would extend for a distance 
of 78 miles. 
= = —_——! A battery of six tubular 
shaped, brick-set, boilers gen- 


above the glazed brick work. The boilers were installed by Messrs. Sulzer & Co., Zurich, erate the steam necessary for 


Switzerland 


(Continued on Page 51) 




















E AND HANK have been trying every way under 
the sun to figure jobs low enough so as to get the 
jobs and at the same time have a little left over 


M 


for overhead and profit after paying the labor and the ma- 
terial. We have used sharp pencils and sharper pens; 
have battled for price concessions from the salesmen; we 
have assumed that if we could land the jobs we could cut 
a few until, now, we are thinking of saving all 
of that time that we have spent in estimating by simply 
weighing the plans and multiplying that amount by the 
of the month. Our batting average can’t go down 
much because we are not getting the jobs anyhow. 
And it might add to the pleasure of life to be told to go 
ahead on a job, then estimate it, and have the satisfac- 
tion of refusing it. 

Up to date, the contractors, architects and builders have 
been getting a lot of kick out of saying: ‘‘Your bid is too 
high,’’ and it sure would inspire a grand and glorious feel- 
ing to be able to say, ‘‘Your job is too cheap, pass it along 
some other sucker, I’m going fishing. 
Along the lines of estimating, me and Hank submitted:a 
combined bid on a job, thinking that would bring us both 


we 


corners, 


day 
very 


” 


to 


the plumbing and heating, but another chap had a low 
plumbing bid and a second one had a low heating bid, and 
the two added together were lower than our combined 
bid, so we did not get the job. 


WHAT PRICE ESTIMATES 

OTH being to blame, we tried another scheme. Hank 
B figured a heating job and I figured a plumbing job. 
By forgetting a little here and a little there, and by sell- 
ing myself on the idea that the boys could do twice as 
much work in eight hours as they had ever done before in 
the same amount of time, I managed to turn in a bid for 
$6,790, only to have the owner report back that he “ap- 
preciated the fact that we had submitted a proposal, but 
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On the job with 


Dolan 


& Olson 


“He admitted having 
had a job done and 
felt that he had been 
overcharged.” Hank 
and Jerry convince 
him otherwise 


the job had been awarded to XYZ at $5,500.”" And now I 
am wondering what he forgot. 

Hank had about the same good luck. He figured a heat- 
ing job and turned in a bid of $2,950, and the low bid on 
the job was $2,250. Hank’s dope is that the plan was 
drawn on a scale of one inch equals eight feet, and the 
low bidder assumed that the scale was one inch to four 
feet. Anyhow, he has the job and will, no doubt, have to 
use some red ink when he tries to balance the cost of the 
labor and the material with his contract price. 

All of which is bad enough, but there is worse to come. 
A chap came into the store the other day and looked 
around for a while without saying anything, finally 
asked for prices on sinks and faucets and one thing and 
another, and we quoted him a few, until we got the im- 
pression that he was not there as a ‘‘buyer’’ but 
‘‘checker,’’ and so we asked him if he was really in the 
market for some plumbing goods or just checking up on a 
job that had already been installed. 

That turned the trick. He admitted having had a job 

done and felt that he had been overcharged, and as he 
spoke he fished around in his pocket and brought to light a 
plumber’s invoice, laid it on the counter and requested us 
look it over. 
It was an eye opener all right. This chap admitted 
getting all of the material and he was satisfied that the 
plumber had not loafed on the job, but the sum total of 
the charges was ’way, ’way too high. 

This plumber had been very thorough. He had listed 
every item and the number of hours, and he had figured 
every single item at net cost, to which amount he had 
added 10 per cent for overhead and 10 per cent for profit. 

So this chap was paying his plumber $1.36 per hour 
for labor, and our charge for labor would have been $1.50. 
We told him that he was getting everything too darned 
cheap, and he had better pay this plumber and get a re- 


as 


a 


to 
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ceipt before the plumber woke up to the fact that he not 
only was not making a profit—he was not even trading 
dollars, but was actually losing money. 

And when this chap left the store, he was pretty well 
sold on the idea that he deserved a palm for being a good 
buyer. And if the plumber keeps on doing business on 
that 10 and 10 basis, he won't get a palm, he'll get a 
piece of crepe. But me and Hank bumped into one chap 
that won’t get the same kind of crepe, although he is 
working towards a piece of another sort and will get it 
sooner or later. 


COMPETITION 

EEMS that this chap poses as a plumber and fitter by 
Ss reason of the fact that he is a maintenance man in an 
industrial plant where most of his work is straight iron 
pipe replacements, and in this particular job he works 
every day in the year, putting in eight hours each day at 
75 cents per hour with double time for Sundays and holi- 
days. 

So he has fairly steady work. 

He rings the bell at 7 a. m. and works straight through 
for eight hours, munching a sandwich and gulping a little 
hot Mocha and Java from a thermos bottle along in the 
middle of the day instead of knocking off for a real lunch, 
a little chat with the other fellows or maybe a little game 
of horse shoes. This boy’s first, last and middle name is 
work. , 

And then, after checking out for the day, he hies him- 
self to a little shop, a plumbing and heating shop with a 
pad and pencil on the locked front door, and proceeds to 
be a “Plumber and Fitter’ from then until curfew rings 
at 9 p. m. 

*Course this shop is out where the tall corn grows and 
where plumbing inspectors do not inspect, so this chap 
repairs pumps and does plumbing and heating jobs in his 
own peculiar way, thereby keeping the real plumbers and 
fitters from doing the work as-it should be done. 

And that is what me and Hank call competition. 

ak ea + 

Walter came in this morning to borrow a special radia- 
tor wrench, which he knew that we had in our outfit, be- 
cause he had used it when he was on our payroll. 

Walter is just another one of those chaps who listen to 
the mocking bird once too often and find that 
which it sings is full of promise but has little or no stand- 
ing with the teller in the bank. 


the song 


ENGINEERING 23 


While working for us, a contractor outlined for Walter 
the wonderful things that he could do for him if he would 
Walter took the 


only get in the game for himself, so 


plunge and became a boss plumber 
WALTER HEARS THE MOCKING BIRD 

ND all went well for a time, but, as the story books 
A say, there came a time when the contractor was not 
paying very promptly and Walter had ample money com- 
ing to him and it is still coming because Walter knew that 
the contractor was all right, so he did not 
claim with a lien. 

This was only one of them. 
knows the exact minute when a journeyman plumber drops 
the overalls and becomes a boss, and he is right at the door 

effect that 
heating and 


protect his 


Seems as if every contractor 


step with the usual dance to the 
McSwat has been 
doing good work, but is too high priced, and now, just 
getting started and with no overhead, there is no reason 
why you cannot step right in and clean up. So the new 
boss takes a few jobs at cost or 
and when he finds that there is no money in it, he 
his prices and finds that some other chap is already on 
the job listening to the same old mocking bird. 

And then Walter bumped into a 
rather the real estate man went 
found him. 
in six houses. Walter says that he 
paid for the roughing-in of the first 
had been done, paid for the finishing of the first two with 
only a short delay, paid for the roughing-in of the second 
two after considerable delay; in fact, Walter had the last 
two roughed in before he got paid for the roughing-in of 
the second two, and then he finished all four of the houses, 
and is waiting for all of the money for the last two and for 
the finishing of the second two. 

Of course Walter filed liens, but in the meantime he is 
without working capital, which is the best thing that ever 
did happen to him because now he is catering to the busi- 
the service work. 


song and 


doing his plumbing and 


less just to get started, 


raises 


real estate man, or 
gunning for Walter and 
Made a deal to install plumbing and heating 
built them in pairs, 
two soon after they 


ness which shows the profits 


THE “CUSTOMER IS ALWAYS RIGHT” 
M“ AND HANK got a call the other day to “clean out 


the ice line and repair leaks,’’ and we 
gave the order to one of 
about it, because we knew that 
and that he take 


box waste 


the service men and forgot all 
this chap knew his stuff 
efficient 


would care of the job in an 





“Walter is waiting for 


Walter heard the 
“mocking bird,” and fell for its song 


his money.” 
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manner without any waste of time. Then, much to our 
surprise, the Lady of the House called up bright and early 


the morning following, and before our man had turned 
in his reports, to say that we must have sent out 
poor mechanic because the water was 


a very 


still leaking through the basement ceil 
ing. 

We assured her that we would check 
up with the service man and that 
erything would be made right. 


ev- 


And when the plumber came in to 
report, we found that he had been able 
to get into the second floor of this two- 
family building, but could not get into 
the first he had rodded out 
the stoppage from the second floor and 
the basement, had run a few gallons of 
water down the pipe everything 
seemed to be jake. 

So we gave him the order again 
told him to drop in there again 
check conditions in the first floor, 
pretty soon he came back with a gal- 
vanized iron refrigerator pan that had 
more holes than a sieve. It had simply 
rotted through the entire bottom, and 
if it had been holding water it must 
have been doing so on the strength of 
the fact that there was a layer of scum 
and filth on the bottom of the pan 


which acted as a sort of a coffer dam. 


floor, so 


and 


and 
and 
and 


Just after he had made his report, 
and while the tinner was making a new 
pan, the Lady of the House phoned in 
to say that our was rotten be- 
cause no one had yet arrived to repair 


that leak, which statement must have 


service 
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Another fast one with reverse English on the ball can 
to light the other day when a customer called up and 
gave me merry L because the last plumber that we had 
sent to his home had done such poor work. 

‘Course the only thing to do was to 
( pull the original “order and charge” 
slip of the binder, pin a red card 
on it, and give it to the same plumber 
that had been there before with instruc- 
tions to report fully exactly what he 
found so that we could make a charge 
to the customer if conditions made it 
possible or a charge to “‘profit and loss”’ 
if the plumber had been at fault. 

The original charge showed that the 
plumber had installed a complete new 
ball valve in the closet tank and had 
repaired three faucets, and on this come 
back he found that the closet tank and 
faucets were O. K., but there was a stop- 
page in the closet bowl and, upon taking 
up the bowl from the floor and turning 
it over, the plumber found a silver 
spoon in the trap. 

In the meantime, Friend Customer 
had been watching every operation just 
like a hawk, commenting the while 
that the closet had not worked right 
since the plumber had tried to fix it al- 
most two months previous, and when 
the spoon came to light he acted like 
the small boy caught in the pantry. 

And then his wife remembered that 
she had had company on the day pre- 
vious, had served ice cream, and thought 
that perhaps one of the children had 
been guilty of throwing the spoon in 


out 


been acquired at long range because the «4 pad and pencil on the locked the bowl. 

service man had been there several front door” Even at that, Friend Customer was 

hours before and the dish pan was now just ornery enough to think that the 

pinch hitting for the refrigerator pan. plumber was at fault anyhow, but he paid the bill for 
All of which is just another part of the daily work and the second trip. Maybe it was expecting too much to 


is one of the things which keep the plumber from getting 


too old. 


hope that he’d take back some of the things he had said 
about our work, Anyway he paid. 


Typhoid Peril in Europe 


When a person travels in Europe he will be almost as 
safe from typhoid fever as he was in America, particularly 
if he will stick to Great Britain, Germany, the Scandinavian 
Holland and France. The Journal of 
the American Medical Association recently issued a report 
on typhoid fever in cities of the 
and over list supplements 
association's annual reports on American cities. 

Of these nineteen had no fatal typhoid in the year. Of 
the nineteen, seventeen were in Great Britain, one in 
Sweden and one in Switzerland. London and Berlin had 


about the same rate that Chicago had. 
than either; 


countries, and to 


100,000 
the 


128 European 


population class. This 


Paris was worse 
Paris had more fatal typhoid than did 
any large American city. 

Using the American standard, forty-five British cities 
were on the honor roll—less than 2 deaths per 100,000 
population. Eighteen German cities qualified. Strasburg 
was the only French city on that list, which also included 
two Swiss cities, two Holland, one Swedish, one Norwegian, 
and one Danish, and one Belgian community. 

In the next lowest city—b5 per 100,000—there were 


three British cities, thirteen German, six French, and one 


in fact 


each from Switzerland, Belgium, Czecho-Slovakia, Ireland, 
Danzig, Austria, Roumania, and Holland. Vienna was in 
this group. 

The worst typhoid rate reported was that from Lorea, 
Spain; next came Marseilles, followed by Ufa, 
Rome; Marcia, Spain; Lisbon, Portugal; Warsaw, Poland; 
Athens, Greece; Oporto, Portugal; Cartagena, Spain; 
Budapest, Hungary; Vilna, Poland; Leningrad, Russia; 
Yaroslav, Russia; Brest, France; Moscow; Odessa; Riga, 
Latvia; and Graz, Austria, All these had typhoid rates 
which Americans have learned to regard as too hazardous. 
At any rate, that’s the way we have felt about it for more 
than ten years. It will be noticed that with the exception 
of Russia the northern European countries average very 
well—perhaps a little better than the cities in the northern 
part of the United States. As we travel towards the 
Mediterranean and then around that sea conditions are not 
satisfactory. Holding typhoid under control is difficult in 
Europe. Their population is crowded, their cities are 
large, and their streams are polluted. And it has been so 
for a century or more. — Dr. W. A. Evans, in Chicago 


Tribune. 


Russia, 
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Editor, Domestic Engineering: 

I am enclosing a heating problem for our 
trouble shooters. (See Fig. 1.) The radiators 
on the second floor became exceptionally hot. 
The first radiator on the first floor heated fairly 
well, next to end radiator not so well, end radi- 
ator cool. I was sent on this job with instruc- 
tions to take the feed line out and run it over- 
head, but the people living in the house said, 
“Absolutely no pipe run exposed.” Here is a 
problem for trouble shooters. 

Changes That Were Made 

I am also enclosing sketch of changes that 
made the job heat. (See Fig. 2.) 

I took out 1%x1%%x1-inch and replaced it 
with 14¢x1%x1-inch. I ran a branch to end 
radiator 144-inch and cut out %-inch cross cir- 
cuit that hooked up feed line to return line, All 
branches were taken off main on top at 45 deg. 
angle. 

(Signed) F. H. Vroman, 
Memphis, Tenn. 


Comments by E, A, May 
T IS NOT an infrequent occurrence that the heating 
contractor is called upon by a prospective customer to 
examine an installation made by some one else and which 
is not giving satisfactory results. An examination shows 
that better results might have been had were the piping 
run in an altogether different way, but this would involve 


considerable change and expense. 
The owner, knowing little or nothing about these mat- 


ters, is naturally suspicious when a major change is sug- 
gested and refuses permission to change the general lay- 
out. The heating contractor is then under the necessity 
of making a very much more extensive study of the plant 
and perhaps is compelled to do quite a little experiment- 
ing in order to determine the possibility of placing the 
plant in a satisfactory working condition with MINOR 
rather than MAJOR changes. 

Troubles of this kind are rarely duplicated and so do 
not afford much opportunity to add to our general infor- 
mation, nor in most cases does a sketch of the layout give 
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ade the Heating Job Work 


sufficient means for an intelligent analysis and determi- 
nation of the cause of difficulty. There are, of course, cases 
where a close study of conditions under actual operation 
will allow the alert heating contractor to suggest minor 
changes which will improve the plant and give satisfac- 
tion to the owner. 

One of these cases as given here, together with the 
solution, indicates that we have a wideawake member of 
the Round Table who did not have to experiment much 


cor, at least, there is no evidence to that effect) and 
whose solution evidently satisfied the owner. 
In being obliged to adopt a certain method for im- 


provement, it sometimes happens that the betterment is 
but a temporary one and, in order that continued good 
results may be had, it is necessary that very much more 
attention must be given to its operation, and so in this 
case there are those who will at once the question 
as to the possibility of the relief valve becoming inopera- 
tive and thereby placing the plant in a grave condition, 
due to excessive pressure created by the expansion of the 
water, 


Again, allowing that the valve does 


raise 


not become inopera- 
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tive, what about the gradual accumulation of air in the 
system, especially in the two higher radiators, which in 
time will affect the heating efficiency of the plant very 
seriously. 

The work involved in opening air valves and turning 
on a water valve is not ‘particularly hard work, but, as 
before stated, owner is not sufficiently informed in 
these matters and the plant becomes inoperative at most 
inconvenient times, causing considerable annoyance and 
with subsequent loss of business by the heating con- 
tractor, although not in the least to blame. 

In hot water heating it is always advisable to have the 
mains at the ends of the runs at least two pipe sizes larger 
than the connection to the end radiator; therefore the 


the 
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main should be continued at least 1% inches in size to 
the end radiator, with reducing elbows for the 1-inch 
radiator stubs. 

The cross connection at the end of the main is not good 
practice, as the flow should be through the end radiator, 
and should be eliminated. The installation shows a toial 
valve area of 3.35 square inches and the area of the 2-inch 
main is 3.36 square inches, making it essential that all 
pipes be well reamed so as to get the benefit of the full 
area. 

We assume that the supply pressure is not excessive, 
otherwise it would be necessary to install a reducing 
pressure valve in addition to the relief valve, so as to pre- 
vent breakage of the heater and radiators. 


Plumbing Code Requirements 


Article No. 1—PITTSFIELD, MASS. 


an elevation showing graphically the various connec- 
tions, pipe sizes and practices called for in the local 
plumbing code. 


San of our cities are finding it very useful to publish 


It will be entirely clear that such a drawing is capable 
of showing at a glance information that might take 
to locate otherwise. 
is one of the cities that is using this 


considerable time 

Pittsfield, Mass., 
method, and we show their elevation in the accompanying 
drawing. This drawing is copied from a sizable one that 
appears in the Pittsfield plumbing code. 

Some months ago we published such a drawing showing 
the plumbing practice of Washington, D. C., that drawing 
being known locally as a “‘pilot drawing.’’ 

Very few cities agree exactly in their plumbing practice, 
and each city is more than likely to criticize the other 
city, and to think the practice in that city peculiar. 

The Pittsfield quite widely from the 
general orthodox practice to be found in most of the cities 
of this country, but it is not our intention to discuss or 


practice varies 


to criticize these drawings as we publish them from time 
to time. Their purpose is more for the purpose of spread- 
ing broadcast a knowledge of what brand of plumbing is 
Another pur- 
pose in publishing the drawings is that other cities may 
have the opportunity of studying them, to see whether 
such drawings might not be put to good use in their own 
plumbing departments. 

make the Pittsfield drawing as 
possible, we publish in connection with it a number of 
taken from the Pittsfield plumbing code, as 


being done in various parts of the country. 


In order to clear as 
sections 
follows: 

Section 28: Traps, Kind of.—All traps for bathtubs, 
lavatories, sinks and other similar fixtures, up to 14%4-inch 
in diameter, shall be of the non-siphon type, except where 
a fixture is not more than 24 inches from its vent, when 
a common half-S or P trap may be used. Traps above 
1% inches in diameter may be of the §S pattern. 

Section 29: Non-Syphon Traps.—aA trap shall be deemed 
to be of the non-syphon type, which has an enlargement 
below the water seal, and which holds 8 ounces of water 
in the 1%-inch size, and 11 ounces of water in the 1%- 
inch size. 

Section 31: Traps, Where Required.—Each fixture shall 
be separately trapped by a water seal trap placed as near 
to the fixture as possible, except that a set of not more 


than 3 laundry trays or 4 lavatories or a set of 2 laundry 
trays and 1 sink may connect with a single trap. 

Section 34: Pipe Cleanouts, Where Required.—A clean 
out easily accessible shall be provided at the foot of each 
vertical waste or soil stack. There shall be at least 3 
cleanouts in the house drain—one at or near the base 
of the stack, one on the house side of main trap, and the 
other, with full size Y branch, inside the wall near the 
connection between the house drain and the house sewer 
Except for the latter, cleanouts shall be of the same nom- 
inal size as the pipes up to 4 inches and not less than 
4-inch for larger pipes. The distance between cleanouts 
in horizontal soil lines shall not exceed 35 feet. 

Section 50: Fixture Unit.—The following table, based 
on the rate of discharge from the lavatory as a unit, shall 
be employed to determine fixture equivalents: 


Fixture Fixture 
Units Units 
1 lavatory or wash basin..1 1 double compartment 
1 wall type urinal ....... 1 WO . cainwtaewsss. 2 
1 sink 36-inch or less in 1 triple compartment wash 
RE Sie koh y eee ace © 1 De “abba eebca sive tee «s 3 
1 sink over 36-inch in 1 pedestal urinal ..... 
ED whe ienlauele wh ow wee ae 1 shower bath ......... 
| single compartment ee eee 
Ue i avksévsacoees 1 ee 4 
CRD ace Gdbwcwscdaeue 2 ee. | ee 6 


Section 51: Soil and Waste Stacks.—Every building in 
which plumbing fixtures are installed shall have a soil or 
waste stack, or stacks extending full size through the roof. 
The required size of a soil or waste stack shall be inde- 
pendently determined by the total fixture units of all fix- 


tures connected to the stack in accordance with the 
following tables: 
Soil and 
No.of waste stacks, Maximum 


No. of water closets diameter permitted 

fixture units or equivalent of stackin. length ft 
1 1% 45 
2 to 8 1% 60 
9 to 18 2 75 
19 to 36 2% 105 
37 to 72 3 150 
73 to 300 1 to 50 4 225 
301 to 720 51 to 120 5 300 
721 to 1080 121 to 180 6 400 
1081 to 1920 181 to 320 8 600 


Section 57: Distance of Vent from Trap Seal.—No trap 
shall be placed more than 14 feet from its vent. The dis- 
tance shall be measured along the central line of the 
waste or soil pipe from the trap seal to the vent opening. 
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Pilot drawing from the plumbing code of Pittsfield, Mass. 





Section 61: Dental Chairs.—Dental chairs shall con- 
nect to waste or soil pipe through a non-syphon trap, ex- 
cept in cases where the hose from the cuspidor forms a 
deep seal trap. In such cases the non-syphon trap shall be 
omitted and a back-water or swing check valve shall be 
installed as close as possible to the waste or soil stack. 
Dental chairs may be connected with a 1-inch waste. 


Section 66: Drinking Fountains.—Drinking fountains 


shall connect with the rain or surface water system wher- 
ever possible, but may be connected to the house drainage 
system by wasting into an fixture or through a 
l-inch waste fitted with a non-syphon trap. 


open 


Section 67: Cellar Drainers.—Cellar drainers shall con- 
nect with surface water system wherever possible. Where 
connected to house drainage system, they shall waste into 
an open fixture. 


New Business from Old Homes 


of the Milwaukee Master Plumbers’ Association and 

the Milwaukee Heating and Piping Contractors As- 
sociation, ‘‘Domestic Engineering’’ presented to these two 
groups a timely analysis of what is undoubtedly a great 
selling opportunity—new business from old homes. 

Coupled with the analysis was the explanation of a cir- 
cular, prepared in the offices of ‘‘Domestic Engineering,”’ 
which had been given an actual test in the field and had 
produced business. This circular was shown in last week’s 
issue, in the ‘“‘Plumbing and Heating Merchandising” sec- 
tion, Which dealt with remodeling work. 

In presenting an analysis of the market for remodeling 
work, Lewis W. Britton, associate editor of ‘Domestic 
Engineering,” pointed out that facts, and facts alone, had 
guided the paper; that a practical test was made of the 
possibility of securing such work by intensive merchandis- 
ing, before any recommendations were made. 

First quoting the figures arrived at by the General Fed- 
eration of Women’s Clubs (and checked in a typical city 
by a “Domestic Engineering” survey), Mr. Britton applied 
those figures to the Milwaukee market and pointed out 


QO’ TUESDAY evening, October 18, at a joint meeting 


that there was a selling opportunity well worth developing 
in that city. 

Translating this national survey into terms of the dol- 
lars and cents opportunity in the national’ market, he then 
applied these same percentages to Milwaukee, the speaker 
arriving at these approximate figures for new 
from old homes in that city—$2,879,000 in plumbing and 
$27,881,500 in heating. 

Further than this, there is a market for the replacement 
of out-of-date equipment, which is hard to estimate. 

Added to this is another branch of the replacement 
business—such as the extra bathroom, the extra water 
closet, the extra lavatory. 

Developing these markets by intensive merchandising, 
would mean putting a total volume of work into the 
plumbing and heating shops of the country, equal to ten 
or more years of work in new buildings. 

The circular which “Domestic Engineering’”’ prepared, 
and which has produced new business from old homes, 
was explained to the members, and an offer made to aid 
any member of the associations present to fit the circular 
to his individual needs. 
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Bureau’s Advertising Plans 


Russell G. 


Creviston outlines 


Trade Extension Bureau’s activt- 
ties to Eastern Supply Association 


O BEGIN 
belief.—I 
ment 


with, I 
believe 


of 
move- 


want to make a confession 
in the Trade Association 
That belief is not the result of a conversion; 
it did not come suddenly when I was asked to devote my 
time to your Trade Extension Bureau. On the contrary, 
it is a than a decade of 
study and observation of the efforts of American business 


their problems 


reasoned belief, based on more 


to solve 


action. 


men through organized group 
I believe, also, in the practicable idealism of the busi- 
the Trade movement. By 
practicable idealism I mean enlightened self-interest. En- 


lightened self-interest is the force which lifts men out of 


ness leaders in Association 


the bogs of both destroying selfishness and pulsing senti- 
mentalism. I believe that men who have 
the courage to show, by the force of their own example, 


those business 


what can be accomplished through Trade Associations are 
writing their indelibly the of the 
cultural as well as the material progress of this country. 

So much for my 
cause a man’s beliefs shape largely his work. 
in 


names into history 


credo. I wanted you to know it, be- 
You 
an my work, and you are, therefore, entitled 
to a knowledge of my beliefs. 

I approach the problems confronting us with a feeling 
Business 
today has advanced beyond the haphazard stage in which 
luck was a 


have 
interest 


of optimism regarding their successful solution. 


preponderant element. Today business has 
assumed a scientific aspect and its problems are amenable 
to analysis and its projects subject to synthesis the same 
as in the exact sciences. 

To be sure, there are apparently uncontrollable forces 
and unforeseen events that often influence, and sometimes 
upset, carefully worked out plans; but it seems to me 
that these forces and events are destructive only to those 
who disregard their existence, minimize their importance 
or blindly oppose them. 


INTER-INDUSTRY COMPETITION 


HAVE in mind, as an instance of the result of an 
apparently uncontrollable economic force, inter-indus- 
try competition. In our industries, unfortunately, we 


have those who do not see any change in the business 
aspect of today. There are those, also, who, while recog- 
nizing inter-industry competition, consider it a momentary 
phenomenon worthy of their notice. We also have 
groups and individuals who blindly oppose this new-day 
tendency and hope pit their feeble efforts against 
inexorable economic forces. 

Were three types mind 
industries, future for would be a 
spectacle but fortunately there are 
recognize that competition between industries is a perma- 
characteristic of modern business life. This group 
recognized this tendency years ago 


not 


to 


of 
us 


predominant in our 
melancholy 


those who 


these 
the 
indeed, 


nent 


of foresighted men 


and gauged what it would do to our industries unless we 
took consideration of it. I have reference to those far- 
sighted individuals who founded the Trade Extension 
Bureau, because it has been proved, by other industries, 
that a trade association, crystallizing and unifying group 
effort is the only method of assuring success to an industry 
in the new scramble for the consumer’s dollars which 
characterizes inter-industry competition. These men recog- 
nized also that a trade association such as the Bureau is 
the only means of combating the demagoguery and mis- 
interpretation of industry which is all too prevalent today. 

It is not my purpose to give the genesis of inter-industry 
competition nor to attempt an explanation of it. I am 
sure that you gentlemen recognize it as a very potent 
factor in any of your managerial deliberations. I would 
like to point out though that inter-industry competition 
is the result of what we may term the centralizing ten- 
dency in modern business operations. Small units have 
fused themselves together for mutual protection or ag- 
gression until this struggle of the Titans, as I like to call 
this inter-industry competition, has relegated to compara- 
tive insignificance the individual within an industry and 
has brought about a situation where the individual’s im- 
portance is gauged solely by the degree in which he partic- 
ipates in group effort. 

The public mind, too, has undergone certain changes 
largely as a result of the sales and advertising methods 
developed by the industry groups engaged in inter-industry 
competition. A barrage of advertising and selling effort 
has been laid down by organized industries between the 


‘consumer and the industries who do not work collectively, 
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with the result that such business as the unorganized 
industries secure comes from consumer habit rather than 
from consumer preference. 

A lot of fun has been poked at those who speak of 
making the people ‘‘sauerkraut conscious,” ‘“‘mortician 
conscious,” ‘paint conscious’ or what not; but there is a 
fundamental truth, a demonstrated practicability in group 
effort that cannot be minimized by humor. In the kaleido- 
scope of modern advertising and sales effort, the consumer 
stands bewildered—torn between the desire to buy what 
he really should have and what he is told he should have. 
All the talk about “satisfying natural wants,” “‘filling a 
real need” and “our product is an essential to life’ will 
not combat organized group effort—neither will it develop 
public attention and interest in our products. 

Group effort—group advertising is the only practical 
solution to our industries’ major problem viz.: how can 
we direct public attention our way? 

When I say that group effort is the only practical solu- 
tion, I do not wish to minimize the splendid individual 
efforts of those within our industries to affect public con- 
sciousness. I hope they continue it; but there does seem 
need to focus attention on our industries as an entity—in 
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other words, let’s have people thinking of plumbing and 
heating—let’s have them weigh the advisability of buying 
our industries’ product rather than automobiles, radios 
or something else. 

The public has been educated to consider larger indus- 
trial units—they now consider industries where they for- 
merly considered individual manufacturers. It’s the age- 
old desire for the large, the spectacular—the same desire 
that makes the little boy forget the lion when he sees 
the elephant. 


COLLECTIVE ADVERTISING CAMPAIGNS 

CAN understand why our industries have not under- 
| collective advertising until now. Before a col- 
lective campaign of this nature can be a success, a strong 
trade association such as the Bureau must have been 
created—a feeling of unity must pervade the industries 
and a well marked plan of in- 
dustry procedure must have 
been formulated. All of these 
requirements have been met— 
we have the National Trade Ex- 
tension Bureau—a strong mu- 
tual realization of the prob- 
lems of each of the branches 
of our industries is present and, 
perhaps most important of all, 
a clear-cut plan of industry ac- 
tion has been prepared. 

Now, our industries are 
ready for collective advertising. 
I do not believe that advertis- 
ing is a panacea for all indus- 
trial ills—advertising corrects 
no facts which are essentially 
at fault. These must first be 
righted. Then advertising be- 
comes a_ constructive force., 
Now that we have definitely 
embarked on an advertising 
program, I would like to sketch 
briefly what has been done on 
this campaign and what your 
part will be in it. 

The objectives of the cam- 
paign are two-fold; first, to 
direct public consciousness to 
the essential part the products 
of our industries play in the 
modern scheme of life; second, 
to further unify our industries 
and spur all branches of them 
to greater creative sales and merchandising effort. 

The first objective will be attained by the advertise- 
ments now being prepared by a nationally known adver- 
tising agency. The second objective we hope to reach by 
the intensive ‘selling’? of the campaign to our industries 
as a whole, particularly to the retail branches. Corre- 
lated advertising campaigns for associations and individ- 
uals will be ready on the release date of the major 
campaign. Associations and individuals will be encour- 
aged to identify themselves with the campaign by adver- 
tising and planned sales effort. We believe that, through 
this campaign, many in our industries will for the first 
time realize what a wonderful thing our industries are 
and that the realization will impel them to strive for the 
high standards of effort which our industries’ position 
warrants. 

We ask that you, manufacturers and wholesalers, aid us 
by emphasizing the value of this campaign and the neces- 
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sity of association and retailer tie-in effort, in your many 
contacts with these groups. So mucli for collective adver- 
tising. 


NO OVERPRODUCTION IN PLUMBING AND HEATING 
INDUSTRY 


HERE are those in our industries who purport to 
“hoa a solution to all the troubles of our industries. 
Their thesis is, that there is a state of overproduction and 
that the only solution is to cut down production. I want 
to go on record as saying that we consider 
that there is overproduction until every home in the coun- 
try is properly equipped with modern plumbing and heat- 
ing equipment. I want that the fundamental 
difficulty confronting our industries is one of distribution 
to the consumer and production and that the 
solution of our problem lies in the field of sales stimula- 
tion and not 
production. 

I don’t think that I am alone 
in fact | know I’m 


should not 


to assert 


not one of 


in curtailment of 


in my view 


not, because the founders of 
the Trade 


recognized that sales education 


Extension Bureau 


and sales stimulation were an 
urgent need and they laid plans 
to meet that need by the crea- 
tion, through the Bureau, of 
sales information and 
of value to the retail branches 
of our 


services 


industries. 
In our analysis of the re 
tailer and his problems we ar 
rived at a point where we saw 
the necessity for a broad inter- 
pretation of the terms “sales 
education” and ‘‘sales stimula- 
tion.”’ We that the 
majority of the retailers, the 
master plumbers and the heat- 


observed 


ing contractors, were primarily 
interested in the mechanical 
phases of their work to the par 
tial disregard of the primarily 
business phases. As a result 
of this observation, it 
ognized at an early stage of the 
Bureau’s that any 


stimulation plan, if it 


was rec 
work sales 
were to 
be successful, must of necessity 
comprehend help and plans for 
dealers’ 


every phase: of the 


business. That is why we offer business management, ¢ 
counting, employe training, store planning, sales and ad 
vertising services. I shall briefly 
these services and interpret them to you in terms of what 


they do for you, as wholesalers and manufacturers. 


outline the scope of 


THE SCOPE OF T. E. B.S SERVICES 

HE first thing we try to do is to bring to the realiza 
: Po of those who desire to enter the ranks of the 
master plumbers and heating contractors that there is a 
whole lot more to the plumbing and heating business 
than mere installation. We tell them of the requirements 
and the qualifications of a business man and ask that they 
measure their qualifications to see how they approach 
these requirements. In such a business as that of the 
master plumber and heating contractor, where all that 
seems to be required to enter business is nerve and a kit 


(Continued on Page 43) 
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HIS session of the Round Table will be devoted to “While your diagram shows the waste from the re 
the discussion of the problem that appeared in lief with only a short nipple extending down, I am not 
the issue of July 23. This problem is interesting sure the system was so constructed. My copy shows what 
and involves one of the troubles that occur frequently. I believe was a broken end. It is customary to extend 

Many answers were received. We will now bring the this waste down to the floor or into the ash pit. 
most interesting to the attention of our Round Table “You show an ell at the top of this waste—with an ell 
members. as shown and a leg down, which may have been the case, 
Others are answered direct. you also create a syphonic action which will increase the 
volume of waste. If a leg was used, a tee should have 

A FINE LETTER FROM LOUISVILLE been placed at the top of the waste outlet. 

EO. F. ROSER, formerly secretary of the Louisville “But what you want is the remedy. Well, since you 
Ls Master Plumbers’ Association, points out in his have lost your water, this must be replaced. And the 


very interesting letter another trouble sometimes encoun- simplest way to replace your water will be to fit the sys- 
tered on a closed heating system. Read this carefully tem with a reliable pressure reducing valve set at the 
and preserve for future use. pressure you have established as your hydrostatic head. 
“In the issue of ‘Domestic Engineering’ of July 23 you Otherwise you will have to continue to refill the system 
show a tank in the basement—a hot water heating job, by hand as our heating contractor did in this case.” 
(which is well laid out), where they have trouble in main- 
taining circulation. In my opinion this system lost its A MESSAGE FROM EAST ORANGE, N. J. 
water by excessive pressure (overheating). When this IGS. 1 and 2 were sent in by Harry Charmatz, East 
took place the water was at a temperature that permitted kK Orange, N. J., who writes a very interesting letter 
the air in the tank in the cellar to increase in volume by and comes close to the solving of the problem. His letter 
extra heat, thereby pushing the water out of the relief follows: 
valve in a greater volume than at normal temperature. “The trouble on the job, I believe, is caused by the ex- 
It also permitted the creating of steam vapor to fill the pansion tank being too small, and the following takes 
radiators as the pressure receded as the water was at place within the system: 
a temperature to form steam when the pressure was re- ‘“‘When the fire is started in the boiler, the heater water 
duced. Once you lost your water it was gone and your begins to expand and little by little the expanded water 
circulation was restricted to the height of the water in enters the expansion tank and compresses the air within 
the system. it. Now, if the tank is too small to accommodate al! of 
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the expanded water without compressing very 
much the air within the tank, the expanded water 
will, little by little, compress the air as it is 
heated more and more until it will exceed the 
limit of the pressure relief valve and open it, then 
enough water will escape out of the system, until 














the pressure within will fall below that of the re- 








ducing valve; then the valve will close itself. 
This procedure may repeat itself once or twice 
more, if the water isn’t heated to its highest 
point at first, until there is enough space left in 
the system so as to take care of its most expan- 
sion. 

“When the fire in the boiler is lowered, and 
the water in the system begins to cool off, the ex- 
panded water begins to contract accordingly, and, 
where the system was fil to its brim at its high- 
est point of expansion, the contraction of the 
water will leave an empty space in the system 
which previously was occupied by the water that 
escaped out of the system as the result of expan- 
sion. As water will always flow to its lowest 
level by the natural law of gravity, that empty 
space is usually formed at the highest point of 
the system, namely the radiators on the top floor. 
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An empty space is usually called a vacuum, 
then we are really having a vacuum in those ra- 
diators on the top floor. 

“The vacuum in those radiators is perhaps not strong 
enough to hold water in suspension, but it is strong 
enough to pull the air out of the expansion tank; that 
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is, the air in the expansion tank will bubble through the 
water and fill up the vacuum, 
of the emigrated air in the expansion tank, and the re- 
sult is, the expansion tank is filled with water, and the 
radiators on the top floor are filled with air which means 
that they are really acting as the expansion tank of the 
system, 

“It is a known fact that air will not heat radiators, and 
that is why the radiators on the top floor did not heat up, 
as they were partly empty of water, and they were only 
hot to the point where the water reached as the result of 
expansion, 

“I would suggest the following as a remedy—either 
enlarge present expansion tank, or at point A, (see Figs 
1 and 2), to install an extra expansion tank, so as to 
take care of the surplus expansion; change return con- 
nection of automatic damper from point C to point S. 
Water connection may remain at point C. At point B 
cut in 2x34 T and cross connect pressure relief valve to 
it. Main return lines D and E should be increased to 
two inch.” 


Water will take the place” 


lig. 2 


COLLINGSWOOD, N. J., LETTER OFFERS SOLUTION 
IGS. 3, A and B show drawings sent in by H. C. Witt of 
F Collingswood, N, J. He writes as follows: 

“Tf I am right this job is to be corrected with as little 
expense as possible. Is it not good practice to keep the 
supply and return lines on a hot water job the same size? 
This is the only thing I can find wrong with the piping 
layout and pipe sizing, although I don’t think this would 
cause much trouble with the heating system, other than 
to retard the circulation of the four radiators on these 
lines. 

“If this was to be a new job, I would lay it out ac- 
cording to the plan I am sending you. Please note my 
pipe sizes and let me know if they are too small. Is it 
true that a closed tank job will warrant smaller pipe 
sizes than an open tank job, and why? 

“T think most of the trouble lies in the relief valve, 
which is not strong enough to hold the pressure that is 
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exerted in the heating system, when a good strong fire 
is run. This pressure, plus the static head of water, re- 
lieves the water or pressure at the relief valve too soon. 
When this happens the water in the radiators 
air bound and you do not have a free circulation of water 
in your system and no heat in the second floor radiators. 
There is only one change I would suggest, and that would 
be to get a relief valve that would not release itself until 
I believe 


becomes 


a working pressure (28 lb.) was on the system. 

































































Fig. 4 
all hot water boilers and radiators are tested for a work- 
ing pressure of 30 pounds. 

“You show no draw-off cock on the boiler so we can’t 
blame in the house for drawins off water from 
the heating system and causing it to become air bound. 
Let me what you think of the I have shown 
damper regulator relief valve and supply to boiler con- 


nected.” 

UR old faithful member Wm. H. Herrmann, Eaton- 
Q town, N. J., tells his letter a very interesting 
fact, and this letter should be carefully read: 

“The design of the circulation gives little room for im- 
provement and I don’t blame the contractor for stepping 
softly about making changes, would look 
better and no doubt the installation show some 
improvement as to its functioning by finding the desirable 


someone 


know way 


A LETTER FROM EATONTOWN, N. J. 


in 


however, it 
would 


size of a main and allowing a similar size for the return 
as this is really a continuation of the flow. In the cen- 
tral portion of building and in the right wing he uses a 
2-inch main and a 14-inch return. As 14-inch pipe would 
gain is made but the 2-inch pipe 
for it would have the 
114-inch pipe. He also serves 75 
floor of right with a %- 
inch pipe, thereby giving advantage to a floor 
radiator following it on the main. A 1-inch pipe for the 
first floor radiation ought to be used especially so when 
the upper floor radiator is no larger. 


supply his needs, 
might 
velocity of flow as the 
feet of radiation first 


no 


be a detriment not same 


wing 
second 


on 


“On préssure hot water we usually take up to 60 feet 
with a %-inch pipe on the first floor, but that is the maxi- 
mum allowance where no danger of robbery is present 
due to the greater acceleration of flow to the higher radia- 
tor. Under conditions as shown in present problem, a 
l-inch pipe connection to all first floor radiators, no mat- 
ter how smal] would be good practice and make the sys- 


DOMESTIC ENGINEERING 


October 22, 1927 


tem ‘burglar proof.’ However, the aforementioned short- 
comings should not materially affect the system s 
to cause the loss of water complained of. 


as 


“The statement is made that the contractor examined 
the relief valve and found that it operated freely and by 
all indications we are led not to doubt this, yet no hint 
is given that a watch was put on this valve to ascertain 
if it might not be the avenue by which the pressure dis- 
sipated itself. Should the relief valve open up before the 
house is comfortable, it would show that the entire in- 
stallation is not of proper capacity to warm the building 
at the specified pressure, and if calculation were not too 
far out of the way, the remedy might be had by adjust- 
ing the valve so as to allow a greater pressure to be car- 
ried. Then again the cause might lie in too much re- 
sistance to the flow by some stoppage in main piping 
such as unreamed pipe, rust, scale, etc., which would 
prevent the diffusion of heated liquid as fast as gener- 
ated in boiler so that a greater pressure would be had 
at boiler than in the mains. Firing a boiler too fast 
would also invite this trouble, especially if the contrac- 
tor used a boiler oversized for job. The house might 
not be properly insulated and while all figures might be 







































































Fig. 5 


correct for this size building still some large air leak 
might cause the necessity of pushing the boiler in order 
to supply the necessary heat and naturally this would 
mean a greater pressure than valve is set for. Possibly 
the contractor did not allow a large enough margin over 
static head pressure when setting his valve to allow for 
the accumulation of pressure incident to heating of 
water.” 


A COMMENT FROM CORVALLIS, ORE. 
is a drawing sent in by Walter F. Fox, Cor- 


IG. 4 
F vallis, Oregon. He changes the connections to pres- 
sure relief valve as shown. In his letter which follows 
he explains the reason for this step: 

“I like the heating game very much, although 
knowledge is all practical. As plan shows pressure re- 
lief valve could be connected to flow main, or could be 
connected to tapping in boiler, rather than on return main, 
as the volume of water is much heavier on return main, 
being several degrees cooler, causing relief valve to dis- 
charge before plant is thoroughly warmed up.” 

Above letter was received on July 27 and on July 29 


my 
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Mr. Fox sent in the drawing shown in Fig. 5 





and the following letter. He has given some more 
study to this interesting problem: 

“After mailing in one possible solution to heat- 
ing problem I have given the installation more 
thought and study and believe the plan shown in 
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Fig. 5 is a much better remedy. It gives the 








system a chance to create an even pressure and 





also a chance for the expansion tank to keep the 
pressure even after the relief valve has dis- 


charged.” 


A WINNIPEG LETTER 
McDONALD, Winnipeg, one of our old 
EF. standby members, comes near the solution 

in his letter which reads as follows: 

“Regarding the heating problem of July 23, I 
would make no change in the piping or radiators. 
The trouble with water leaving upper floor ra- 
diators was caused by the closed tank in the 
basement leaking air slowly and water replacing 
air in tank. I would test the tank with water 
pressure. The air is escaping very slowly.”’ 


PASADENA MAN WRITES ON PROBLEM 


Galle AUTOMAT/C DAMP. 
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66 J. M.,”’ PASADENA, Calif., has the wrong 

J. solution, we are sorry to say, but read 
what he has to tell us: 

“T believe this to be the solution to the heating problem 
in which the second story radiation after a few days’ use 
heats only half way up. 

“When the contractor fills the boiler and pipes with 
water, air is locked in the pressure tank. When the sys- 
tem is operated the air is absorbed into the water leav- 
ing space in the tank which fills with water. This causes 
the water in the second-story radiators to drop. 

“To remedy this I would place the pressure tank at 
least three feet above the highest radiator. This would 
eliminate the water from entering the tank except by ex- 
pansion. 

“The pressure tank should be fitted with a safety valve 
and overflow.” 
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Fig. 6—Key drawing 


COMMENTS OF THE ROUND TABLE CHAIRMAN 
HE TROUBLE in this instance was simple. Several 
T members came close to solving the problem. Here 
is what happened. When the heating contractor filled 
the system, he turned on the water and filled the ex- 
pansion tank and the entire system plumb full, so that 
the water flowed out of the relief valve. As soon as the 
water became hot it expanded opening the pressure re- 
lief valve and was discharged into the sewer. This was 
the second mistake—the discharge from the relief valve 
should never be connected to the sewer, but should be 
left so that it discharges onto the basement floor. In 

this way, when water is discharged, it will be noticed. 
The water going into the sewer was not noticed and 


(Continued on Page 72) 
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"| a AMERICAN Society of Heat- 
ing and Ventilating Engineers 
wants to know what happens to 

the human body under various condi- 

tions of air humidity, temperature and 
motion. * Investigations for finding out 
what happens are being conducted at 
the A. H. V. E. laboratory at the 

U. S. Bureau of Mines, Pittsburgh. 

This satisfied with 
knowing what happens, 
know exactly, so elaborate apparatuses and delicate instru- 
The picture of a man lying on a weigh- 


S. 


society is not 


approximately -they want to 


ments are used. 


ing scale shows the method used for weighing subjects on 
The other picture shows the appa- 
sampling 


this sensitive balance. 


ratus used for collecting, and analyzing the 
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Fig. 2—Apparatus for measuring, sampling and analyzing 
exhaled breath 





Fig. 1.—Balance on which subjects are weighed 
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breath that is exhaled by those who are subjected to 
these tests. 

The layman may wonder why the workers in the labor- 
atory seek this information. It is because this informa- 
tion has to do with human health, comfort and the pro- 
tection of life itself. It is the duty of the heating and 
ventilating engineer to know how the devices he handles 
affect human health and welfare. 

In order to preserve our lives, we have been forced 
to learn that where people gather together in large num- 
bers, they can not select their sources of water supply in 
a haphazard manner and live. We have learned that 
ignorance of water conditions and water-borne diseases 
may mean death. We have learned that food may be a 
source of illness and the cause of death if it is not 
properly protected. The means of protection, first known 
only to scientists, are now known by almost every dairy, 
canning factory, food shop and almost every school boy 
and girl throughout the land. 

But we have not progressed that far in our knowledge 
of air. In the meantime, what might be termed air dis- 
eases are increasing with astounding rapidity. But some 
day, the American Society of Heating and Ventilating 
Engineers expect to have a knowledge of air just as we 
now have a knowledge of water and of food. That day is 
approaching rapidly. 

Some day the information it is seeking may be taught 
in schools just as the protection of water and food is 
taught at the present time. It is the opportunity of 
the heating and ventilating contractor and engineer to 
lend whatever assistance he can to this work so that 
the apparatuses he handles and the methods he employs 
may contribute as much as possible to human comfort and 
welfare. 





“If the consumption of oil were twice as much as it is 
now, the supply would not be depleted for many years to 
come,’’ Ross H. Dickson, technologist, of New York City, 
told a recent meeting of the oil burner section of the 
Merchants and Manufacturers Association of Washington, 
D. C. Leod D. Becker, director of the Oil Heating Insti- 
tute, and Arthur H. Senner, of the Bureau of Public Roads, 
also spoke and agreed with Mr. Dickson. 











ittsburgh’s Apprentice School 


IE. W. CASE and FE. A. DIMMICK 


HE FIRST attempt to 
' train plumbers in the 
Pittsburgh public 
schools dates back to 1915, 
when an evening class of 
plumbing apprentices was or- 
ganized at the North School, 
Sth and Duquesne Way. The 
class numbered_ twenty-five 
and met two evenings each 
week. Attendance was en- 
tirely voluntary. Theory and 
mathematics constituted the 
curriculum. The school was 
conducted in this way for one 
year when it was discontinued 
for a short period of time. 


In 1917 the class was re- 
organized at the Ralston In- 
dustrial School, 15th street 
and Penn avenue. The first 
school might be termed a 
“Related subjects” school; 
the second was a practical 
shop night school. The suc- 
cess of this class was largely 
due to its instructor, a man 
of many years’ experience as 
a journeyman plumber. Un- 
der his direction the new shop 
was equipped with work 
tables on which were mounted 
gas solder pots for practical 
work. The room was also 
equipped with drawing tables 
where the necessary layouts 
and mathematical calculations 
could be made. 


Through the efforts of the 
instructor, John F. Driscoll, 
the local plumbers’ union in 
1918 enforced compulsory 
attendance two evenings each 
week for forty sessions. This 
recognition was ample evi- 
dence that the school had 
been sold to the local organi- 
zation. 


The Pittsburgh Industrial 


mission for the Training of Plumb- 
ing Apprentices was organized 
1924. The personnel of this organi- 


zation consists of nine men: 


representatives of manufacturers 
and jobbers, three representatives 
of the journeymen plumbers’ union, 
No. 27, and three representatives 
of the master plumbers’ associa- 
tion. The commission conferred 
with the board of education con- 
cerning the opening of a day school 


for plumbing apprentices. 






















direct result of these confer- 
ences, a portion of the Grant 
school was given over to the 
establishment of a plumbing 
school for day-time instruc 
tion. The commission fur- 
nished approximately $5,000 
worth of materials and equip 
ment for the new school. 

The present shop consists 
of two rooms, 30 ft. x 50 ft. 
The first floor room is shown 
in Fig. 1 and Fig. 2; the base- 
ment room is shown in Fig. 3 
A section of the floor has been 
cut away and a three-story 
house of nine rooms, approxi- 
mately 8 ft. x 8 ft. has been 
constructed. This house is 
shown in the background of 
illustrations 1, 2 and 3; Fig. 
4 gives a close-up of one of 
the rooms. Here are_ in- 
stalled, connected and tested 
laundry tubs, drains, hot 
water heaters, sinks, kitchen 
and bathroom fixtures. 

At the present writing three 
tile bathrooms are being com- 
pletely equipped with the 
most modern fixtures. A 
laboratory or exhibition room 
is being equipped, with dem- 
onstration fixtures such as 
glass front flush tanks, sec 
tioned bowls and traps, so 
that apprentices may better 
understand the fundamental 
principles of plumbing fix 
tures. 


BOYS HAVE DECIDED IN- 
TEREST IN PLUMBING 


HE PRESENT enroll 
ment of the plumbing 
school numbers 161 plumbing 


apprentices who attend one- 
half day each week. They 


scheduled in such a way that 
apprentices are in attendance 


half-day of the week. The 


training program extends over a 


(Continued on Page 69) 


Top picture: A corner in the plumb- 
ing shop of the Ralston Industrial 
School, Pittsburgh.—Second picture: 
Lead work and roughing-in, as taught 
the Ralston Industrial School.— 


picture: Basement of the 


school.—Bottom picture: One of the 
rooms where laundry trays, drains, 
water heaters, and other kitchen and 
bathroom fixtures are installed by the 


students 
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ASKED BY OUR READERS AND ANSWERED BY OUR EXPERTS 





what is more, this department is an open forum, where readers may discuss plumbing and heating subjects. Don’t hesitate to ask 
questions about the things you wan. to know, and don’t fail to send in your comments and criticisms of questions that have been an- 


swered. 
man who is in need of information. 


While all questions are answered by men who are expert in their particular lines, your experiences may help a fellow crafts- 


| The Questions and Answers Department is open to all readers. 
| This department is for the craft. 
L 


Here their questions are answered—their problems solved. And, 


Use it freely. There are many ways to untie knotty problems. 








SIZE OF WATER CLOSET VENTS 
Editor, ‘‘Domestic Engineering’’:—-A few master plumb- 
ers have had an argument as to the size of toilet vents at 
certain distances from the main house stack, and we are 
Fig. 1 shows a 4-inch 
“A.” The run in the 


enclosing herewith two sketches. 
stack “‘B’’ and also a 2-inch vent 
basement is just under the joists. The water closet on 
the first floor is 10 ft. from the main house stack. Do 
you consider that a 2-inch vent is good practice at 10 ft. 
or more from the main stack, or should a 4-inch vent be 
run? 

In Fig. 2 the installation is the same except that the 
soil line runs down under the concrete floor in the base- 
ment, and the 4-inch soil pipe, approximately 9 ft. long, is 
run up to the toilet on the first floor, and a 2-inch vent is 
taken off. 


Illinois. ds Vedas 


First of all, we are told that fixtures should be back 
vented for two reasons: to prevent the syphonage of the 
trap seal; to relieve the trap seal of pressure generated 
in the sewer or cesspool. 

We know that the average sewer is either 4 inches or 
6 inches in size, with a 4-inch stack up through the build- 
ing, and we know that this is ample, under all ordinary 
conditions, to carry away all sewer or cesspool odors and 
to prevent the accumulation of pressure. We also know 
that a 2-inch vent pipe is ample to prevent syphonage in 
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W.C. 
/# FLOOR 
To Sew — 
Fig. 1 
one closet. Therefore, we can safely assume that the 


distance is immaterial. 

The 2-inch vent is ample in size, providing its length is 
within reason. Some cities permit the installation of a 
2-inch vent pipe for a length of 40 ft., and the national 
code submitted by the Hoover committee places the length 
at 60 ft., with an increase of one pipe size for every 20 ft. 
additional. 

In general, plumbing inspectors rule that fixture ‘“‘A”’ is 
on a branch line under conditions shown in sketches, but 


if fixture ‘“‘A’’ were to be placed on the second floor in- 
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Fig. 2 


stead of the first, they would probably rule that the 4-inch 
pipe should be carried up through the roof, as the instal- 
lation in this case would be on a stack, and stacks must 
be carried up through the building undiminished in size. 





WANTS INFORMATION ABOUT SINGLE MAIN HOT 
WATER HEATING SYSTEM 
Editor, ‘‘Domestic Engineering’’:—I am planning to 
install a single main hot water heating system in a build- 
ing and would like to know if I should supply the radiators 
on the cold side, the north side, first or those on the south 
side. 


Connecticut. PP. S: h. 





It is well to serve the radiators on the cold side of the 
building first or with the hottest water. The supply to 
radiators located farthest from the boiler should be some- 
what larger than that to radiators nearer the boiler. Flow 
branches should be taken from the top of the main with 
either a 45-degree or 90-degree connection and should 
pitch up from main to radiator not less than 1 inch in each 
2 ft. of length. Return branches should have the same 
pitch and should be connected into the side or bottom of 
the main. Special fittings made for this purpose can be 
used to advantage. 

On some work, such as the heating of a church, when 
the boiler is located at the south end of the building, it is 
a good plan to run a main to the north end and there di- 
vide it, coming back to boiler with a separate main on each 
side of the building. In this way the radiators at the 
north or cold end of the building are the first radiators 
served. 

The above mentioned points are some of the most im- 
portant details that should receive careful consideration 
when installing a single main hot water heating system. 
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Made in angle, globe 
and corner patterns. 


Individualize 
your work, 


by having your name 
etched in nickel on the 
ARCO Packless black 
dial. It will identify you 
with the satisfaction 
your customer is bound 
to derive from an ARCO 
Packless Valve Installa- 
tion, 
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Equip every job with 
ARCO PACKLESS VALVES 




















No988 ) 


is to convince him before the 
installation is made of the 
permanent protection a few 
dollars extra snvestment will 
give him. 

If you will spend five minutes 
clearly explaining that this 
very few dollars spent at the 
outset will save him not only 
more than this amount for 
annual repacking butalso the 














When an installation is not pro- 
tected with ARCO Packless 
Valves trouble is waiting around 
the corner for you and your 
customer. 

Packing is perishable—and when 
it gives out and the valve leaks, 
radiator surroundings are en- 
dangered. This means a “trouble 
job’”—and you know there’s 
no profit in repacking valves. 
The owner does not realize the 
seriousness of this until it hap- 
pens. So the smart thing to do 


cost of damage from leaks, 
any one of which may mean 
many times the cost of the 
valves, he will thank you—and 
you will get the extra profit 
that ARCO Packless brings. 
You do not need us to tell you 
that ARCO Packless is the valve 
for every job—small residence 
or skyscraper—steam, water or 
vapor — for new work or the 
modernization of old jobs. 


ARCO Packless Valves will help 
you sell your bid—every time. 
Forget about price—talk ARCO 
Packless—and you will get 
the job. 








ARCO 
PACKLESS 
= VALVE 





ARCO DETROIT ° 
EQUALIZIN 
WATER VALVE 
REGULATOR 
No. 800 ’ 


AMERICAN RADIATOR COMPANY 


ACCESSORIES DIVISION 
816-20 So. Michigan Ave. 


Chicago, Ill. 
Makers of:— 





No. 104 


Po 


CONTROLS 








ARCO ———S 
Beat trouble to it! 
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Accepted and Listed as Standard 
by 
Underwriters’ Laboratories, Inc. 



























































‘*This device is positive in opera- 
tion, sensitive in response to 
changes in temperature or steam 
pressure, and reduces to a mini- 
mum the possibility of firing into 
a dry boiler, or of creating exces- 
sive pressures or temperature in 
the boiler to be controlled.’ 


Excerpt from Report of 
Underwriters’ Laboratories, Inc 


A Real Device 
a Real Need 


‘“‘Where automatic operation is provided by means of a room Thermostat, the 
installation should be equipped with an additional thermostat control to prevent 
abnormal steam pressure, or overheated hot air furnace ducts. Such automatic 
shut-off device should be so arranged that it must be reset manually.” 
National Board of Fire Underwriters’ Regulations 
for the Installation of Domestic Oi! 
Burning Equipment 














ONEYWELL engineers have possibility of its own failure. 
designed and improved just 
such a device to meet the demand 


of the oil burning industry. 


Home owners need such a device, 
says the national board—and the 
report of one insurance company 





The Honeywell Masterstat per- 
forms every function demanded 
in the above suggestion — it is 
also proof against the remote 


alone of the loss of $223,460.00 dur- 
ing the last heating season through 
firing dry boilers, proves this be- 
yond a doubt. 


HONEYWELL HEATING SPECIALTIES CO. 
Wabash, Indiana 


HONEYWEL 


Temperature Regulators 

















This is one of a series of picture stories on 


the Manufacture, Use and Handling of 
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BUFFING 
UFFING is the final mechanical operation through work for which the faucet maker has in 

1 stalled ingenious machinery, for which he 

has spent long hours in.research laborato 


which the faucets have to go before they are as- 

sembled and packed, ready for the market. In this 
operation the same fine surface is produced as that 
seen on table silverware. Then is seen the finished mh 


ries, and which represents the result of va 


rious arts and sciences. 


© 


Nickel-plated faucets have the same 





highly polished surface as that on table 
silverware. These faucets require the 
same care in handling that table silver- 





Brass containing slag. Slag is ware requires. The luster and beauty 
shown by the white splotches, This should not be marred by careless A bad piece of brass porous and 
is 50 diameters magnification handling dirty magnified many times 
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Advertising Editorial 


A NEW ONE EVERY WEEK— No. 291 


BOILER 


COM POUND 


S7OPS LEAKS om men 
Cones wre om 
Low RECS Bue 








Your Boiler 
Needs a Tonic 


OILERS aren’t like human beings—a sum- 
mer’s rest doesn’t automatically improve 
their well-being. The effects of last win- 

ter’s wear and tear haven’t disappeared. So the 
boiler needs a tonic at the beginning of its work- 
ing season. Be sure that scale and rust have been 
removed. Be sure that there are no leaks. Any of 
these things will waste fuel, because they’ll im- 
pair the efficiency of the boiler. We have a boiler 





compound that works like magic—and we suggest 


Phone for 


that an inspection of your heating plant dt this 
a free copy 
of “The Sto 
ry of the 
Bath.” Fas- 
cinating 
Every mem- 
ber of the 
family will 
mabey &. Telephone, and 
isn’t adver- 


tising. Address) 


time, and a treatment with the tonic will assure 
vou perfect heating comfort this winter. Just 
telephone. 


(In this space your Name, 








Advertising Is on the Increase 


AVE you noticed the great volume of newspaper advertising this 

fall? The increased volume means increased competition—it means 
that Mr. and Mrs. Consumer are being urged to buy this and that. And 
very few products can bring to bear the same fundamental reasons that 
apply to plumbing and heating—health, comfort, convenience. But if 
you are to keep your head above this competition, you'll have to put 
your arguments down in black and white. Get them in the newspaper 
—_-where they'll meet your competition directly. Use the Advertising 
Editorial service—only $4.20 for twelve weeks’ service. We send every- 
thine ready to hand to your newspaper 
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ALES LETTER 
One a Week—No. 128 





In many sections of the country, heating 
plants have been fired up for a few hours 
during the day. Now’s the time to get in a 
bid for service calls. Send out the following 


letter. 


JOHN BROWN 
Plumbing Heating 


Two Rivers, N. Y., 
October 22, 1927. 
Mrs. Edward Jones, 
Two Rivers, N. Y. 
Dear Madam: 

A summer’s rest doesn’t necessarily add 
to the well-being of the boiler in your base- 
ment. In fact, if there was something wrong 
with it at the end of the last heating season, 
it’s apt to have been aggravated. 

Many major heating troubles grow out of 
a small neglect of the boiler. For instance, 
at this time of year it is a good thing to give 
the boiler a tonic—to make use of the boiler 
compounds, such as we carry, to remove scale 
and rust and to seal up leaks. 

Any of these things will cause a waste of 
fuel, because, if they are present, your heat- 
ing plant cannot operate with perfect effi- 
ciency. 

We urge, therefore, that you have an in- 
spection made of your heating plant now, and 
have it given a ‘‘tonic’’ treatment. You'll be 
assured that you will have perfect heating 
comfort during the coming winter and that 
you will have anticipated expensive repairs 
growing out of an accumulation of small ills. 

Just telephone. 

Yours very truly, 
JOHN BROWN. 


Adlet 


ONE A WEEK—No. 149 

HE PATTLE of newspaper advertising goes 
Le merrily all through the paper. Not only 
will you find competition in the page and half- 
page advertisements. You'll find competition 
from the small advertisements—small, but care- 
fully merchandised and carrying a timely and 
powerful appeal for various products. For that 
reason we include on this page the Adlet. Use 
it if you don’t feel you can afford the large 
space. Just copy or clip out the Adlet below, 
add your name, telephone and address and hand 
it to your local paper. 











A Boiler Tonic 

Your boiler needs a tonic—a treat- 

ment with boiler compound—to prepare 

it for the work of the heating season. 
We carry ‘“————”’ brand— it’s almost 

magic in its efficiency. | 

| 
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TheNew CAPITOL GateValve 


) 










This is 
CAPITOL 
GATE VALVE 
No. 255 


Patent Applied for 


CANNOT 
LEAK. 


Seats tight as a WEDGE 
with a turn of the wrist! 


Here’s a gate valve that closes on the 
wedge principle—a principle that makes 
the seating 100% perfect—seating that 
leaves no room for leaks. Note the 
superior construction of this valve as 
illustrated at the left. Note how the 
discs press down over the seats. Does 
it look as if there is any chance of 
leaks? You just bet there isn’t! 

The deeply threaded bonnet is se- 
curely screwed into body of valve. The 
stem is made of rod brass. Such sound 
rugged construction insures lasting 
service—it cannot go wrong. 


The first installation cost of this 
Capitol Gate Valve is little more than 
other valves and the first cost is the 
last cost. The permanent service it 
gives will make every one of your cus- 
tomers a booster for your work. 


Write for the New Capitol catalog 
showing the complete Capitol line. 





Black enameled malle- 
able iron wheel. 


Heavy brass pack nut 
with special asbestos 
leaded packing. 


Sturdy bonnet with 
deep threads securely 
screwed into body of 
valve. 


The heavy stem is 
made from rod brass. 


The discs are locked in 
place between two col- 
lars on the stem, 


Positive closing insured 
by tapered wedge seat- 
ing construction. 


Wholesalers: 


The ‘‘Capitol’’ line of plumb- 
ers’ brass goods has been added 
to and improved by consolida- 
tion with the line formerly 
known as “Acme Detroit.’’ 
Upon request our representa- 
tive will be glad to go over the 
complete line with you. 


Seats of the valve body 
are at a 5° angle on 
each side. 


Michigan Smelting and Refin- 
ing Companv now operating 
Capitol Brass Works. 


CAPITOL BRASS WORKS 


MANUFACTURERS OF BRASS VALVES, BOILER TRIMMINGS AND PLUMBERS’ BRASS GOODS 


=—-DETROIT, MICAS 
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THESE ROLLERS HOLD PIPE IN 
POSITION AND FLATTEN BURR 
WHILE PIPE IS BEING CUT @ 
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SIZES No. 1 and 2, to take pipe up to 
3 inches, now in stock. No. 3, for 
3-inch pipe will be available soon. 





The easy-working features of ing pressure of the adjusting 
the Walworth Roller Cutter will __ bar. 

catch the eye of any mechanic 

who has pipe to cut. Notice, The cutting blade is made of 
for example, how the rollers, extra hard carbon steel and is 
which fit against the pipe and carefully tempered. 

hold the cutterin position, also’ 

serve to flatten off the burr left | Two sizes to cut any pipe up to 
on the pipe by the cutting 2 inches in diameter now avail- 


edge. able. A larger size, for 3-inch 

pipe, will be ready soon. Your 
A steel insert reinforces the regular Walworth jobber can 
cutter block against the wear- supply you. 


WALWORTH 


Walworth Company, General Sales Offices: 51 E. 42nd St., New York 
Plants at Boston, Mass., Kewanee, IIl., Greensburg, Pa.; and Attalla, Ala. 
. . . Distributors in Principal Cities of the World .. . 


Walworth Co., Limited, 10 Cathcart St., Montreal, P. Q. 
Walworth International Co., New York, Foreign Representative 
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Announces Bureau’s Advertising 


Plans 


(Continued from Page 29) 


of tools, such a self-analysis and self-measurement as we 
encourage often deters unqualified and incompetent men 
from entering the retail branch of our industries. We 
feel that the deterring of such entry is of considerable 
henefit. It protects the interests of those already estab- 
lished as retailers and cuts down the inevitable waste 
brought about by a business failure. ° 

We state to the retailers of our industry the funda- 
mental axiom, that unless they operate their business at 
a profit, they are really not in business at all. We urge 
them to install a bookkeeping system so that they can 
know, accurately, their cost of doing business and so that 
they can exercise the necessary control over their business 
operations. We offer them not only the mechanical aids 
to record-keeping, but also personal help and advice with 
their accounting problems. All of you know of course 
that if every retailer in our industries had an adequate 
system of records, that credit losses would be reduced and 
that some accurate measure of a retailer's responsibility 
would be possible. We have set as our goal such an ideal 
situation and the progress we have made encourages us 
in further effort along this line. 

We have anticipated the public interest that will be 
aroused through the collective advertising campaign by 
emphasizing the importance of proper retail establish- 
ments. We have told the retailers of our industry that 
public confidence and regard can only be created by having 
a place of business in keeping with the highest standards 
of today. Prior to the work of the Trade Extension 
Bureau, the places of business operated by the retailers 
of our industries presented a melancholy spectacle indeed 

-back alley locations, absence of sales rooms, lack of 
proper display and a general.air of instability charac- 
terized the majority of shops. The aspect has improved 
considerably. Today, as never before, master plumbers 
and heating contractors are recognizing the value of an 
investment in appearance. The demand for store plans 
and window displays is increasing by leaps and bounds, 
and our service facilities along these lines are at times 
taxed to the utmost. 

The founders of the Trade Extension Bureau were far- 
sighted. They recognized that our industries would grow 
and expand; they recognized that provision must be made 
for a competent, trained labor force to carry on the tradi- 
tions of the craft. The nation-wide apprentice training 
program was their answer to the need. Today, thousands 
of young men are receiving training in the highest stand- 
ards of their craft—-they are fitting themselves to carry 
the responsibilities of the future so that the interest of 
the public may be served through adequate, safe installa- 
tion of the valuable products manufactured by our in- 
dustries. 

Under sales-help and advertising services, we offer to 
the retail branches of our industries a comprehensive sales 
and advertising counsel service, coupled with furnishing 
the actual materials needed. We recognize that the re- 








tailer is closer to the actual point of sale than anyone | 
in our industries and that, unless he can present our | 
industries’ products adequately, the advertising effort of | 
the individuals within our industries will not achieve its | 


objective. We furnish the retailer with sales plans and 
the details necessary to carry them out. We train the 
retailer and his employees in the proper method of pre- 


senting our products to the public and aid him by pointing | 


| a asta sail 


We recognize that the advertising being done by the | 


out logical fields for sales development. 
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Aig If you could see with 
what care all. metals 
going into the making o 
EXCEL UNIONS §$are 
selected— 
If you could see the manu- 
facturing process from 
start to finish, you'd 
know why every EXCEL 
UNION is as close to 
perfection as it is possible 
to make it 
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And you'd insist upon 
them for every job. 









° 7 Water St. Boston, Mass. 
q New York Office 210 E. 45th St. 
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Thermodine Unit 
Heater zo1—largest « 

the only complete line o 
Unit Heaters for r 

"¢ sha 


} 


THERE’S NOTHING 
ELSE LIKE IT! 


Te 1E Thermodine Unit Heater has yreater prime 
heating surface than any other Unit Heater of 
its size and weight. It weighs only 125 pounds—is 
easier to install—a 30 minute job for 2 men after 
iping has been completed. And it is the only Unit 
feater with the Universal directional feature for 
both vertical and horizontal heating. Send today 
for complete facts about Thermodine Unit Heater 
for every size space. Also widely used in industrial 
drying 
MODINE MANUFACTURING CO 
Heating Division 
1703 Racine St. Racine, Wis 


Branch offices in all large cities 


THERMODINE 


UNIT HEATER 


POR STEAM OR HOT WATER HEATING SYSTEMS 
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Te Bath of Enduring Beauty 


Alcid-Resisting Ename a, a Fittings 





Che “Standard” 
PEMBROKE 


Bath with Shower 
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“Standard” Baths with Acid- The new Chromard fittings with 
Resisting Enamel will retain their their soft platinum-like sheen are 
glossy-white beauty through the also of lasting beauty. Chromard 
—a metal finish seven times as 
hard as nickel—cannot tarnish or 
corrode. Simply washing with a 
damp cloth restores its rich sheen. 
These Chromard-finish fittings 


years. This new Enarnel, exclu- 
sively “Standard”, is of exceptional 
hardness. It will not become dirt- 
pitted or crazed. Minerals in the 


water and the action of cleansers are wrought in distinctive designs. 


will not roughen or discolor it. 
Your wholesaler can supply full 


information regarding “Standard” 
Baths with this new enamel and 


the trademark “Standard’-A-R. | Chromard fittings. 


This enamel is easy to keep spot- 
lessly clean, and is identified by 


Standard Sanitary Mfg. Co. 


PITTSBURGH 
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All of the 500 bathrooms in the Annex of The 
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manufacturers and wholesalers should be backed up by 
dealer advertising to direct the public to the ultimate 
source of supply. We furnish the retailers of our indus- 
tries with advertisements on our industries’ products as 
well as with advertisements designed to create public con- 
fidence in individual retailers. We carry on a constant 
campaign of stimulation and information on advertising 
with the view toward inducing the retailers to plan and 
carry out definite advertising activities. Any one who 
has watched the progress of our industries closely must 
have observed the marked increase in advertisements ema- 
nating from the retailers. It is interesting to note in 
this connection that 890 contractors have, in the last 
three months, purchased letters for direct mail cam- 
paigns and many reports of successes through their use 
have reached us. The future plans of the Bureau con- 
template emphasis on sales and advertising effort, and the 
creation of new services in this field is already under way. 


OUR CONTACTS WITH RETAILERS AND LOCAL 
ASSOCIATIONS 

HILE the greater part of our contacts with the re- 
WW tailers of our industries are established through the 
Monthly Service Bulletin and are carried on and serviced 
by mail, we do, through our field force, establish intimate 
personal contacts throughout the country with a view 
toward learning local conditions and adapting our services 
to local requirements. In addition to the visitations of 
our field force group meetings are held to introduce the 
Bureau’s services and to stimulate local sales activity. The 
first of a series of such meetings was held in St. Louis 
last month, with the result that a permanent committee 
is in operation with a definite year’s program of activity. 

Our field work also embraces co-operation with the 
General Federation of Women’s Clubs in the state-wide 
campaigns to elevate the status of the American home. 
Our co-operation with this body of the country’s leading 
women resulted in a comprehensive survey of the sani- 
tary and heating facilities of the American home and 
their campaign has now gone into the constructive and 
corrective phases. State-wide home rehabilitation cam- 
paigns are now under way in Ohio, Indiana and other 
states. We want you to know that the Bureau is co-oper- 
ating with the women of these states so that plumbing 
and heating equipment will receive the attention its im- 
portance warrants. 

In line with our belief in the soundness of the trade 
association movement, we give every co-operation to the 
associations of retailers within our industries. We fur- 
nish them with copy and plans for collective sales and 
advertising campaigns and encourage them to embark on 
collective promotional ventures. This activity of the Bu- 
reau has resulted in 32 collective advertising campaigns 
during the past year involving an expenditure of approxi- 
mately $200,000 and, with the completion of our new ad- 
vertising portfolio, the coming year should see a marked 
increase not only in the number of association collective 
campaigns, but also in their extent. 


OUR SERVICE TO MANUFACTURERS AND WHOLE- 
SALERS 

AM NOT one of those who have the unconscious habit 
I of blaming all of our industries’ difficulties on the re- 
tailer. As I see it, the wholesaler and the manufacturer 
can do much to stimulate the passage of our industries’ 
products into the hands of the consumer. We believe that 
the function of the Trade Extension Bureau is not only 
to help the retailers but also to serve the manufacturers 
and wholesalers in any capacity that may be of value to 
them. The recognition of our obligation to the manufac- 
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Trane Unit Heaters 


offer these unique advantages 
to your industrial customers: 





The heating unit consists of a battery 
of copper heaters, similar to the heating 
elements which have attracted nation- 
wide attention to Trane Heat Cabinets 
and Concealed Heaters. The exclusive, 
patented Trane design insures maximum 
effectiveness of heat transfer and unt- 
form temperature throughout the entire 
heating surface. No soldered or welded 
joints. Tested for pressures from 0 to 
150 lbs. gauge. Built for ceiling installa- 
tion or for floor mounting with recircu- 
lating box. 

Trane Unit Heaters operate on the 
blow - through principle — either for 
straight heating or a combination of 
heating and ventilating. The fan, of 
special Trane design, develops remark- 
able capacity. All models adaptable to 
latest methods of automatic control. 


Write for Bulletin 23. 


THE TRANE COMPANY 
(Est. 1885) 
204 Cameron Ave. La Crosse, Wisconsin 
CONCEALED 


HEAT 
CABINETS HEATERS 


*** PUMPS AND HEATING SPECIALTIES °* 
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The Difference Between a Gate Valve 
that Shuts Off Tight-and one that doesnt 
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Sectional view No. 20 Line O-B Flex- 


itite Gate Valve. The Flexitite disc is 
a one-piece casting, hollow on the in- 
side, except for two posts which join 
the two faces. A saw slot around the 
edge of the disc contributes a slight 
flexibility. This flexibility insures per- 
fect, leak-tight contact with the seats. 


T may mean the difference be- 
tween a satisfied customer and a 
dissatisfied one. It may mean the dif- 
ference between profit and loss and 
certainly it will mean the difference 
between a good job and a poor one. 


The O-B Flexitite Disc Gate Valve 
will positively eliminate any worry 
on your part about the above ques- 
tions. 


The new Flexitite Disc is exclusive 
to O-B Gate Valves. Its hollow cen- 
ter and slotted edge construction 
provide an unusually resilient 
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O-B No. 20 Line Flexitite Gate Valve 




















flexibility. This flexibility assures 
a positive compression contact 
between both sides of the disc and 
the valve seats every time it is 
closed. 


Your wholesaler’s salesman has a 
sample O-B Filexitite Disc Gate 
Valve in his case—ask to see it and 
you'll understand why this new prin- 
ciple means a gate valve that shuts 


’ off absolutely tight. 


We will be glad to send you full in- 
formation and prices if you will 
write to us at once. 


Ohio Brass Company 
Mansfield, Ohio 
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turers and the wholesalers has caused the creation of our 
statistical and market research service. These services 
comprehend an analysis of existing markets, both quanti- 
tative and qualitative, and.the research activities neces- 
sary to disclose new or under-developed markets. The 
facts and figures compiled by the Bureau are available to 
all supporting members. The increased funds at the Bu- 
reau’s disposal will permit a broadening and intensifica- 
tion of our research facilities. We believe our activities 
will be a valuable aid to the management of all support- 
ing members. 

We believe that our function as the trade association 
of our industries necessitates pointing out certain things 
that the wholesalers and manufacturers may do to ele- 
vate the status of our industries and to eliminate difficul- 
ties now all too prevalent. The laudable desire to in- 
crease sales often impels wholesalers to grant unwise 
credit, under the mistaken impression that as soon as the 
goods are out of their hands the sale is completed. Such 
unwise extension of credit and maintenance of incompe- 
tent retailers, not only engenders suspicion and dislike on 
the part of legitimate retailers but also has a tendency to 
foster an unhealthy competition which may mean the 
elimination of erstwhile stable retailers. The Bureau has 
available information of successful practices for estab- 
lishing and maintaining credit bureaus. We believe that 
the extension of the credit bureau idea will do much to 
stabilize our industries and to promote a feeling of con- 
fidence between the wholesale and retail branches. 

There exists in the wholesalers’ salesmen a potential 
educational force that cannot be over-estimated. I use 
the word potential advisedly because it has been our ob- 
servation that few wholesalers’ salesmen have the proper 
conception of their jobs. 

It must be obvious that the salesmen will not change 
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their ways unless the inspiration and instruction to do so 
come from their employers. I do not believe that it is 
unwarranted to assume that a _ wholesaler’s salesman 
should devote a certain portion of his time to the educa- 
tion of the retailer along sales and management lines. 
As has been observed, many retailers are primarily of a 
mechanical turn of mind and they will welcome, if it is 
proffered, constructive advice from the salesmen who call 
on them. Not only will such activity engender a feeling 
of loyalty to the salesman’s employer, but it will also 
assure the wholesaler that he is dealing with a group of 
retailers directly influenced by broad, co-ordinated policies 
he may inaugurate. 

It is our opinion that the wholesalers’ salesmen should 
direct those among the retailers who need help, to the 
Bureau. I wonder if the manufacturers and wholesalers 
who support us realize that they have a capital investment 
of over eight millions of dollars in the Trade Extension 
Bureau. It is an investment of over eight millions of dol- 
lars, because it takes that capital sum to earn our yearly 
budget of half a million. Don’t you think that such an 
investment is worth the time it takes to instruct your 
salesmen how they may best tie-in with our efforts? 
Don’t you think that your investment will yield you larger 
returns if you do urge your salesmen to greater co-opera- 
tion? 

Manufacturers, too, can use the Bureau’s services in a 
larger way and can do something to make the plumbing 
and heating business a better business for all. We be- 
lieve that the present movement for standardization and 
simplification of production will be of untold benefit to 
our industries. We believe that savings will be effected 
which can be passed on to the consumer, with the result 
that price alone will not be a serious barrier when the 
consumer makes the decision between the products of our 
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AT LAST 


The Ideal Bath Waste Which 
You Have Long Wanted 


NOTE THAT THIS HUDSON 
POP-UP BATH WASTE IS 
SANITARY—no contact of water 
in tub with greasy drains. 
STURDY yet SIMPLE in con- 


struction. 
A sppupvaire at nighest pom TROUBLE-PROOF in operation. 


Ask your jobber for quotation. 
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Patented 
Feb. 23, 1926 
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Somerville 
(S. I. W.) 


Soil Pipe and 
Fittings 


Cost no more than the 








ordinary kind 














For your pressure systems 
of hot water heating 


A Red Top Relief Valve Model No. 2 can safely 
be used as the basis for a pressure hot water heating 
system. It relieves automatically at 30 pounds 
pressure—there is no fear of cracked boiler sections 
or other ruptures. 

This valve and an air-tight expansion tank are all 


the special equipment which is needed. The system 
is easy to install. 


It is easy to sell, too, since owners appreciate its 
economy, its efficiency, and its absolute safety. 


Red Top Relief Valves are approved by the Under- 
writers’ Laboratories, Inc., America’s foremost 
testing organization. 


They are being more and 
Gittcotute more widely used by plumb- 
of Model No. 2 ing and heating contractors 

throughout the country. 


Neptune Meter Company 
50 E. 42nd St. New York City, N. Y. 


Branch Offices in Principal Cities 
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industries and the products of other industries with which 
we are competing for our share of the consumer’s dollar. 


FOR CLOSE CO-OPERATION BETWEEN ALL 
BRANCHES OF THE INDUSTRY 

E HAVE noticed an increased interest on the part 
VW of the supporting members of the Bureau in its ac- 
tivities. This is as it should be. We are the trade asso- 
ciation of our industries and we want to feel free to coun- 
sel with you on any of our problems with the view of co- 
ordinating, in so far as possible, major movements within 
our industries. The coming advertising campaign, our co- 
operation with the Federation of Women’s Clubs, the pub- 
licity efforts of the Bureau and many other things will 
call for close co-operation with all within our industries, 
so that the influence, contacts and knowledge of individ- 
uals within the industries may be used for the benefit 
of all. 

I recently attended a meeting of the Trade Association 
Executives Association and I listened to reports of mem- 
bership. Some associations reported 90 per cent of the 
numerical strength of their industries as being association 
members, some reported 80 per cent numerical strength 
and others lesser percentages. As I sat and listened to 
these reports I wondered what there is about the plumb- 
ing and heating industries that would have prevented me 
from reporting similar percentages of membership, had I 
been called upon. I believe that the reason for our low 
numerical membership is the fact that members consider 
their job done when they have mailed us their check. 
While it is true that those who do a majority of our in- 
dustries’ business are supporting members of the Bureau, 
it is also true that a great many within our industries 
have not seen fit to join with us. This situation can only 
have come about as a result of two things: Lack of in- 
formation as to what the Bureau is, or disagreement with 
its principles. 

We wish that we could count on every supporting mem- 


| ber of the Bureau to spread the gospel of the trade asso- 


ciation movement to those less informed. We wish that 
we could count on every supporting member to consider 
himself a committee of one to carry the message of the 
Trade Extension Bureau and its work to those who have 
stayed out of the field. Does it seem reasonable to be- 
lieve that the largest companies engaged in the manufac- 


‘ture and distribution of plumbing and heating equipment 


would support the Bureau year after year if its principles 
Would they continue an investment that 


didn’t pay any dividends? 
Our financing campaign is now on. I have told you of 


our plans and what they will mean to you. I assure you 


that the direction of the Bureau’s plans and campaign is 
in conservative hands. The Program and Budget Com- 


mittee is giving lavishly of its time. May we count on 


your co-operation and help to the end that the plumbing 


and heating industry will take the position rightfully its, 
in the forefront of our nation’s industries? 





TEXAS SANITARIANS TO CONVENE 

Plans for the fifth annual short school for sanitarians 
and public health officials of the state of Texas, to 
be held in Houston November 1, 2, 3 and 4, are being 
completed. Hundreds of subjects are up for discussion, 
treating on the importance of proper sewage and sanita- 
tion. The committee chairmen are: Dr. A. H. Flickwir, 
convention finance: T. T. McDonald, registration; Bruce 
Robertson, transportation; Dr. A. H. Flickwir, program; 
B. A. Randolph, publicity and exhibits; M. L. Lewis, ar- 
rangements and entertainments; Dr. L. H. Martin, presi- 
dent of the Texas Association of Sanitarians, reception. 





cm 





Cae ay Ser DOMESTIC ENGINEERING 49 


= 
— 
ome 
— 
a 
—_ 
ae 
~ 
_ 
— 
—_ 
me 


OUR UTNE 
Duevewieaeit 
UDR URTTL 
































Beautiful Homes 
DESERVE 


Beautiful Equipment 


rf. - EASTWOOD 
does not join in the strenu- 
ous contest for recognition as 
‘The most beautiful radiator.” 


T STANDS apart and 
modestly but confidently 
invites the most critical in- 
spection — content, without 
argument, to entrust the ver- 
dict toan intelligent and dis- 
criminating public. 


HONORABLE RATINGS 
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On request—a helpfu! Booklet ~ ality i" 


PIERCE BUTLER & PIERCE 
MANUFACTURING CORP. 
41 E. 42nd St. New York City 
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Sectional View 
Fig. 370, Screwed 
Jenkins Standard 
Bronze Gate Valve 






il 
Jenkins Bronze 
Rapid Action Valve 





Fig. 352 
Jenkins Standard Bronze Swing 
eck Valve, Screwed 


“A contractor = 
1S known — ' | - 


9 





Low Bonnet Angle Radiator Valve 
ith ale Union 


As surely as a man is known by If your customer is among the | 
the company he keeps, a plumb- many who know valves, the 
| 





ing and heating contractor is “Diamond” mark is sure to speak 
known by the equipment he in- volumes for your work. But 
stalls. The quality of the equip- even if he does not know valves, 
ment is a key to the contractor’s he is impressed with the high- 
work in the eyes of many custom- quality appearance of Jenkins 
ers; it is often a first impression Valves—an appearance in keep- 
of the greatest importance. ing with their performance. Jen- 


: Fj kins Valves are well dressed sales- 
And justly of great importance | 


: men for you. 
too, for good workmanship and a 
thorough knowledge of plumbing 
and heating are not enough. To 
these must be added the use of 
good materials if the best results 








A contractor is‘ known by the 

‘. . ‘ Fig. 322 
equipment he installs; make Jenkins Steadaed Iron Body 
sure your men know and install ne Seren eee 


valves marked with the Jenkins 


i “““ * ” 

are to be obtained. Diamond. 

It pays to use equipment of JENKINS BROS. 
| ° . 80 White Street....... New York, N. Y. 
known worth, and in valves this 524 Atlantic Avenue. Boston, Mass. 
| " . . 133 No. Seventh Street . Philadelphia, Pa. 

means Jenkins. Jenkins is a 646 Washington Boulevard. . Chicago, III. 
| “ ino’? JENKINS BROS., Limited 
name that means something 0 Montreal, Canada London, England 
| valve users by the hundred; it FACTORIES 

a Brid © , Elizabeth, N. J. 
is a name of 63-year good repute. —_— Soatoest, Canin ’ 
| 
} 





Always marked with the "Diamond" 
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enkins \alves 


SINCE 1864 





Fig. 651 | 


Jenkins Standard Iron Body Gate 
Valve, Flanged, with Outside 
Screw and Yoke. 
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The Residence Palace at Brussels 


(Continued from Page 21) 


the two batteries of calorifiers, and also for the warming 
of the air which is distributed throughout the buildings 
by the mechanical ventilating plant. Nach boiler has a 
total heating surface of 1,190 sq. ft. Three boilers are 
fired with coal, the other three being fitted with oil burn- 
ers, suitable for burning a non-refined type of gasoline 
known as ‘‘Mazout.’’ Coal is the fuel generally used. 
Three boilers are more than sufficient to meet all needs 
in the most severe weather, so that there is ample reserve 
in case of a breakdown, also a reliable safeguard against 
stoppage or inconvenience in the case of coal shortage. 

White, glazed bricks have been used for the brickwork 
that is in line with the front of the boilers. Ordinary 
brickwork in which the necessary flues are formed, ex- 
tends over the top of the whole battery so that it forms 
a flow about two feet higher than the top of the boiler 
proper. Projecting up through the brickwork are°a num- 
ber of covered circular openings, through which coal is 
fed to the boilers instead of throwing it in by means of a 
shovel through the fire door as is generally done. At the 
rear of the boilers, and on a level with the brickwork 
which covers them, is the necessary space for the storage 
of coal. The coal is wheeled in barrows and is emptied 
directly through the circular opening which extends to 
the boiler fire pot. The fire door is used for the purposes 
of distributing the coal evenly and for the removal of 
clinkers and ashes. The clean white brickwork in front 
of the boilers, and the total absence of barrows, coal, 
and ashes, give to the boiler house the appearance of a 
clean modern bakery,—it seems almost impossible to 
associate six huge boilers with such clean surroundings. 


DETAILS OF THE VENTILATING PLANT 

HE GENERAL system of ventilation comprises all 
\ e~ most modern improvements, the air being 
screened, washed, warmed, or cooled as may be neces- 
sary, and then brought to the most suitable degree of 
humidity. Two electrically driven fans draw air from 
outside the building through fine mesh screens. It is 
then preheated, washed, and forced through a battery of 
tubes. During the winter, steam passes through the 
tubes so that the air may be warmed to the temperature 
decided upon, but in summer, water from a refrigerating 
plant is passed through the tubes, and this imparts to the 
air the required degree of coolness. The wrought iron 
ducts which are connected to the fans are 3 ft. 3 in. 
square. The vitiated air is extracted by 24 electrically 
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We are so proud of Square 
“G”’ fittings that we 
stamp on each one a square 
G as a means of instant 
recognition. 


THE GRABLER MANUFACTURING CO. 
CLEVELAND, OHIO 


WAREHOUSES—NEW YORK CHICAGO SAN FRANCISCO LOS ANGELES 











driven exhaust fans which are fixed at the top of the 
buildings. The kitchens for the two restaurants have 
their own independent systems of ventilation, which are 
controlled by separate fans. 

A noticeable feature in connection with the kitchen 
ventilation is the double ceilings, one section serving as 
an intake for the supply of fresh air, the other section 
serving as a passage along which the vitiated air travels 
on its way to the outside of the building. These res- 
taurant kitchens are, of course, similar to those in a 
large hotel, and they are models of cleanliness. There is 
little doubt that the exceptional cleanliness is, in a large 
measure, due to the total absence of solid fuel. Com- 
pressed coal gas is the source of heat for all cooking 
purposes. The gas cooking installation cost $12,500. 


THE DRAINAGE AND SANITARY INSTALLATIONS 
HREE main drainage systems discharge into the city 
sewers. At the extreme boundary of the premises, | 

each outlet passes through an inspection chamber in | 











HE reputation of Kohler Ware for quality and 

beauty has been raised higher than ever by 
the Kohler Electric Sink. Kohler prestige isasales 
builder for progressive plumbers. Make it one of 


your business assets — by selling Kohler fixtures. 


KOHLERorF KOHLER 


Plumbing Fixtures 























A polishing cleaner that 
won't scratch 
Tubola has been scientifically 
developed to fill a long felt want 
A polishing cleaner, which will 
not scratch. It is used for 
cleaning porcelain, tile, marble, 
copper, brass, aluminum and 
linoleum. It is especially adapt- 
able for use on Bath Room 


Fixtures. 





Ask your dealer 


The Chamberlain Co. 


Pittsburgh, Pa. 





























52 DOMESTIC ENGINEERING October 22, 1927 





Designed for residential and 
industrial heating, with ca- 
pacities in steam from 400 to 
1,200 square feet and in water 
from 650 to 19,500 square 
feet of radiation. 








Maximum Heat Delivery 


AS-ERA Gas-Fired Boilers are so con- 
structed that each burner is surrounded by 


water-backed heating surface—at the sides as 
well as above. 


Consequently there is no radiation loss from 
dry base and plates, etc., or from the hot sur- 


faces within the boiler. 





Gas-Era heat is delivered to room radiators for 
useful, economical heating — not dissipated in 


the basement. 





GastEra GasFired Boilers 


Manufacturers and Western Distributors Eastern Distributors 


L.J. MUELLER FURNACE CO. | RICHARDSON & BOYNTON CO, 
167-REED STREET ~ MILWAUKEE, WISCONSIN  260-FIFTH AVENUE ~ NEW YORK CITY 
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whieh is fixed an intercepting trap similar to that shown 
in the illustration Fig. 3. A fresh air inlet is connected 
to each of the three chambers. The internal diameter of 
these main outlet drains is 12 inches. Inside the building 
the main drainage is of cast iron, the internal diameter 
varying from 9 to 4 inches. The soil stacks are connected 


direct to the drainage system, but the waste stacks have 
an indirect connection with it, this being accomplished 
by connecting trapped gullies direct to the drainage. The 
waste stacks discharge into the gullies below an cpen 
grating. Air enters through the grating so that a cur- 
rent of fresh air is continually passing through the waste 
stacks and the vents connected therewith. The main soil 
stacks are of 4-inch cast iron socketed pipes, having 
caulked lead joints. As many as twenty-four closets are 
connected to one 4-inch stack. The branch soil pipes to 
the closets are of drawn lead, the diameter in the case of 
a single closet being 3 inches. 

The main waste stacks are of cast iron pipes, similar 
to those used for the soil stacks, except that the diameter 
is 3 inches. The branch waste pipes are also of drawn 


lead, the diameter in most cases being either 2-inch or 


1%-inch. 
Drawn lead pipes are used for the trap ventilation UNIONS 
stacks, the sizes being as follows: soil ventilation, main 


stacks 2% inches; branches to fixtures 2 inches; waste 





_——_—$—$—— 


pipe ventilation, main stacks 2 inches; branches to fix- Made of the same 
re \, y% inches. ° ° ° ° 
tures 1% or 1\% inches | high quality red brass that is used in all 
Each plumbing or sanitary fixture has its own separate PBF Fittings. 
trap ventilation pipe which is connected by a wiped sol- 
dered joint, as near to the trap outgo as is possible with- Insist upon them. 


out making a crown vent. One advantage resulting from 
the use of lead pipe is that it permits of the most effective 
form of venting and still does not make the use of crown 
vents necessary. 

The total weight of the lead pipe used in connection 
with the soil and waste branches and the trap ventilation 
pipes amounts to 155 tons. The cast iron pipes installed 


PHOENIX BRASS FOUNDRY 


IRVINGTON, NEW JERSEY 











as soil and waste stacks amount to a total weight of 260 
tons, counting 2,240 lb. to the ton. 

There are 560 bathrooms in the Residence Palace, each 
having a bath, a lavatory basin, and a water closet. The 
walls are tiled with glazed tiles, care having been taken 
to choose tiles of suitable color, so that the general effect 
is bright and agreeable. Some of the apartments have 
baths that are made of white glazed vitreous fireclay; in 
other apartments cast iron baths having white vitreous 
enamel are fixed. In the more expensive apartments the | 
cast iron baths are enclosed within marble slabs. Siphonic 
closets are used throughout. In the superior bathrooms 
there is also a bidet. 

Every bedroom which does not connect directly with 
a bathroom has a lavatory basin fixed in it. There are 
800 lavatory basins altogether, each having hot and cold 
water laid on to it. 

The numbers of the various other sanitary fixtures in- 
stalled are as follows: 900 water closets; 900 sinks; 300 
bidets; and 600 baths. The architect evidently believes 
in “A Bath a Day” for everyone for practical proof of 
his belief is to be seen in a number of baths that have 





TRAGESER 


White Metal or Monel Metal 
pantry sinks complete with or 
without cabinets. Blue-prints 
giving roughing-in measure- 


been installed for the use of the servants. For the staff ments gladly furnished. Cata- 
of male servants—more especially for those employed in | logue T with price list and 
the engineering and the kitchen departments—a number | discount sheet mailed on re- 
of showers have been installed, each being supplied with | quest, also attractive envelope 
hot and cold water. stuffer for your mail. 

A praiseworthy feature is the provision made for ven- John Trageser Steam Copper W’ks 
tilating the dry food cupboards—-bread, cakes, butter, etc. | Established 1850 


as distinct from larders intended for such foods as eee oj «= 447-459 W 26th St New York City 
meat, fish, milk, etc. Sach separate suite of apartments 
has its own kitchen in which a small cooking range is 
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For Added Profits 


Add to your profits by installing the Haas 
Rely-A-Ball Flush Valve. You can install it 
so quickly you make added profits on your 
time. The only thing necessary to do is hook 
on to lever arm and it is ready for action. 
Porcelain guide (A) eliminates guide fastened 
to overflow. This flush valve will stand hard 
usage and give the maximum in service. 


Write for full particulars 
or ask your jobber. 


Philip Haas Company 


Dayton, Ohio, U.S. A. 
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installed. The outer course of brickwork around the 
chimneys is formed by bricks having vertical openings 
through them; when the bricks are in position, the verti- 
cal openings correspond, and so form a continuous up- 
shaft ventilating flue, the lower end of which is connected 
with the dry food cupboard, whilst the upper end dis- 
charges into the atmosphere immediately beneath the 
projecting brickwork which forms the chimney head. This 
ventilation of dry food cupboards that are situated in the 
center of a building is a step in the right direction. 

Thick glass panels are inserted in the sides of the swim- 
ming pool, so that visitors walking along the corridors 
may see the swimmers enjoying themselves. The pool is 
fitted with a chlorine purifying plant, and a suction cleaner 
for removing solid waste matters. It also has a scum 
gutter, notwithstanding that the supply of spring water 
is so abundant as to permit of the water in the pool being 


| changed very frequently. 


A refrigeration plant is installed for the service of the 
three blocks of buildings, and, in addition, sufficient ice 
is manufactured to supply the total requirements of the 
kitchens, the restaurants, the tea rooms, and the families 
residing in the apartments. 

There is an automobile garage having accommodation 
for 200 cars. The roof of the garage forms an out-of- 
doors tennis court. 

To prevent gasoline and oil from passing into the city 
sewers, special traps have been installed in connection 
with the drainage of the garage and the extensive repair 
shops connected therewith. 

The whole of the hot and cold water supply, sanitary, 
fire protection and gas cooking installations, were designed 
and installed by Messrs. Perry and Bayley, sanitary, heat- 
ing, and ventilating engineers of Paris and Brussels, who 
have every reason to be proud of their very fine achieve- 
ment. An idea of the magnitude of their task will be 
made apparent by the following figures, which give the 
cost of various sections of the work they have so suc- 
cessfully carried out: sanitary fixtures $60,000; the in- 


| stalling of the pipes for the cold water supply, the drain- 
| age, and the sanitary installations $210,000; the installing 


| of the pipes for the domestic hot water supply system 


$125,000; cast iron fire mains and hydrants 7,500; gas 
installation, piping and compressors $12,500. Labor and 
materials are included in the foregoing figures. The total 
cost of the heating installation was $200,000. The pipes, 
fittings, and valves were supplied by the Brussels branch 
of an American concern. 

Monsieur Lucien Kaisin is the far-seeing Belgian gentle- 
man who evolved the idea of building the Residence Pal- 
ace, and to him is mainly due the successful financing of 
the project. The architect is Monsieur Michel Polak who 
was formerly a student at the Ecole des beaux-arts, Paris, 
as also was his chief assistant Monsieur Michel Hoch. 

The following particulars may also be of interest: The 
area covered by the Residence Palace and its approaches 
is nearly four acres,—-the buildings covering an area of 
15,650 square yards. The total height above ground is 
164 feet. The foundations proper rest upon 2,400 
‘“‘Franki’’ reinforced concrete piles, some of which extend 
to a depth of 60 fret. Of materials, the following are 
some of the quantities used: gravel and sand, 62,400 cubic 
yards; 78,000 cubic yards of concrete, of which 33,800 
were reinforced with 2,500 tons of steel reinforcing and 
16,500 tons of cement. There are 2,565 windows, 4,950 
doors inside the building, eleven main staircases, nine 
staircases for the use of servants, fifty elevators, and a 
number of other elevators for the conveyance of goods 
and meals. 

The total cost of the enterprise was $4,000,000. 
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READ these 


ten important 







features 
of the 
MUELLER 


Heating System 


















































ESE are ten salient features of 7. Perfectly safe—both reducing valve and re- 


the Mueller System which give it lief valve operated from pressure of the 
water in the system. 


r Se eae f 
a place apart hy all othe ag ul 8. Valves are positive in action and durable. 
are the reasons for its easy sale in every Working parts made of bronze with phos- 
part of the country. phor-bronze diaphragms. 
eo : 9. Boiling point of water raised to higher point 

1. No expansion tank, either open or closed. than with open system. 

2. Quickly installed—on either old or new jobs. 10. The Mueller System is suitable for any size 
3. Water in the system is always fresh. job. 

4. Rapid circulation due to pressure and fresh Where can you find so complete an array 


of important features? What other system 

can boast of so many fine selling points? 
damper regulation. The Mueller Heat Control System stands 

6. Saves fuel due to automatic control of alone in the field, in efficiency, economy 
dampers and rapid circulation. and easy selling qualities. 


water. 
5. Entirely automatic—supply, relief and 


ee 


Learn the full details of this system. Com- 
plete catalog, data and information wi/l 
be gladly sent upon request. Write today. 


on 


es 


MUELLER CO. ““#3"** Decatur, Illinois 


Branches: New York, Dallas, San Francisco, Los Angeles 
Canadian Factory: MUELLER, Limited, Sarnia 


MUELLI 


AUTOMATIC HEAT CONTROL 


Brinn = 
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The RUSS BUILDING 
SAN FRANCISCO, CALIFORNIA 
QUIPPED with Sloan 
Royal Flush Valves, 
as are the majority of the 
nation’s fine buildings. 
GEO. W. KELHAM ..... . Architect 
HUNTER & HUDSON, Mech. Engrs. 


F.W.SNOOK CO., Plumbing Contrs. 
CRANE CoO......Plumbing Fixtures 
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BUSINESS CONDITIONS IN LEADING JOBBING CENTERS 











Materials Move Without Interruption 


EPORTS received from the leading jobbing cen- 

ters indicate that the even, satisfactory pace along 

which the plumbing and heating business has been 
progressing remains practically undisturbed, as re- 
While demand 
for roughing-in material continues to show signs of 
dropping off, finishing materials and heating equip- 
ment evidence no hesitancy in stepping to the front 
to fill this gap in volumes. Practically without ex- 
ception, stocks at manufactwring sources are suffi- 
cient to insure prompt deliveries to wholesalers, who, 
in turn, are reflecting the same service to their cus- 


gards shipments, price and delivery. 


tomers. No price changes were announced during the 
week by manufacturers. 

September construction contracts in the 37 states 
east of the Rocky Mountains amounted to $521,611,- 
000, according to F. W. Dodge Corp. 
was 6 per cent under August, and 7 per cent below 
the total for September of last year. Construction in 
these 37 states includes about 91 per cent of the total 
in the United States. 


NEW ENGLAND 


Basic Conditions Favor Seasonal 
Development— 


The week just passed has not been marked by any im- 
portant changes in conditions affecting the plumbing and 
heating industry in this section. In fact, during the past 
four or five weeks, a period in which projects contem- 
plated in the early months of any year rapidly approach 
realities, no untoward influences have attended. Produc- 
tive capacities of manufacturers have not been over-taxed, 
consequently they have had opportunities to set up suffi- 
cient reserves to warrant easy deliveries. Wholesalers 
continue to buy at close range, gauging the trend of de- 
mand for individual commodities and equipping them- 
selves accordingly. Makers’ prices have been compara- 
tively steady since September 1, there being several excep- 
tions such as advances, noted in previous weeks’ reports, 
in the range boiler and plumbers’ brass goods markets 
and concessions below presént sheets being granted by 
some boiler and radiator manufacturers. 

Demand for finishing materials is holding up well, sub- 
stantial increases in both jobbers and makers’ sales being 
evident as the progresses. That aggregate vol- 
umes of those engaged in manufacture and distribution 
are not as large as during previous years is attested in 
part by a review of September building activities by the 
F. W. Dodge Corp. Construction contracts awarded dur- 
ing that month in the New England States amounted to 
$34,496,100, representing declines of 14 per cent from the 
August total and 22 per cent from September of last year. 


This amount 


Contemplated new work to the 


season 


57 


amount of $627,291,700 was reported in September, 


representing an increase of 1 per cent over the same 


month of last year, and a decrease of 9 per cent from 


the August figure. August shipments of domesti 
water softeners, as reported by 21 manufacturers to 
the Department of Commerce, were 1,597 vith 
a net sale price of $185,375, as compared 1,238 





$165,170, and 


units in July with a net sale price 

1,304 untts in August, 1926, with a net sale price of 
$168,251. September wholesale prices of standard 
blumbing fixtures for a six-room house, as compiled 


by the Department of Commerce, 
compared with $104.39 in 


tember, 1926. 


re $104.16, as 
and $106.22 in Sep 


August shipments of round boiler 


We 


{ -; 
August 


thousands of pownds amounted to 22,588, cont 1 
with 27,393 for the same month last year; Au 
shipments of square boilers amounted to 29,268, « 
pared with 30,249 for last August; August shipments 
of radiators in thousands of square feet of heating 


surface amounted to 17,904, compared with 19,845 for 


last) August 


The total value of new construction for this district during 
the first nine months of this year amounted to $309,898,- 
100, showing a decrease of 9 per cent from the like period 


of 1926. Contemplated new work reported in New Eng- 
land during September amounted to $30,428,300, repre- 


senting a decrease of 10 per cent from September, 1926. 
No price changes were announced by makers during the 
past Wholesalers effected 
cent decline in out of stock prices of soil pipe. 
Soil Pipe 
Foundry representatives are aware of a gradual falling 
off in their receipts although the tonnage moving into this 


week. an approximate 5 per 


territory averages well for this season of the year. Con- 
tracts with be- 
come rare and new orders being placed with makers are 


wholesalers, based on lower prices, have 


distinctly of the replacement type Stocks at jobbing 
points, while adequate for present demand, are being 
maintained on a 30-45 day turnover basis. Reserves at 


foundries are of sufficient proportions to afford shipments 
Jobbers’ prices on small lot deliveries to 
during the 


as requested. 
their trade were 
past week. Makers’ quotations are unchanged 


reduced nearly 5 per cent 


Steel Pipe 

In conjunction with heating contractors’ better require 
ments of boilers and radiators, quite substantial increases 
in wholesalers’ shipments of steel pipe are reported. Such 
step-up in demand is almost immediately reflected in the 
number of orders reaching mill representatives’ hands, for 
while some have their stocks to 
the satisfaction of their anticipated next 45-60 day wants, 
others are closely trailing the trend of demand and pur- 
chasing as needs are created. Mills are in position to 
Prices have not changed. 


distributors augmented 


grant quick deliveries. 
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ONE-PIEC 
CLOSET 


\ Chas. Penney 

residence, Buf- 
falo. Bley & Ly- 
man, Architects; 
NelsonG. Baynes, 
Inc., Plumbers. 
















































- helps TO make 
Above—John M. Fedders, residence, Buffalo. Hudson 


& Co., Architects and Builders; George P. Robinson 
Plumbing Co., Plumbers. a 1 ne Ome a | 


Right—Bradley Gaylord, residence, Buffalo. Bley & 
Lyman, Architects; Nelson G. Baynes, Inc., Plumbers. 


Superior features , like other lake cities, is always 
A Unit Fixture proud of its clean and inviting residential districts. 
Centrifugal Flush N ewest contributions to Buffalo’s community are 

: oe , the buildings shown above. Every one a fine 
Quiet P waseeel Action home—and every one made even finer by the in- 
Distinctive and Different stallation of T/N One-Piece Closets, now so 
As good looking as it is popular everywhere whether mansion or cottage, 
sanitary! skyscraper or factory! 


W. A. CASE & SON MFG. CO., 220 Delaware Avenue, Buffalo, N. Y. 


POTTERIES: ROBINSON, ILL. 
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Wrought Iron Pipe 

One mill representative, with exceptionally good volume 
received so far this month, expects that, as in the case of 
September shipments, October records will exceed those 
of last year. A second maker finds no snap to business, 
this being probably due, he explains, to the fact that many 
of his distributors placed good-sized orders during the 
latter part of last month. Both makers and wholesalers 
have sufficient stocks on hand to avoid embarrassment in 
their shipments. Mill quotations are firm and remain at 
the same levels established over four years ago. 

Enameled Ware : 

Although one prominent manufacturer reported some- 
what of a lull during the past week in comparison with 
his previously good shipments, the market as a whole con- 
tinues to be quite active. Jobbers’ stocks are being main- 
tained at levels which are higher than during any other 
period of the year, for the present rate of disposal to the 
plumbing trade shows steady increase from week to week. 
Requests for quick shipments are satisfactorily handled 
from well kept-up inventories at sources of supply. 
remain firm and unchanged. 

Pottery 

The average report from potters indicates no apprecia- 
ble variance in new bookings over the past several weeks. 
This is not to be construed, however, that shipments from 
sources have relaxed, for, together with a good volume of 
fresh orders, caused by wholesalers’ more frequent re- 
placements, and a quickening of releases on old contracts, 
makers’ totals are running nearly proportionate with those 
accrued during the same period of former years. Jobbers 
also find that demand from their trade is seasonably good, 
consequently their stocks are being well attended. Prices 
are generally firm and have not changed. Early deliveries 
from potteries are possible. 

Plumbers’ Brass Goods 

Plumbing contractors’ requirements for finishing work 
on the comparatively large number of developments which 
have now reached that stage account for wholesalers’ 
keener interest in the maintenance of well assorted stocks. 
Most makers are, therefore, benefited in the receipt of 
numerous fill-in orders which, on the whole, afford satis- 
factory totals. Jobbers are not anticipating their future 
needs in any large way, relying on the continuance of 
makers’ abilities to ship material when wanted. Infirmi- 


Prices 


ties are still noted in makers’ prices, but no new sheets 
have been issued. 
Range Boilers 

Interviews with manufacturers reveal that the market 
is firmly established at the recently-arrived-at new price 
level. Initial shipments taken by wholesalers from their 
cover orders have been quite substantial, causing the av- 
erage maker to view most optimistically the several fol- 
lowing months. Jobbers are inclined towards carrying 
heavier stocks as their customers’ needs become more ex- 
pressed. Supplies at sources are ample and deliveries are 
not delayed. Prices are unchanged. 

Boilers and Radiators 

Demand from heating contractors continues to hold up 
well, despite the fact that several makers recognize no 
appreciable progress of the season. Competition among 
makers is very keen and the price situation, attended by 
frequent cutting under recognized levels, causes no little 
concern. Stocks at factories are adequate to assure de- 
liveries as requested. No announcements of price changes 
have been received. 





Charles S. Armington, a master plumber of Harvey, IIl., 
has been made a member of the Board of Examiners in 
that city. 
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CENTRAL WEST 


New Orders Less Numerous— 
Expressions from 
plumbing and 


manufacturers of 
lead to the conclusion 


representatives of 
heating materials 
that business as a whole in this territory during the past 
week was not quite as good as during the 
as far as 


before, 
leaving 
Contractors, how- 


week 


fresh orders arriving and shipments 
manufacturer’s plants were concerned. 
ever, are for the most part, busily engaged in the installa- 
tion of finishing fixtures, and the volume of this material 
going into actual consumption is no less than it has been 
that 


fairly 


for some weeks. It appears nearly all whole- 


salers are in possession of good-sized stocks of 


enameled ware, pottery, brass goods and other materials 
required for what is commonly termed finishing work and 
are able to supply the 
without calling upon the manufacturer in as large a degree 
as a month ago, Also, with the inventory period less than 


three months in the horizon, the majority of wholesalers 


requirements of their customers 


are showing even more caution in their buying than ex- 
pressed in 
this year’s business. 
Fresh orders reaching 
seattered, according to makers. 


modity, however, are on a better plane, as some makers 


the frequent small-lot ordering that has marked 


‘soil pipe foundries are very 


Shipments of this com- 
are still working against a backlog and one factor is ex- 
periencing difficulty in specification 
Wrought pipe 
receipt of a fair seasonal volume of business. 
radiator makers, are naturally, very active, as is customary 
Range boiler 


securing from job- 


bers. iron pipe and steel makers are in 


Boiler and 
shipments against 


at this season. makers’ 


orders placed at the low price level amount to a good 
volume, 

Prices generally have not changed during the week, 
both manufacturers and wholesalers maintaining practi- 


cally the schedules. Deliveries of most products 


covered by this report can be made promptly. 


same 


Soil Pipe 
The light current requirements of contractors for soil 
pipe are reflected in new orders being received at found 


ries. Some wholesalers are still backward in forwarding 
specifications against tonnage placed at the low price 
level, according to one maker, Not a great deal of this 
business, however, remains on this maker’s books. While 


fresh orders are very scattered, shipments against old 
contracts amount to a fair tonnage. Prompt deliveries 
are being made by some foundries, while others are 


slightly behind schedule. 
Steel Pipe ‘ 
While the movement of steel pipe into this territory 


is fairly good compared with the same period of past 


years, one large mill representative states that the activity 
reflected 


been greatly 


Wholesalers are keep- 


among heating contractors has not 
at mills during the past two weeks. 
ing their pipe racks at a safe working level with frequent 
requests for immediate delivery of small-sized orders. Mill 
stocks are ample and deliveries are being made promptly. 
Prices are firm and have not changed. 
Wrought Iron Pipe 
Wrought iron pipe continues to move into this territory 
at a very satisfactory rate each week. New projects in 
which this pipe is to be installed are being commenced 
frequently enough to keep mills working at a steady pace 
to make shipments. Leading makers agree that tonnages 
to date this year compare closely with those for the same 
last Prompt deliveries prevail at all 


period of year. 


sources and prices are firm. 
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Aero Radiators 

Continental Classic Radiators 
Continental Column Radiators 
Union Art Radiators 
Gurney Column Radiators 
Gurney Copley Radiators 
Niagara Radiators 

Radiator Accessories 

Radium Gas Boilers 

Acme Round Boilers 

Novus Upright Boilers 
Novus Sectional Boilers 
National Smokeless Boilers 
Hot Water Supply Boilers 


(All Types) 


Gurney Round Boilers 

Gurney Sectional Boilers 

Niagara Round Boilers 

Niagara Low Water Line Smokeless Boilers 
Niagara Push Nipple Sectional Boilers 
Utica-Imperial Super-Smokeless Boilers 
Utica-Imperial Sectional Boilers 
Utica-Duplex Super-Smokeless Boilers 
Utica-Duplex Sectional Boilers 
Continental Low Water Line Boilers 


(Regular and Smokeless Types) 
Continental Square Sectional Boilers 


Contento Heaters 
Specialties of All Kinds 


Continental Low Water Line Boiler 












UTICA*IMPERIAL 


SUPER-SMOKELESS | 


-BOILERS- 
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National Radium Gas Boiler 
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Continental Heater 
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14 Heating Need 


more easily filled ~ 


The Finest Products of Six Great Com- 
panies Are Obtainable Through One Outlet 











EVER before has such a collection of star 


products been obtainable from one source. 





Aero Radiators — Contento Heaters — Utica 
—Imperial Super-Smokeless Boilers— Novus Upright 
and Sectional Boilers—Niagara, Acme and Gurney 
Round Boilers—Continental Square and Low Water 


Line Boilers —— Radium Gas Boilers—and a host of 








others. Each one was a leading product of an out- 


standing company. Each is now obtainable direct 





from the National Radiator Corporation. 


Never before has such service been offered to the 





Gurney Round Boiler 





heating trade as is made possible by the National 





Radiator Corporation’s ten plants and vast warehousing 
system. 
Never before have these advantages been combined 


under conditions which permitted such close personal jy 
relations, and such a high degree of mutual coopera-F% 







tion, with the heating fraternity. 


Keane 
’ r th 
customer of Continental, Gurney, National, Niagara, #i 


Union and Utica the same products, the same personal, i! 


The National Radiator Corporation offers to every old 


friendly cooperation, they expected and received in the i 




















past, and in addition, a hitherto unattainable degree 


AOR Neate nae of service. No effort will be spared to merit your 





. { 
continued and increasing patronage and good will 


2» RaDATOR Corporati 


Successor to 





Heater Gurney Heater Manufacturing Company National Radiator Company Niagara Radiator and Boiler Company } 
Union Radiator Company Utica Heater Company | 
Plants devoted to National Service through these Branch Offices and Warehouse ZO 
SBY STM BOSTON—93.97 OLIVER STREET CHICAGO—2445 N. KEELER AVENUE CINCINNATI—SPRING GROVE AND ELMIRA AVENUE } 
1-935 E INDIANAPOLIS~57,8, BOLTON AVENUE NEW YORK—55 W, 42nd STREET PHILADELPHIA—121 N, BROAD STREET ( 
P OTT BUILDING RICHMOND—3032 NORFOLK STREET WASHINGTON—2205 FIFTH STREET, N. f j 
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Enameled Ware 
manufacturers in 
slight 
this 
volume of 


enameled ware 
Although 


type of 


Any 


business 


noted by 
past 


busily engaged 


change 


during the week is very 


installing 


contractors are 


goods, makers are not in receipt of as large a 
this activity would indicate. This 
jobbers ordered quite 
half 


later. 


October as 


busine for 


ttributed to the fact that most 


freely during August and the first of September for 


cted to arisé 


Shipments are not 
ean fill the 


un- 


ments expe 


require 
and wholesalers 


short 


being delayed at factories, 


customers on notice. Prices are 


Pottery 


fresh orders continues to reach 


flow of 
volume being about the the 
reticent as they 
stocks, and 
makers is for 


Same auring 


wee ks Jobbers are equally as 


building up 
reaching 


have been all year toward their 


practically all staple business 


small quantities with requests for immediate ship- 


fairly 


ment. Buildings now at the finishing stage are consum- 


ng a very satisfactory volume and contractors’ needs for 


his material are causing jobbers to re-order quite fre- 


quently Early deliveries may be had on staples Prices 


have not changed 


Plumbers’ Brass Goods 
Salesmen in this territory seem fairly well pleased with 
business The fact that 


both cast and tubular brass 


volumes are below last year’s brings forth little complaint, 


makers generally having expected this to happen. Tubular 
makers’ quotations continue to show the strength that 
they gained some time ago. Competition is still keen, 


however, and neither tubular nor cast brass quotations 


are void of extra discounts when good business is in sight. 


Fairly satisfactory delivery service is being maintained at 
factories 

Range Boilers 
active making delivery of orders placed prior 


price advance. From al) reports, a 


Makers are 
to the recent good 
raised 


are 


volume was booked by those makers who 


sized 
facilities at factories 


hipment of all business 


their price In fact, delivery 
not sufficient to make immediat« 
low and the specification attached to 
de- 


generally. 


h t 
sheets, 


taken at the 


sheets that would make 
liveries at followed 
It is the opinion of some makers that the stability of the 
f No- 


books 


the latest manufacturers 


their convenience is being 


the middle 


makers’ 


new quotations will be determined by 


vember, by which time all orders now on 


are expected to be cleaned up. 
Boilers and Radiators 
this 


and 


heating contractors in 


and makers of 


Almost 
territory are 


without 
busily 


exception, 
engaged, boilers 


radiators report no let up in the arrival of specifications 


against old orders. Contracts recently closed for repair 
work and new installations in residences, et« are the 
partial cause for a good influx of fresh orders Fairly 


deliveries may be had at factories and makers’ 


Prices are unchanged. 


NEW YORK 


Trade Activity is Steady— 


in demand for plumbing and heating 
York market 


the vari 


prompt 


warehouses. 


The even 
materials from sections supplied by the New 
week 


survey 


pact 
this over 
This 
Finishing materials 


remains practically undisturbed 


able rate of the previous period's is true of 


conditions as well. 
light 


that 


price and delivery 
the 
commodities 


equipment as it is in 
amount of trading 


heating 


the greatest 


share spot with 


these 
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activity is found. Range boilers retain the position of firm 


confidence that became apparent when new price sheets 
began coming out the first of this month. The consump- 
tion of pipe is still holding up fairly well. Wholesalers 


are not showing any greater inclination to increase their 
stock surpluses but are showing the same dependence on 
the ability of manufacturers to fill orders satisfactorily. 


There are few, if any, exceptions in the capabilities of 
makers in this direction. 
The New York Tenement House Commission in its 


quarterly report discloses a decline in the number of 
plans for the multi-family type of dwelling filed for Man- 
hattan with a greater monetary amount involved in com- 
parison with the first three The report 
also gave the Borough of Queens a better comparative posi 
but the three decline 
in both amounts involved and numbers of operations. At 
the end of the contemplated work for the 
balance of the year, while off slightly over that which was 


the 


quarters of 1926. 


tion remaining boroughs showed a 


last month 


recorded at same time last year, was quite sub- 


tantial 

Soil Pipe 
the 
brought to 


the 
over 
previous 


pipe situation in 
New York light nothing new 
the conditions which the time of the 


report aside possibly from the fact that some jobbers are 


The weekly review of soil 
territory 


existed at 


a little greater inclination to specify shipments on 
manufacturers at the 
fair which, 
business obtained by manufacturers, probably 
gives the week an edge on the previous seven days when 
the total tonnages are compared. Foundries are operating 
at a rate consistent with the present demand and are cap- 
able of making satisfactory shipments as jobbers find it 
necessary to bolster their stocks which are reported to be 
No change has been made in prices. 


showing 


their bookings entered by lower 
base. This 


to the new 


action embraced a tonnage added 


low 
Steel Pipe 

Demand for steel pipe was accelerated somewhat just 

before the middle of the month over the ease-off noted 

not coming through 

did at this time last 

when the future is discussed representatives of mills 


but business is 


this October as it 


earlier, quite as 


rapidly year. How 
ever, 
fall tonnages will compare 
Jobbers’ stocks are not large 


instances, and almost every 


are confidently optimistic that 
favorably with those of 1926. 
with few, if any, excepted 
wholesaler is buying in small lots requesting the shipments 
rushed. Manufacturers are able to comply satisfac- 
unchanged. 


to be 


torily. Mill prices are firm and 
Wrought Iron Pipe 

Demand for this commodity which has been reasonably 
good for this season of the year despite the irregularity 
in the week to week volume of shipments seems to have 
looked up slightly since the previous report was written 
Practically all the business obtained by manufacturers is 
for the pipe yards of wholesalers as the latter seem more 
inclined now than ever before to supply jobs, regardless 
of magnitude, out of stock and despite this they are going 
along with minimum holdings depending on the prompt 
mills are able to render. Prices 
are firm and have not changed. 


delivery service which 
Enameled Ware 
Most makers are satisfied with the demand for enameled 
this the 
with slight variations in volume from point to point has 
averaged very good over a period of weeks. Plumbing 
contractors are still in the market for considerable quanti 
ties for installation in buildings not yet completed. Whole- 
salers’ stocks are not heavy and require frequent strength- 
ening from the manufacture. Some makers 
have experienced a little difficulty, according to reports, 


ware from particular section of country which 


sources of 
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in keeping their surpluses enough ahead to continue the 
still 


prompt service which 


main unchanged. 


delivery obtains Prices re- 
Pottery 
There still remains a large amount of pottery business 
unplaced in the Metropolitan area and this is continually 
being added to as plans for new projects leave the boards 
of architects. It that not in the 
numbers which characterized building earlier in the year. 
Aside from this potential outlet, trading is at a 
what subdued pace although plumbing contractors are at 
this time requiring numerous small amounts of this ware 


for replacement jobs and operations of lesser dimensions. 


is true though these are 


some- 


Jobbers continue to place dependence upon the stocks of 
potters rather than expand their own beyond actual needs. 
Prices are unchanged. 
Plumbers’ Brass Goods 
Jobbers seem to be drawing on their contracts freely for 
both cast and tubular brass goods to keep their shelves 


beyond the rate of consumption. Plumbing contractors 


are still doing a good amount of finishing work. This 
statement must be qualified somewhat because there are 
some few spots throughout the territory where demand 


lags in comparison to the briskness evidenced in others. 
Factories almost without exception are shipping with the 


same precision that has marked brass goods the entire 


year. No announcement has been made of price changes. 
Range Boilers 

Unquestionably the price stiffening in the range boiler 

market has livened up the interest of the entire trade. 


Jobbers strengthened their holdings to some extent and in 
instances plumbing and 40 


Even 


though there is not a great deal of business to be had 


contractors ordered on 30 


gallon sizes a little beyond their immediate needs. 


trade 
than 


at the new prices, quotations are firm and the entire 


seems to be imbued with a greater confidence has 


been possible in months Deliveries made 


promptly. 


many are 


Prices are steady and remain unchanged. 
Boilers and Radiators 

Both boilers and radiators took a 

the 

concerned. 


slightly upward turn 
the 


The specifications of heating contractors seem 


during past week where movement of tonnage is 


and no near future modification 
contrary 
the 


to be still on the increase 
the 
on 


is seen in 
demand to 


them; 
continue 


on for 


No 


manufacturers, look 


increase for some time. 
curtailments in shipments from factories are noted. Prices 


unchanged. 


MIDDLE ATLANTIC 
Conditions Little Changed— 


If one could immediately translate building permit re- 
cords into plumbing and heating business, it would be safe 
to predict that the Philadelphia the Middle 
Atlantie territory would show an early increase in busi- 
ness. This statement is borne out by the fact that the city’s 


remain 


section of 


records show that August had permits granted for the 
greatest volume of construction ever issued for that 
month, with the exception of 1922 when an unusually 
large permit for an electric light plant was given, and 
that September’s record is even more impressive, with 
the biggest volume of any September since the bureau 


was created. Permits granted, however, do not always 


materialize into contracts let, and it may be six months 


before construction starts on any considerable portion of 


the buildings covered by the certificates granted during 
August and September. 
Heating contractors, of course, are busier than they 
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were earlier in the season, and master plumbers who had 


roughing-in to do a hort time ago are now engaged in 


the finishing work on these job There dos not seem to 


be any considerable volume of contracts ready for early 


attention by plumbing contractors and present indications 
point to a rather lean period, as far as 


from the permits men- 


new business is 


concerned, until the work coming 


tioned above is ready for the trade 
Prices during the week Deliverie 


this 


have not changed 


of most products made 
Wholesalers 
this situation and are doing very 


Soil Pipe 


There are comparatively few buildings at the roughing 


covered by report can be 


quickly. generally are taking advantage of 


little forward buying. 


in stage and naturally the d nd for pipe by 
plumbers is not as great as it was earlier in the eason 
This, coupled with the fact that some wholesalers either 
have fair stocks or still have soil pipe on order, keeps 
current business from showing great activity. There is 


still a good deal of LCL buying, and there is apparently 


a lack of confidence in the firmn of pri manifested 
by some buyers. Foundries ars olding production down 
to a level consistent with demand, but can ship without 
delay. 
Steel Pipe 

Various estimates are made by manufacturers when 
questioned about the first three quarters’ business, the 
opinions as to losses of volume ranging from 10 to 20 
per cent, with an average probably closer to first 
named figure. Current demand i easonal, which means 
a comparatively light consumption of pipe Prices have 
not been changed by either mills or jobbers. Deliveries 


can be made promptly from ample mill stocks 


Wrought Iron Pipe 


usual lowne of busi cl ter t oO 


the 


The 


this market in middle of the month is amplified by 


the fact that October sees little building construction at 
the wrought iron pipe stage. Slight losses in the volume 
of shipments into the territory for the 10 months are 
probable, mill representatives state. Mill prices are on the 
ime basi “i establ hed é rai vear ) lost ! 
tributors are lling wrought on pip on a d 
ferential. 
Enameled Ware 

An accurate analysis of the enameled ware situation 
in this territory forces the conclusion that an unseasonal 
spottiness exists, reports from various makers and di 


tributors differing from day to day Wilt if loubt tl 
more important facto1 in the market ar doings t t 
a fair business, but it is received in small quantitie one 


day, with the next day being replete with excellent order 


The larger manufacturers apparently are maintaining 
prices, but this cannot be said of all makers when a larg 
order is at stake 
Pottery 
This territory is unique in that some of the bigger 
producers sell special and high grade ware almost exclu 


sively and other smaller potteries get more than their usual 


quota of staple goods. This results in a less stable market 
for the cheaper ware than for the higher priced potter) 
as the average potter has not a great deal of business on 
his books and some appeat illing to sacrifice part of their 
profits in order to keep volume up. Consumption i 
proximately normal for the season. Quick deliveries can 
be made. 
Plumbers’ Brass Goods 
There is an increasing better tone to tubular bra 

goods, when price alone is considered, as the average 
wholesale buyer is reported as willing to pay from 6 to 


10 per cent more on an item than he was 30 to 60 days 

















64 DOMESTIC 


ZO ( goods price continue to be low, but have 
tabilized themselves somewhat on the common base. 
Roth « rent busine and the year’s business on both 
p ll comp favorably with a 10 year average, 
but are below last year. Deliveries can be made promptly. 


Range Boilers 


Another company h increased its prices to compare 
th tl n common usage, but this concern does not 
ecure any ct iderable volume from this market. Cur- 
rent isine vill naturally be light until the wholesalers 


have used up the boilers they ordered at the time of the 
pr inere ‘ on September 26 Most manufactur- 
igh inventories to insure prompt de- 


soilers and Radiators 


Busine is increasing trifle from week to week, with 
the ggregate large enough to produce a satisfactory 
lut f the rage producer All manufacturers inter- 


ed stated that October business will compare with the 


me month in 1926 if the present demand 


keeps up 


Prompt shipments prevail. 


PACIFIC COAST 


Satisfactory Business 
Continues— 


Gene! nditions along the Pacific Coast remain about 
the é outstanding feature is apparent to the 
mar} | od busing shows very little change. 
From ! indications busin« during the last quarter of 
tl eal e fairly satisfactory, although not as good 

| nues a steady amount of new 

prospects are better for the renova- 

tion of old bu ns 1 order to compete with the facili- 
er class of buildings 

Pris i ar the different jobbing centers, 
ilt igh in all center obbet prices are closely follow 
l replacem«e 

Soil Pipe 
lost this « ! lit continue in small lots 
mec ‘ requiremen The gross tonnage being 
ed at p bout normal for this period of the 
yvear. Distribut enerally have well assorted stocks and 
the trad emen can be filled without delay 
Pr inged 
Steel Pipe 

An even demand prevails for this commodity which 

dly seems to vary from month to month. Wholesalers 
ind makers ]| imple stocks and the trades’ present 

n | filled thout delay. Prices, while 
n the different jobbing center remain un 
Enameled Ware 

There is a good movement of enameled ware at present, 

st of which is for work contracted for earlier in the 
‘ Cond n irrounding the sale and distribution of 
this commodity on the Coast remain unchanged and prices 

» the trade are as low as in any period during the last 
thre four i] 

Pottery 

A steady although not large movement of pottery pre- 
vai vith 1 e purchasing being done for im- 
mediate requirements and practically no forward buying 


lence Distributors are only carrying such stocks 


as will enable them to take care of immediate require- 


ments of their tomers. Prices to the trade remain un- 


changed 


ENGINEERING 


October 22, 1927 


Plumbers’ Brass Goods 
whole, continue to move in a sati 


There is no change surrounding its manu 


3rass goods, as a 
factory volume. 
facture and distribution on the Coast and it continues to 
be sold at the low prices prevalent since the first of the 
vear. 

Range Boilers 

Recent manufacturers have not 

stimulated the sale of range boilers to any extent, 


price changes’ by 
most 
purchasing being done for immediate requirements which 
are not large. Distributors have average stocks and the 
trades’ present requirements can be filled usually without 


delay 


The Stock Market 


ier, Jelke & Co., Chicago 


Par 1927 





Quotations furnished by Fraz 


Value High Low Quotations of October 17, 1927 * Bid Asked Last 
25 147% 110% American Radiator Co., com A 136144 137 136! 
100 137% 132144 American Radiator Co., pfd A 136 137 13614 
50 49% 4114 Anaconda Copper Mining Co. A 474% 473% 4744 
NP 38% 26 Brunswick-Balke-Collender Co A 32% 338% 32% 








NP 94 42 A. M. Byers Co., com A&F 824% 83 $24 
100 115 10834 A.M. Byers Co., pfd A&F 109% 111 109% 
100 120 115'4 Century Electric Co., com G 115 116 
100 106 101 Century Electric Co., pfd G 100 103 101 
0 48 5 Chicago Nipple Mfg. Co.,“ A” B 54% 534 5 
0 B84 114 Chicago Nipple Mfg. Co.,“B B 134 3 1 
25 53 47 Crane Company, com C 50% 5i 51 
100 «121 11614 Crane Company, pfd. C 118 119 118 
10095 8414 Detroit Brass & Malleable Works D 8&5 95 90 
20 30 2414 Eagle-Picher Lead Co { 24 25 24 
NP 4319 32 Fairbanks, Morse & Co., com 4 351, 36 35 
100 112 107! Fairbanks, Morse & Co., pfd 4 109 110 109 
NP 123 60 Johns-Manville Corp B 119%4 1193% 119% 
100 161 100 Jones & Laughlin, com F 155 155 
100 12214 117 Jones & Laughlin, pfd. F 121 12144 121 
10 21 16 Michigan Copper & Brass Co D 19% 21 20 
100 129 95 National Lead Co., com. A 121 122 121 
100 136 129! National Lead Co., pfd A 136 137 136! 
100 106 102 Ohio Brass Co., pfd H 106 106 
NP 101 80 Ohio Brass Co., “B”" H 88 89 88 
25 Pierce, B. & P. Mfg. Corp., com U 24 27 25 
100 «101 98 Pierce, B. & P. Mfg. Corp., pfd { 98 101 9S 
NP 35 21 Richmond Radiator Co., com B 29 291 29 
NP 56 4114 Richmond Radiator Co., pfd. B 47 49 47 
10065 52 x ll Mfg. Co [ 52 55 
25 103 78 Standard San. Mfg. Co., com F 103 103! IC 
100-119 100 Standard San. Mfg. Co., pfd. F 116 119 
100 Trenton Potteries Co., con U 45 55 
100 Trenton Potteries Co., pfd I 95 105 
100 244'5 190!4 U.S. Cast Iron P. & F. Co., con A 210 212 210 
100 «118 114g U.S. Cast Iron P. & F. Co., pfd A 115 116 115 
NP 42 38 U.S. Radiator Corp., cor D 38 40 39 
200 112 9534 U.S. Radiator Corp., pfd D 98 100 
100 63% 37% ~+U.S. Rubber Co., com A 51% 51% 51% 
100 11134 8534 U.S. Rubber Co., pfd A 10044 10114 100}, 
100 16014 11154 U.S. Steel Corp., com. A 147 147!'4 ‘+147 
100 137!4 129 U.S. Steel Corp., pfd A 136% 137 13654 
NP 27% 17 Walworth Company A 2 21 20 
NP 163% 7 Williams Oil-O-Matic Htg. Corp. Cc K 9 8 
NP 17 114 Wolff Mfg. Corp. Cc 1% 2 134 
NP 913% 60% Youngstown Sheet & Tube Co A 85 86 85 
*Where listed 
A—New York Stock Exchange F —Pittsburgh Stock Exchange 
B--New York Curb Exchange G—ft. Louis Stock Exchange 
C—Chiecago Stock Exchange H —Cleveland Stock Exchange 
D—--Detroit Stock Exchange 1—Cincinnati Stock Exchange 


E—Boston Stock Exchange I 


The Metal Market 


Average Average 


Unlisted Stocks 





Average 
Oct.18 Aug.,1927 June,1927 1926 
PIG IRON 
No. 2 
Furnace +e 
PLATES AND SHEETS 
Steel boiler plates, Pitts- 
burgh, per lb..... te 1 
sheets, No. 24, 


Pittsburgh, per Ib 


foundry, Chicago, 


$18.50 $19.50 $20.00 $21.65 


75c 1.80¢ 1.80¢ 1.89¢ 


Black 


2.90¢ 3.000e 3.00c 3.17¢c 
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Mr. Pipe N. all the little 
Fittings go on the job 


No divided responsibility when Genuine Mueller brass pipe and 
brass fittings are used. Materials for the entire installation are manu- 
factured by Mueller. Uniform quality is secured together with 
fixed responsibility. 


When the family of brass pipe and fittings, made by the Mueller 
Brass Company, move in on the job, they must make good. 


Each piece of Mueller brass pipe is made to fit perfectly with the 
corresponding Mueller fittings. There are no patched joints or loose 
connections in the finished job. The complete service offers the best - 
installation it is possible to make. 


Send for Mueller Pipe and Fittings Catalogue 


PORT HURON me om MICHIGAN 


Gee” 
BRASS PIPE AND FITTINGS 

















CONSTRUCTION 


A machine, or a tool, is no 
better than its advantages. 
Maximum usefulness is wholly 
a matter of construction and 
design. The two exclusive ad- 
vantages shown below are just 
a few of those that make No. 3 
Jr. the most useful small size 
die stock on the market. 
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PRODUCTION 


When buying a die stock ask 
yourself this question, ““What 
is its range of usefulness.?’’ 
When you ask this question 
about No. 3 Jr. Ratchet you 
find that it is almost impossible 
to find a piece of small size 
pipe-threading that No. 3 
doesn’t do more conveniently 
and quickly than any other 
die stock of similar range. 




















Showing the ratchet gear with 
cover plate removed. Note 
how the ratchet gear is com 
pletely encased (out of harm’s 
way)—-where dirt or cuttings 
cannot get into the gear teeth 
and interfere with the life and 
operation of the tool. This is 
an exclusive Beaver Advant- 
age that insures long life and 
positive economical operation. 





Showing the sturdy ratchet 
pawl and how firmly it engages 
the broad, deep, and uniform 
gear teeth, thus providing 
smooth operation free from a 
sloppy “‘back lash’”’ that would 
develop if the gear teeth were 
unprotected and allowed to 
wear down prematurely. Note 
also the reinforcing web that 
still further strengthens the 
drive ring. 












No. 3 Beaver Jr. Ratchet is the only 
die stock made threading 1 inch and all 
smaller sizes. 


Whether the pipe is in a vise on the bench— 
or whether it is jammed back into a 
cramped corner where elbow room is scarce 
No. 3 Jr. makes quick and easy work of 
it. And that’s why fitters who use No. 3 Jr. 
will use no other tool on 1% to 1 inch pipe. 


You need not buy the full range of die heads. 
Buy only those sizes you can use—and 
add the others later on as you need them. 


All leading jobbers carry No. 3 Jr. in 
stock. 
THE BORDEN COMPANY 
510 Dana Ave. Warren, Ohio 


Booklet No. 19 


You should have a copy in your desk for quick reference when you 
need time and labor saving die stocks, pipe cutters and power drives. 
Covers the full Beaver line of 21 money making cutting and threading 


tools. Write for a copy. 


® )) ® ® 
Ope D 
TIME AND LABOR SAVING 


DIE STOCKS, PIPE CUTTERS 
AND POWER DRIVES 





This is interesting. They 
couldn’t find the shut-off, 
so let the water run, and 
No. 3 Jr. made short easy 
work of the job. 





Just like a ferret.No. 3, Jr. 
digs them out regardless of 
where they're hiding—and 
slips a clean thread on 


them just as easily as at the 
bench. 











Mention Domestic ENGINEERING when writing advertisers. 
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Letters to the Editor 


AN OPEN LETTER TO HARRY G. NYE 

“Domestic Engineering’ recently received the follow- 
ing open letter to Harry G. Nye, president of the Nye 
Tool & Machine Works, Chicago. We submitted the let- 
ter to Mr. Nye for his consideration, with the result that 
we are able to publish both the open letter and Mr. Nye’s 
answer, as follows: 

A Letter to Harry G. Nye 
August, 1927. 

Sir: A few days ago I read your letter to the plumbers 
and steamfitters of the U. S. A. in the issue of ‘‘Domestic 
Engineering” for June 11, 1927, and my purpose in writ- 
ing to you openly in these pages is to eliminate the mis- 
apprehension in the minds of the plumbers and steam- 
fitters of the U. S. A., which your letter must have cre- 
ated. My objection is to the third and fourth paragraphs 
relating to the Great War. 

Europe has had several wars. Two of them are out- 
standing in history, the Napoleonic wars and 1914-19. 
Both were a struggle against despotism, and as usual the 
tentacles of despotism had reached so far as you say that 
before we got through with it we were all at it. 

To your boast, I retort the war of 1914-19 was won by 
the bravery of the French and the dogged perseverance of 
the British, when the first German onslaught was brought 
to a standstill in 1914. Afterwards it became a war of 
stagnation, the final issue of which, with or without the 
welcome fillip of American assistance, was a foregone con- 
clusion in the minds of Englishmen. And you say our 
guns were fired with your money, and all we gave you 
was some ‘‘bum notes.’’ I do not understand what you 
mean by “bum notes,” but, anyway, in my estimation, the 
world values a British promise to pay as equal to cash in 
hand, and it is an insult to any nation to suggest that, 
with a war cloud threatening, your idea of the money 
question for its conduct is given any consideration. I do 
not remember your war cry of ‘‘Give us Liberty or give 
us Death,” but it is certain America has asked for pay- 
ment and America is getting it. 

Maybe you do not care what happens to Anglo-Ameri- 
can relations so long as your advertising program is 
filled; but such stuff as you have written may one day 
bring you a call from the plumbers and steamfitters of 
the U. S. A. for “Truth in Advertising.”’ 

L. G. Jackson, 
London, England. 


Harry G. Nye’s Answer 
Chicago, October 4, 1927. 


Mr. L. G. Jackson, 


London, England. 

My dear Mr. Jackson: I have read your letter addressed 
to me through the columns of ‘“‘Domestic Engineering,’’ 
and I heartily agree with all you say regarding Great Brit- 
ain’s credit and Great Britain’s word. She was the first of 
the Allies to fund her debt to the United States, and she 
is paying it without whimpering or whining. 

But the same, I am sorry to say, cannot be said for 
“Burope” 1 mean the Continent, just as I 
did in my letter of June 11 in “‘Domestic Engineering,” 
and to which you take exceptions. If I had meant Europe 
and Great Britain I would have said so. 

You may know a lot about America, but one thing you 


Europe. By 





——e 


evidently don’t know, and that is the fact that in this | 


country we do not refer to Great Britain as Europe. When 
we say Europe we mean Continental Europe, and that is 
exactly what I meant in my letter. 

Since, therefore, you were laboring under a misappre- 
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NNELLY 


PRESSURE RELIEF VALVES 


The outside spring on the 
Donnelly Pressure Relief 
Valve does away with the 
possibility of spring corro- 
sion, with the subsequent 
loss of tension and adjust- 
ment. 


This Donnelly Valve is de- 
signed especially for base- 
ment system tanks, range 
boilers, storage heaters and 
closed plumbing systems. 


It operates automatically 
when pressure becomes too 
great. It is easily and 
speedily adjusted to any re- 
quired pressure. Your job- 
ber will be glad to sell you. 


DONNELLY MFG. CO. 
29 Mills St., MALDEN, MASS. 


Complete stock carried by 


HENRY STEIN 
50 Cliff St., New York Cit 
New York and New Jersey Offices 
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CON ACE 


No. 68 
Furnace- 


Switch 


Every hot air heating plant in which an oil burner 
is installed should have protection against an over- 
heated furnace. The Con-Tac-Tor Furnaceswitch 
will prevent excessive dome temperatures even if the 
room in which the thermostat is installed is left 
with an open window. It will also prevent extended 
periods of operation which would overheat the 
furnace in bringing a cold house up to comfortable 
temperatures. 

Write for our Bulletin 110A. 


ABSOLUTE CORPORATION 


ELKHART, INDIANA 
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New “RICHARDSON” 
Jacketed Boilers 
for Steam, Hot Water 
and Vapor Systems 














Information on Specifications, 
Prices, Etc., will follow shortly. 


RICHARDSON & BOYNTON CO. 
Manufacturers of “Richardson” ‘Perfect’ Healing and Cooking Apparatus Since 1837 
260 Fifth Ave. New York City 
New York Newark Philadelphia Boston Chicago Buffalo Minneapolis 


ee 
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hension, there is only one part of your letter to which I 
take exception, and it isn’t where you talk about who won 
the war. God you, Brother Jackson, 
glory enough for all. 

But when you call America’s part in the war a “‘fillip,”’ 
I object most emphatically. The money we spent and 
loaned is nothing. That can be repaid and replaced. But 
if we gave the life of only one American boy, then our 
part in the war was not a “‘fillip’’ by a damsite. 

To you it may not seem much, but it was his all, and 
he gave it. ‘Greater love hath no man than this, that 
a man lay down his life for his friends.’?’ Anglo-American 
relations will be promoted much faster by remembering 
that rather than by forgetting it—and particularly by not 
referring to it as a “fillip.”’ 

Whatever you may think of America—and it matters 
little—the life blood of even one American boy, or one 
Englishman, or one Canadian, or one Australian, or one 
New Zealander, is not a ‘‘fillip.’’ 

I beg to remain 


bless there was 


Very respectfully yours, 
Harry G. Nye. 


Pittsburgh’s Apprentice School 
(Continued from Page 35) 


period of five years.. Regular attendance is strictly en- 
forced by the local journeyman plumbers’ union. 

In September, 1925, the first full-time plumbing class 
of twelve pupils was organized. Every boy was carefully 
selected from the Ralston Industrial School student body. 
These boys have a decided interest in plumbing, and it is 
hoped that with the preliminary training they receive, 
the master plumbers will find it to their advantage to 
absorb them in the trade as high class apprentices. 

All apprentices receive instruction in both practical and 
related work. Al! instruction conforms with the most 
approved methods and practices. Instruction includes all 
the fundamental principles and operations from tinning a 
soldering iron to the installation of elaborate bathroom 
equipment. <A special effort is made to bridge over the 
gap that exists between the large shop and the small 
shop. The apprentice from a large shop is given small 
shop work, and the apprentice from the small shop is 
given large shop work. This procedure assures every ap- 
prentice a well rounded training in plumbing. 

Related work consists of instrument drawing, free 
hand sketching, and the necessary calculations in the 
installation of any plumbing equipment. H. C. Wilson, 
the instructor, is a practical man and well qualified to 
correlate the mathematics and drawing with shop practice. 

The friends of the many. The Pittsburgh 
Industrial Commission was organized largely through 
the efforts of Clifford B. Connelley, member of the board 
of education and secretary of the commission. Associate 
Superintendent Frank M. Leavitt has sponsored the or- 
ganization of the plumbing school from its early struggles 


to the present time. Principal Loron H, Turner has been 
responsible for the development of the plumbing school 
into a successful enterprise. Associate Superintendent 
Frank M. Leavitt (left) and Principal Loron H. Turner 
(right) are shown standing on the balcony of Fig. 2. 
Manufacturers and jobbers, the journeymen plumbers’ 


union, the master plumbers’ association are all staunch 
supporters of the school. 


The Pittsburgh school for training apprentice plumbers 
has successfully passed through many trying experiences: 
it has proved itself worthy of every consideration, and is 
now looking forward to a future of unimpeded usefulness. 


school are 
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PRIER UNION ELBOW 
High Grade Brass 


Wemake 
Prier Elbows 
from good 
red brass,and 
we guarantee 
them to be 
right as to 
design, con- 
; struction and finish. You 
will not find their equal in any 
cther make at any price near ours. 


Write for Folder D. 
WALTER H. PRIER CO. 4% £««: onic st. CHICAGO 


































Speakman Chromium Plate 


is 9 times as hard as 
nickel plating. 


SPEAKMAN COMPANY 


Wilmington Delaware 

















3 Times the Profit! 


Every time you sell a Whale-bone-ite Seat you 
make three times the profit possible on a staple 
job. Don't waste time soliciting orders for cheap 
seats at a minimum profit when a little salesman- 


ship will bring you an order for a Whale-bone-ite 
Seat at a real profit. And the Whale-bone-ite sale 
means a satisfied customer. 

TOILET 


IWHALE-BONE-ITE sear 


THE BRUNSWICK-BALKE-COLLENDER COMPANY: CHICAGO 










SAN-EQUIP 

















Thisnameon the septic 
tank that you install 
makes sure two things 

your customer's com- 
plete and lasting satis- 
faction and your own 


prot. - - - - - 


4 
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Write for full information 


CHEMICAL TOILET CORPORATION 
E. Brighton Ave. Syracuse, New York 
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This bulletin on the Jennings 
Sewage Ejector gladly sent on 
request 
Qip 
a 
aN) 
C431 


this sewage ejector— 


Here we can but mention its simplicity—in construction 
and in operation. Both make for reliable performance, 
and for worth-while economies in handling sewage and 
similar waste liquids. 

No high pressure air is required. Nor is there any need 
for air storage tanks. Complicated air valve mecha- 


nisms are avoided. So, also, reciprocating air compressor 
units and their accessories. 


Read the brief explanation below, showing how this 
Jennings Sewage Ejector works. Then write for our 
bulletin which gives complete information—including 
specifications, capacities, dimensions, etc. No obliga- 


tion, of course. 


NASH ENGINEERING COMPANY 
41 Wilson Road South Norwalk, Conn. 


The Jennings Sewage Ejector, for 
handling sewage up to 300 o.p.m, 


— 








(ete on 
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Ejector Filling 





Jennings Pumps 


Sewage, under the action of gravity, flows 
through the inlet check valve into the pot. As 
it accumulates it raises a ball float, which, when 
the pot is full, actuates a float switch, thereby 
starting up the Nash Hytor Air Compressor. 


Compressed air is delivered into the top of the 

pot, closing the inlet check valve and expelling 
the sewage through the outlet check valve. 
When the pot has been emptied, the float, hav- 
ing reached the lower limit of its travel, opens 
the float switch, stopping the compressor, 
through which, then, the air in the pot is vented. 
Sewage again flows by gravity into the pot, 
repeating the cycle, 


Ejector Discharging 
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HERMAN BAUMGARTNER WINS ENGELBERGER CUP | 


Herman Baumgartner, Newark plumbing and heating | 


contractor, who has been playing golf only about a year, 
has achieved the distinction of having his name engraved 
on the Engelberger cup for golf prowess. Mr. Baum- 
gartner led the field in the afternoon round of the October 
{ meet of the Plumbing and Heating Trades Golf Asso- 
ciation of New Jersey, held at the Forest Hill Field Club, 
shooting a gross 98, which, with his handicap of 36, gave 
him a net 62, three strokes below A. J. Tesch and C. J. A. 
Ernst, who tied for second low net. 

While this was supposed to be the last meet of the 
season, those present voted to hold an informal contest 
at the Newark Athletic Club course, an invitation being 
extended by Samuel F. Wilson, Newark contractor. The 
date set was Tuesday, October 25. During the business 
meeting which followed the dinner the host was called 
upon for a few remarks, as were Neil Convery and A. 


Schoeber, both guests, and James Weaver of the Central 


Tube Co., the members awarding a vote of thanks to the 


hosts for a pleasant day. Cup Winner Baumgartner was | 


also called upon to take a bow, while one of his foursome 
told of his driving the entire length of the first hole. 

Ray Bolsinger, of Fowler & Wolfe Mfg. Co., Philadelphia, 
Edward M. Robinson, of H. Romeyn Smith Co., New York 
City, and Fred Engelberger, Newark contractor, were the 
prize winners in Class A in the forenoon, while John 


Joyce, Newark plumber, Mr. Baumgartner and Walter | 


Johnson, of the American Radiator Co., New York, tied 


for first place in Class B. A. J. Tesch, of the Spencer | 
Heater Co., and A. L. Browne, of the Illinois Engineering | 
Co., tied for second, and third place also resulted in a 


contest, Robert Stickles, of the Josam Mfg. Co. and the 
3runswick-Balke-Collender Co., and Edward Bender, of 
the Pierce, Butler & Pierce Mfg. Corp., tieing. 














Top picture: Walter Brownne, Bergen County Supply Com- 

pany; Joseph Buday, of J. L. Stulsaft.—Middle picture: J. E. 

Joyce, master plumber; A. H. Bosworth, Bloomfield; Neil 

Convery, architect; A. L. Browne, Illinois Engineering Co.— 

Bottom picture: W. C. Clift, F. Bowden Co.; Fred Engelberger, 

master plumber; Ray Bolsinger, Fowler & Wolfe Mfg. Co.; 
F. R. Moody, Sloan Valve Co. 
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You Want Wihees 
Profits— Get 


Them With 
Penberthy 
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Is the winter time a dull season 
for you? 


It shouldn’t be—because it never 
is for Penberthy plumbers. 


They go on working, selling and 
installing Penberthy Cellar 
Drainers against those early 
spring floods that are so de- 
structive. 


Why don’t you line up with 
Penberthy right now and be on 
the “in” during the cold months? 


Ask your jobber about the 
Penberthy plan. 


PENBERTHY INJECTOR COMPANY 


Established 1886 
1260 HOLDEN AVE. DETROIT, MICHIGAN 
Canadian Plant: Windsor, Ont. 
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STRINGER 


HUB DRAINAGE FITTINGS 


salt can Nise A amelie tT 


Z 


Reduce Roughing-In Costs and Make 
Easier and Better Installations 


They eliminate the annoying, time-consuming and 
expensive long-screw connections, unions or “‘R”’ 
and “‘L”’ nipples, and therefore SAVE YOU TIME 
and MONEY. 


Tilustration shows 
position of pipe in 
sleeved hub after 
being screwed into 
top fitting. 

NOTE: Oakum 
cannot possibly 
work thru joint, 
or pass end of pipe. 


Simply drop pipe 
into sleeved hub, 
screw into top fit- 
ting, calk—and the 


job is done. 


Uh 


will 


Leet ert UE ean 


Manufacturers of a complete line of fittings for 
either CAST IRON or SCREWED PIPE instal- 


lations. We have fittings for any type operation 
—whether a skyscraper, hotel, apartment build- 
ing or small cottage or bungalow. 

Write today for catalog of modern and econom- 
ical plumbing roughing-in systems. 


STRINGER BROS. CO., Inc. 
1100 W. 38th St. :: Chicago, Ill. 


Warehouses: Chicago, Ill.,Gadsden, Ala. 
Factories: Gadsden, Ala 
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of Uniondom— 


The Ace—An all brass octagon shaped 
union. 


The Jack—A malleable iron union with 
inserted brass seat for working pres- 
sure up to 300 pounds. | 


The Queen—A malleable iron union 
with inserted brass seat for working 
pressure up to 250 pounds. | 


ACE » JACK » QUEEN 
UNIONS 





KING UNION COMPANY 
HILLSGROVE ? RHODE ISLAND 
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Following Mr. Baumgartner in Class B in the afternoon 
were Mr. Tesch and Mr. Ernst, then came Maurice Bal of 


Jersey City, Merrill Carr, of the Johns-Manville Corp., 
Newark, W. E. Brownne, of the Bergen County Suppl; 
| Co., Englewood, Hugh Goodwin, of the Walworth Co., 


Bayonne, and E. A. Hamilton, of the Pacific Engineering 
Equipment Corp. Hayden B. Russell, of Speakman Co., 
Newark, led the Class A entrants for the 18 holes, his 
closest competitor being Paul Cooney, Harrison heating 
contractor. Third and fourth prizes were divided by 
Stanley Miller, Newark master plumber, and Ray Moody, 
of the Sloan Valve Co., Newark. in order, came 
Ambrose Walsh, Harrison heating man, and Assistant 
Host Watson, who hails from Belleville. Guest prizes 
were awarded to C. W. Watson, a son of W. B. Watson, 
and W. Clift, of the F. Co. 
The scores: 


Then, 


Bowden 


Afternoon Round 
Class “A” 


Gro. Hdp. Net 
No card 


Gro. Hdp, Net 


Bolsinger. 


R. ¢ Paul L. Cooney.. 88 20. 68 
F. R. Moody.. 92 20 72 A. Walsh jvoee 20 Té 
F. Engelberger. .104 4 SU Chas. S. Wood... 99 20 79 
James Weaver... 89 12 77 Stanley Miller. 92 20 7 
J. Smith (Guest).102 . To H. B. Russell 91 24 67 
E. M. Robinson..104 24 80 ~. BB: Watnon... 98 83 76 
Joseph Miners ..104 22 82 
Class “BY” 

Maurice Bal.. 103 36 67 W. H. Oleson 124 39 94 
E. Bender ....... 122 46 76 ey | et 114 40 74 
a. el 111 46 65 H. EK. Baumgart- 
Cc. W. Watson ere cee Ck 98 3¢ 62 

(eS) eer 101 ry ss IX. Hamilton.. a2 S667 
A. Schoeber J. Wallwork 120 36 84 

(ti): a LOO <2. Ws WwW. Mruopger ...i.« 118 36 82 
R. D. Elder... 124 40 84 ee 38 36 10 
Kk. T. MeCormack.131 36 95 A. Fiedler 
Ray Jones ......137 36 101 i ee |) 
W. E. Brownne..102 30 72 B. Glickman 136 36 100 
Cc. B. Wynne.....114 40 74 C. J. A. Ernst....101 360 65 
W. Clift (Guest).113 Rm. J. Boott.......810 36 74 
S. F. Wilson.....112 36 76 W. Johnson ..... 107 36 71 
H. T. Goodwin...111 36 75 A. L. Browne 111 28 8&3 
Joseph Buday ...142 36 106 ay SOE: aaa ewes 107 32 75 
J. H. Hogan 109 32 77 N. Convery 
ee, ee 105 36 69 ERRORODED “Sisson oe 123 36 87 
R. Stickles ...... 115 28 87 A. H. Bosworth..122 46 76 
M. A. Buckley .117 36 81 


The Round Table Discusses A 


‘' Common Heating Trouble 


(Continued from Page 33) 


when the fire went down during the night the tempera- 
ture of the water in the system was reduced and the 
upper floor radiators became air bound, because the water 
discharged was missing in the system. 

The proper way to fill a closed system is to fill the sys- 
tem complete but leave the air in the expansion tank 
This expansion tank, when the system is cold, should be 
1/3 full of water and the other 2/3 should be air, so that 
when the water expands it will compress the air in the 
tank. This compressed air will keep the system filled 
completely. The air cannot escape through the pressure 
relief valve because this valve is connected to the return 
line. 

You will ask how did the air escape out of the expan- 
sion tank? The heating contractor put a pet cock on this 
expansion tank to let the air out and this is mistake 
No. 3. The connections shown on the key drawing Fig. 6 
are correct and should not be changed, but care must bé 
taken to preserve the air in the expansion tank or tanks 
if 2 or 3 are used on a large heating system. This val 
uable lesson should be preserved for future reference. 




















AMONG MANUFACTURERS, WHOLESALERS AND THEIR SALESMEN 











Cc. F. CHURCH MFG. CO. BUYS B. O. T. MFG. CO. SEAT 


PLANT 

The C. F. Church Mfg. Co., Holyoke, Mass., according 
to an announcement just made, has purchased the closet 
seat interests of the B. O. T. Mfg. Co., Washington, N. J. 
The Church company assumed control of the B. O. T. plant 
on October 17 and will continue the operation of it under 
the B. O. T. trade name until certain changes are com- 
pleted. B. O. Tilden, former president of the B. O. T. Mfg. 
Co., has been. made vice president and director of the pur- 
chasing company. All unfilled orders of the B. O. T. Mfg. 
Co. at the time the purchaser assumed control will be 
filled and billed by the latter. The pottery interest of the 
B. O. T. Mfg. Co. at Trenton, N. J., is not in any way af- 
fected by the sale of the closet seat factory. 





WORK ON PLAN FOR POTTERY MERGER 

A merger of a number of pottery manufacturers is 
being considered. Preliminary meetings have been held 
and it is understood that committees have been at work 
preparing a plan for taking over the different companies 
which are expected to consolidate. The number of com- 
panies reported to be interested in the consolidation plan 
is quite large, and both in the east 
and middle west. 


includes potteries 





CRANE CO. EASTERN MANAGERS MEET IN 
ROCHESTER 
Crane Co. held a meeting of its eastern branch man- 


agers in Rochester, N. Y., on October 14 and 15. Business 
sessions and entertainment were both on the program. 


H. W. Seymour, sales manager, was in charge of the sales 
sessions. 


PHILIP HAAS CALLED BY DEATH 
Philip Haas, president and founder of the Philip Haas 
Company of Dayton, Ohio, died at his home in that city 
on Friday, September 30, according to a formal announce- 
ment which has just been issued by his company. Mr. 
Haas had a large circle of friends in the trade who will 
receive the news of his death with sincere regret. 





PROVIDENCE WHOLESALER OPENS BOSTON 


BRANCH 
The Low Supply Co., Providence, R. L, is opening a 
new branch at 145 Washington street, North, Boston, 
Mass. Maurice Low, formerly of the Providence store, 


will be manager of the new branch. 


MOVES OFFICES IN DETROIT 

The American Radiator Co. of Michigan moved recently 
from its offices in the Barlum building, Detroit, Mich., to 
1344 Broadway, where showroom main- 
tained. The first floor of the building is devoted to dis- 
play purposes, with the second floor being used as office 
space. A. H. Williamson is sales manager of the Ameri- 
can Radiator Co. of Michigan. 


a complete is 


PURCHASES INTEREST IN NATIONAL STEEL TANK & 
MFG. CO. 

R. M. Powers, for the last nineteen years connected with 
the Kewanee Boiler Co. of Kewanee, IIl., has purchased 
the late J. F. Cody’s interest in the National Steel Tank & 
Manufacturing Co. in Bradford, Ill., and has been elected 
president of the latter concern. R. D. Lackman will con- 
tinue as secretary and treasurer. Mr. Cody died last May, 
as reported in these columns at that time. 


Eastern Supply Discusses Merchandising 


ERCHANDISING, how it can and should be done 
M by wholesalers and retailers, occupied the atten- 
tion of those attending the annual meeting of the 
Eastern Supply Association, held at the Hotel Astor, New 
York City, October 12 and 13. ‘special attention was 
paid to this phase of the plumbing and heating industries 
by Walter J. Kohler, president of the Kohler Co.; by 
Cecil W. Farrar, president of the Excelso Products Cor- 
poration; by the Honorable Clyde Kelly; by Russell G. 
Creviston, secretary of the program and budget commit- 
tee of the Trade Extension Bureau, and by various mem- 
bers of the industry, who spoke briefly. 
Election of Officers 
Slightly subordinate to merchandising, perhaps, was 
the time allotted to discussions on resale price legislation, 
on distribution problems and on problems of overhead. 
However, each of these important divisions of the industry 
was given ample attention, the result being a two-day 
session which was of great value to the members. 
Members also found time to elect officers for the coming 
year, R. A. Tate of the Utica Plumbing Supply Co., Utica, 
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N. Y., succeeding to the presidency of the organization, his 
predecessor being Philip J. Faherty of the Pierce, Butler 
& Pierce Mfg. Corp., New York City. Mr. Tate will be 
assisted in his leadership by two capable vice presidents, 
James A. Messer, Washington, D. C., wholesaler, and Jo- 
seph A. Maynard, of the Boston Brass Co., Boston, Mass. 
Frank S. Hanley was again selected as secretary-treasurer. 
Three changes were made in the personnel of the board of 
directors, the new members being A. M. Behrer of Behrer 
& Co., Inc., New York City; Edward Smolka of E. Smolka 
Plumbing Supply Co., New York City, and William G. Sha- 
fer of W. G. Shafer Co., Inc., Syracuse, N. Y. Those who 
will continue to serve the association in directorial capac- 
ities are W. A. Brecht, Hajoca Corporation, Philadelphia; 
Willard Chamberlin, Standard Sanitary Mfg. Pitts- 
burgh; Leo O’Neil of M. O’Neil Supply Co., Brooklyn; 
J. F. Sheppard of C. S. Mersick & Co., New Haven, Conn., 
and A. A. Tomlinson of Tomlinson Co., Inc., Philadelphia. 
Claude W. Owen of E. G. Schafer & Co., Washington, 
D. C., was again named counselor to the United States 
Chamber of Commerce. 


C6, 
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Reports on Business Conditions 

One of the interesting features of the program was the 
usual analysis of business conditions by wholesalers and 
manufacturers, the former giving their opinions the first 
morning and the latter the second day. Mr. Owen, the 
first speaker in the wholesalers’ group, said that condi- 
tions in the Washington territory were poor, that volume 
had fallen off and profits were also less than they had 





of the Boston Brass Co., 


Maynard, 
Boston, newly elected second vice president; Guilford Adams, 
of Samuel Sloan & Co., Rochester, N. Y., chairman of the nom- 
inating committee.—Bottom picture: R, A. Tate, of the Utica 


Top picture: Joseph A. 


Plumbing Supply Co., Ine., Utiea, N. Y., newly elected presi- 


dent; James A. Messer, of the James A. Messer Co., Ine., 
Washington, newly elected first vice president 
been in past years. His successor, W. J. Stout, of the 


Eastern Pennsylvania Supply Co., Wilkes-Barre, Pa., was 
little more optimistic, reporting indifferent quantity of 


demand and slight margins of profit. 

Fred Gaylor, of Hoy & Co., Inc., Albany, N. Y., had a 
different story to tell. Building permits in that section 
are up to 1925 figures for the first three quarters of the 
year, he reported, with August permits off a little from 
last year, and September figures also off, due to a large 
hotel contracted for in 1926. However, total figures are 


only about 10 per cent below last year, a banner year 
from the point of volume. He warned his fellow whole- 
salers that they should hold down their overhead expense 
as much as possible and strengthen the ties between manu- 
facturer, distributor and master plumber. There was also 
optimism reflected in the report of W. F. Bennett of the 
Ideal Supply Co., Somerville, Mass., who informed the 
group that profits in his section had been a little easier to 
secure formerly were, citing especially brass 
and copper pipe. He believes there will be a good volume 
of business in the territory served by his firm during the 
last three months of the year. 

Building operations in Manchester, N. H., have totalled 
about 30 per cent greater so far this year than they did 
in the same period in 1926, according to George E. Trudel 
of the George E. Trudel Co. However, there has been a 
smaller number of homes built. General business in that 
section is fair, with large volume but a small margin of 
profit, he reported. George Wobensmith, vice president of 
the Hajoca Corporation, Philadelphia, sees hope in that 
territory, but does not expect to see any big pickup in 
Although building was 


than they 


business until the first of the year. 
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off the first seven months of the year, August showed an 
increase in permits over last year, and September figures 
were the largest in the history of the Philadelphia bureau. 
There are a smaller number of permits issued, however, as 
many small house builders are now erecting apartments 

Most wholesalers do not watch building construction 
closely enough, in the opinion of Mr. Smolka of New York 
City, who added that the wholesalers did not gauge their 
business efforts by the volume of construction, each dis- 
tributor trying to add to his volume all of the time. 
“Building plans are off about 25 per cent,’’ he stated, 
“yet all of us try to do just as much business.”’ This nat- 
urally leads to less profits for each, he thinks. His clos- 
ing words were a warning to his hearers to watch their 
credits. 

The chief burden of the message from H. W. Seymour, 
sales manager of Crane Co., was against the practice of 
giving preferentials, the Chicago jobber believing that this 
practice is one of the greatest evils of the industries, as 
the so-called preferentials are likely to become the stand- 
ard price. Speaking of the company’s branches’ fittings 
business, he stated that these branches are now making 
more on fittings as a group commodity than they are on 
any other product they sell. He believes this business has 
the greatest possibilities of any business in the world. 


Brass Business Grows 

There is a satisfactory volume of business being done 
in brass pipe, according to S. P. Hackley, Bridgeport 
Brass Co., the first of the manufacturers to report. There 
has been no marked change in prices since the last meet- 
ing of the association, six months ago. Sales are increas- 
ing from year to year, he finds, and if 1926 figures are 
what is expected, a gain of approximately 333 per cent in 
volume in five years will be shown. Business in cast and 
malleable fittings during the third quarter was about the 
same as in 1926, according to J. S. Mattimore, Walworth 
Co., reporting on that industry. He expects the final three 
months to hold about the same level as the corresponding 
months next year, with little change in the demand level 
during the early months of 1928. He gave his hearers a 
remarkably extensive digest of building conditions over 
the country, optimism being reflected by his figures. How- 
ever, the price trend is far from satisfactory, in his opin- 
ion, with conditions all showing a buyers’ market. 

Seat business during the past nine months has been as 
good as it was in 1926, Mr. Kolstad, president of C. F. 
Church Mfg. Co., stated, and during the past 60 days it 
‘has been better than last year. He believes the public is 
becoming seat conscious and it should become easier to 


sell good toilet seats. 

Business has been normal for the wrought iron pipe 
manufacturers, judging by the report of L. W. Johnston, 
of the A. M. Byers Co., Pittsburgh, Pa. Mr. Johnston said 
there was only 839 tons difference in the sales of his 
company during the fiscal year ending September 30 and 
the previous twelve months, although the steel business 
generally is operating below last year’s mark, the present 
speed being about 60 per cent of capacity. His company 
has not had a volume on its books equal to three weeks’ 
production at any time during the last five years, yet has 
operated at from 76 to 78 per cent of its plant capacity. 


Brass goods business is seasonably normal, in the opit- 
ion of E. A. Eckhouse, Central Brass Mfg. Co., Cleveland. 
For the year, demand might be characterized as good, but 
prices have been too low, he believed. However, he 
thinks prices are now reasonably stable and should con- 
tinue so, as they have been reduced considerably during 
the past two years; raw material prices are now stable, 
and production costs have been lowered almost to thie 


limit. He forecasted a well maintained volume, with in- 


























| 





N 
wm 


October 22, 1927 DOMESTIC ENGINEERING 








Kennedy Malleable Iron Fittings 
Prevent Two Kinds of Leaks 


lst —leaks in pipe lines due to split, cracked or poorly 
threaded fittings. 


2nd—leaks in profits due to time-consuming adjust- 
ments or replacements of fittings. 





You can be sure of fittings that are truly malleable, 
with clean, sharp, accurate threads, and even, thorough 


galvanizing by standardizing on Kennedy Malleable 
Iron Pipe Fittings. Send 


for the 
Kennedy 


THe KENNEDY VALVE A ‘ 
Mo, Co. Euama, NX & : $4 Catalog 


New York Boston Chicago San Francisco Philadelphia 
Cleveland Atlanta Paso Los Angeles Seattle 


KENNEDY 


VALVES~PIPE FITTINGS~FIRE HYDRANTS 


Mention Domestic ENGINEERING when writing advertisers 
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I 
Any installation of Go © cL Pip @ 


sufhicient importance he o8 


to need brass pipe re- Good Fitting 5 


quires the finest Brass Fit- 
tings obtainable to make it 
a success. Vv Vv Vv 

















General Brass Pipe Fittings 
measure up to the most exacting 


specifications. Machined toa very 


close gauge, and carefully tested 
with water pressure, they can be 
thoroughly relied upon to give com- 
plete satisfaction. v Vv Vv 


The General Brass Line of Brass 

Pipe Fittings includes Elbows, Tees, 
Crosses, Plugs, Unions, Couplings, 
Bushings, Return Bends and Nip- 








ples, in all sizes from one-eighth 
inch to three inches. vv 


Your Jobber Has Them. 


Hi. wo \) oe ® 
To 


‘cnnmmal BRASS COMPANY 


(Formed by The McRae & Rob=2rts Co., Michigan Lubricator Co. and Standard-Peninsular Brass Works.) 


100-146 SOUTH CAMPBELL AVE DETROIT, MICH. 


Mention Domestic ENGINEERING when writing advertisers. 
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Top picture: A. H. Dufort, assistant sales manager, Central 
Tube Co., Pittsburgh; James Weaver, New York manager of 
the Central Tube Co.—Middle picture: Otto C. Van Deear, 
Van Decar-Harmon Co., Inc., Albany, N. Y.; M. J. Hirschfield, 
Hirschfield & Mayer Co., Boston.—Bottom picture: A. S. Gran- 
zer, Brunswick-Balke-Collender Co., New York City; Jerry 
Edwards, Sloun Valve Co., New York City; George Sahlin, 
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Cc. FF. Chureh Mfg. Co., Newark, N. J 


creases if proper merchandising is done. He warned the 
wholesalers against insisting on the lowest possible price, 
asserting that “tight buying leads to loose selling.”’ 

Although there has been a reduction in building from 
1926 figures, sales of soil pipe this year will approximate 
last year’s, in the opinion of B. A. Schutz, Central Foundry 
Co. This is due, Mr. Schutz believes, to the associated 
advertising being done by manufacturers. Neither makers 
nor wholesalers have large stocks of soil pipe on hand, but 
foundries can make quick shipments, he stated. Produc- 
tion during the coming year depends upon the demand for 
the product. 


Enameled ware sales are off 5 to 6 per cent from the 
peak year, 1926, A. H. Cline of the United States Sanitary 
Mfg. Co. stated. However, if wholesale stocks were built 
up to the size that used to be maintained, he believes the 
manufacturers’ shipments would be about the same as 
last year. There is little business on makers’ books and 
no excess stocks in manufacturers’ warehouses. He does 
not anticipate a price change. 

A. M. Maddock, Thomas Maddock’s Sons Co., quoted 
government figures, compiled from figures submitted by 
32 manufacturers of pottery and vitreous china. These 
showed a falling off in orders for the eight months from 
2,142,000 to 1,841,000 pieces, and in unfilled orders on 
September 1 from 578,000 pieces to 337,000 pieces. Pot- 
ters’ stocks on September 1, 1926, were 500,000 pieces, 
and a year later consisted of 520,000 items. Mr. Maddock 
also discussed the merger of pottery manufacturers which 
has been projected, stating that 28 concerns operating 32 
plants had submitted figures to a banking institution. A 
committee of manufacturers had made valuations on all 
plants considered and had submitted them to the owners. 


Many of these owners feel that the price offered is too 




















Combination 
Sink 


Fixture 





Made with Soap Dish, 
Tumbler Holder and 
Hose Spray, or any 
combination of these. 
No. 626 Also with three valves. 
Strainer device on 











United-Oberndorf Corp. spout. 


3844 Hamilton Ave. 
CLEVELAND OHIO | | Ni ED 


MYERS WATER SYSTEMS = 


For Homes, Farms, Public i Iva : 
or Private Institutions. | DEEP WELL 


Small capacity, hand operated systems for shallow or 4 
deep wells and cisterns. medium and large capacity "WATER LINE 
outfits for operation by engine or motor, auto- be ar 
matically controlled electric house pumps and 
direct water systems that do not require a pressure 
tank make up the Myers line which has over fifty 
years of pump building experience behind it to 
guarantee dependability and satisfactory service. | 
Catalog No. HP24 shows 
complete line. Ask for 
your copy today. 
























The 
F. E. MYERS 
& BRO. CO. 
Ashland, Ohio 


Pamps, Hay Tools and Door Hangers 





IUMPHREY 


Automatic Gas Water Heaters 


A type and size for 
every building from 
the skyscraper to 
the cottage. 


Write for catalog and 
installation data. 


HUMPHREY COMPANY 
(Die. Ruud Mfg. Co.) 
Kalamazoo ‘ Michigan 




















PLUMBERS BRASS 


The Worlds Most Complete Line 


More than 70 
5310-H years of soundest 


Double : : manufacturing ex- 
Pedal 


Valve =n perience is behind 
oon ee ; the Peck Bros. & 


Co. line of brass 
goods. 


THE PECK BROS.& CO. 


NEW HAVEN, CONN. Cstablshed 1856 NEW YORK CITY. 
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ECONOMY 


Connected Waste and 
Overflow with Trap 
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Some Special Features: 
Deep water seal 
Roughs in line. 
Will line up straight on any tub. 
No. 20 B & S gauge tubing. 
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All cast brass trimmings, 
nickel plated. 


This fixture is reasonable in 
price and you cannot secure 
a better. one no matter how 
much more you pay for it 
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Manufactured by 


DEARBORN BRASS CoO. 


CEDAR RAPIDS IOWA 
Sold to the jobber only 
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Burt Heaters 


Large heating surface. 


Sturdy in construction. 
Satisfaction assured. 
Thousands in use. 


Sold on a money-back guarantee. 
Sizes from 30 to 350 gallon. 
INSIST ON THE BURT! 


THE WHITE MFG. CoO. 


93-107 Lafayette St. Newark, N. J. 
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| low, and have refused to enter a consolidation on thi; 
| basis, Mr. Maddock said, and he is not yet able to sa) 


j 


| whether a merger will be effected. There are two or three 
key plants necessary in such a consolidation, the speake: 
stated, and he does not know whether or not they will 
come in. 
The range boiler companies are not prospering, Frank 
} Sutcliff, John Wood Mfg. Co., told the assembled mem- 
| bers, stating there is a difference of almost $4 in the price 
secured for a standard boiler three years ago and that now 
current. He pointed out the loss to the industry thi: 
causes, with 4,000 boilers being made each day. The 
water heater business, on the other hand, is good, he finds, 
a sales volume approaching the 35 million dollar 
This compares with a sale of about 6 


with 

} mark each year. 

' millions of dollars in range boilers, according to his 
figures. 

Due to the absence of Boyd Watson, of Spang, Chalfant 


\ & Co., Inc., there was no report on steel pipe given, M. J 


Beirn, American Radiator Co., being called on for a boiler 
and radiator report. The speaker called attention to the 
fact that sales of radiation had fallen off during the first 
' eight months and that boiler sales had increased a trifle 
He then launched into an excellent talk on merchandising, 
pointing out the necessity and advisability of pushing heat 
ing sales, contrasting the volume with that of radios, an 
infant industry. Actual building projects, which Mr. Beirn 
believes is the only way to properly gauge possibilities for 
plumbing and heating business, are 1.5 per cent higher 
than last year, he finds. 
New Members Admitted 
Following the usual welcome and the reports of officers, 
the members voted favorably on eight new members, seven 
of them for regular memberships and one a branch. They 
follow: 
Regular Memberships: 
Casey-Hedges Co., Chattanooga, Tenn. 
Columbia Radiator Co., McKeesport, Pa. 
Landon Radiator Co., Inc., North Tonawanda, N. Y. 
H. W. Hunt Co., Reading, Mass. 
City Plumbing Supply Co., Irvington 
EK. F. Howell Mfg. Co., Hackensack, N. J. 
A. B. Worthen Co., Methuen, Mass. 
Branch House Membership: 
United States Radiator Corporation, Philadelphia, Pa. 
Merchandising Talks 
Then came the first of the merchandising talks, that by 
Mr. Farrar. Taking as his theme “Living Comfort,’ Mr 
Farrar said the greatest thing that the plumbing and 


» aN. 


| heating industries could discover on Columbus Day (which 


| happened to be the date of his talk) was merchandising 


He believes the times of eight years ago are past and that 
it is necessary to sell today. The speaker asked what the 
wholesalers had done to put over merchandising, and ac- 
cused them of doing nothing, urging them to get behind 
} national] advertisers by advertising their products in local 
newspapers in the wholesalers’ own territory. The direct. 
to-you man can trace much of his success to his adver- 
tising, Mr. Farrar believes, and he thinks many are taking 


| this type of competition too much to heart, as using the 


| same methods will soon minimize the sales made by this 
‘““Make your showrooms the threshold 
the speaker urged. ‘Too much of the 


class of distributor. 
of your business,” 
business the wholesaler gets today is what comes to him 
practically unsolicited.’ He advocated group advertising, 
asking the individual wholesalers to tie up with whateve! 
plan of advertising the National Trade Extension Bureau 
uses. ‘Sell Living Comfort instead of just materials 
You will do more business,’”’ he concluded. 


John T. Madden, dean of the school of accounting, Ne» 
York University, speaking on “Some Problems in Modern 
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The Seat aFiood Could Not Destroy 


Thousands of wood toilet seats in the flooded States 
must be replaced. Of course floods are unusual—but 
water always has been most destructive to the ordinary 
toilet seat. 

Under actual test “Flintex Toilet Seats” have been cut in half 
and submerged in water for months without affecting either finish 
or construction. A Hard Rubber, Non-Porous, White Duco Fin- 
ished, Water Proof Toilet Seat with Concealed Hinges,—to fit any 


bowl. Guaranteed not to Chip, Craze, or Discolor. 
“Flintex” hard rubber toilet seats were designed to fill the grow- 


ing demand for a popular priced seat that really is beautiful, sanitary 
and durable. 


Upon request we will send cross-sectional pieces of 
“Flintex” seat to any Jobber or Plumbing Contractor 


MAKE YOUR OWN TEST 





Would 

any other 
seat stand 
this test? 


\ 


~ 
.i 
Manufactured by 


The John Douglas Co. 


i Assurance of Endurance CINCINNATI, OHIO 


nanan 


Mention Domestic ENGIneeRtING when writing advertisers 
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BOILERS-FURNACES-RANGES 
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A Guardian 
of the 
Coal Pile 
and of 


Your Business 


HE high heating efficiency and fuel economy of 
the Thatcher Progress Boiler will assure satis- 
fied customers and build your business. 


When you explain the “triple fire 
travel’’ feature of the Progress to your 
customers, they will quickly appreciate 
how the flames, hot gases and smoke 
passing three times over the water 
heating surfaces, means quick steam- 
ing, high heating efficiency and low fuel 
consumption. 


The convenience of firing due to the 
side feed construction, and how in the 
Twin Boiler size, one half may be used 
independently in mild weather, are 


added features worth commending to 
your prospects. 


Write for trade information and 
literature about the Progress Boiler 
and other Thatcher products. 


THE THATCHER COMPANY 


Since 1850 
NEW YORK NEWARK, N. J. CHICAGO 
21 W. 44th St. 39-41 St. Francis St. 341 N. Clark St. 


THATCHER 


BOILERS-FURNACES-RANGES 
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Distribution,” told of the problems of management during 
the past decade, emphasizing the necessity for reduced 
overheads, and the need for merchandising by master 
plumbers. He is afraid that not enough wholesalers have 
made a careful study of economical distribution, and 
suggested that overhead expense be divided into cost of 
sales and cost of handling. He warned the purchasing 
agents that neither they nor the public permanently bene- 
fited from their buying power below cost of producing. 
“Too few of us stop to analyze what seems the obvious 
thing,’ he declared. ‘“‘Think about profits from the stand- 
point of purchasing power.”’ 

Thursday morning the main speaker was the Honorable 
Clyde Kelly, congressman from the Pittsburgh district, 
and co-author of the Capper-Kelly resale price bill. Mr. 
Kelly outlined his reasons for believing his act would 
benefit manufacturer, jobber, retailer and the general 
public. The act does not make the setting of a fair resale 
price mandatory, he pointed out, and a manufacturer does 
not have to do it unless he desires. He believes the big- 
gest problem is honest competition and fair trade and 
thinks this is not possible unless the maker of a trade- 
marked article has control of the price at which it is sold 
to the public, as he can not otherwise regulate sales at 
prices which are impossible for independent retailers to 
meet unless they charge exorbitant prices for inferior, 
non-trade-marked goods to offset the loss on the higher 
quality articles. He stated that the Federal Trade Com- 
mission is now investigating conditions that he thinks 
would be helped by the passage of his act. 

Mr. Kohler, who is chairman of the program and budget 
committee of the Trade Extension Bureau, spoke briefly 
of his committee’s efforts in raising the money for the 
enlarged program of the Bureau, spoke of the growth of 
some mail order houses’ plumbing business and introduced 
Russell G. Creviston, new secretary of the committee. Mr. 
Creviston touched on a comparison of the money spent by 
the plumbing and heating industries and other industries 
in attempting to capture the public interest, showing the 
comparatively small amount to be used by the businesses 
in which his hearers are interested. His address in full 
is given on page 28 of this issue. 

In conclusion, Mr. Creviston pleaded for financial and 
moral support from the members of the Eastern Supply 
Association, and pledged the best efforts of the committee 
of which he is secretary. 

Wholesalers’ Executives Hold Special Meeting 

A special meeting of wholesalers’ executives was held on 
Wednesday afternoon, the first speaker being Dr. Haney, 
director of the department of public research, New York 
University, who spoke on the costs of doing business. Dr. 
Haney believes the wholesalers’ costs are too high, and 
believes they should study how to reduce them. Study of 
figures submitted to him over the past three years shows 
that the approximate average cost of doing business in the 
territory covered by the association in 1924 were 79.6 
per cent; in 1925, 78.8 per cent, and in 1926, 78.5 per 
cent. However, the operating expenses, compared to net 
sales, were 16.5, 17.5 and 18.2 per cent for the three 
years, and consequently the net profit on net sales for 
the three years was 3.9, 3.8 and 3.3 per cent, respectively, 


the last figure being for 1926 in each case. He believes 
that the average firm spends too much money for salaries 
and wages outside of the money paid to the sales force, as 
the percentages climbed from 4.57 per cent in 1924 to 5.06 
per cent in 1926. Losses from bad debts also show an 
increase, going from 73/100 per cent to 91/100 per cent 
in the same period, Urging, in conclusion, that the whole- 
Salers study their costs, he emphasized ‘The worst com- 
petitor is the man who does not know what he is doing.”’ 
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China Dishes 


and 


Closet Fittings 





A Crane Closet equipped with BATHWHITI 
t 


ush Connection and supply 


N a four-color page in September GOOD HOUSE- 
KEEPING there appears an advertisement of 
Crane bathroom equipment. Note this significant 

sentence: “Against their tinted background, they 
gleam like great china dishes.” 


Not many months ago, in order to add that final touch 
of “China Dishes” to water closets, many brass fittings 
were enameled and put into use by manufacturers and 
prominent jobbers. After months of tests and demon- 
strations they are now used to equip closets not only 
of Crane Company but of many others as well, includ- 
ing Standard Sanitary Manufacturing Company, 
Thomas Maddock’s Sons, and others. 


The color and gloss of the Bathwhite offset connection, 
escutcheons and supply, which are used with this 


closet shown above, match china exactly. 


Bathwhite fittings, making the bathroom complete in 
china finish, are sold through jobbers,and stocked at 
230 points throughout the United States. The coupon 
below will bring you complete information—use it. 


E. H. TitcHENER & COMPANY 
126-130 Walnut St. BINGHAMTON, N. Y. 


Gh 


Write your name and address on the mar- 
gin below, or pin to your letterhead for the 
complete story of how one plumber turned 
the red of losses into the black of profits 
by the use of WHITE closet fittings— 
BATHWHITE! 
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OVER-RIM TUB FILLER 


To meet the demand for something lower in price. 
Mechanically correct and neat in appearance. 


AMERICAN SANITARY MFG. CO., Abingdon, Ill. 





No. 1022 
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Bear This in Mind 


Where there is Gas Heat 
There is Comfort 


MEARS-KANE-OFELDT, INC. 


Manulecturers of 


GAS FIRED BOILERS AND WATER HEATERS 


1903-1915 EAST HAGERT STREET 


PHILADELPHIA 











Bulletins 


Non-Corrosive—Compact—Lightweight 
Encased Units, installed quickly and cheaply 


ipon request to 


25 to 350 Ibs. 


gauge steam 


Continuous Seamless Tubes 


LOW PRESSURE 2 to 50 ibs. 


EROF IN 


Whatever you ’ve wished for in 
a Fan System Heating Surface 
you'll find in Aerofin! 


\erofin 


fi 





ae 





Corporation, 750 Frelinghuysen Ave 





gauge steam 





Newark, N. J. | 


HIGH PRESSURE 


EROFIN 


Robertson Plumbing Co., 
(Inc.) 

Plumbers in Bayside, 

Borough of Queens, 

New York City 


Say: — 
EverHot Heaters give 


pronounced satisfaction 
and help increase sales. 


~ fverHot Neater Co. 


} 





Detroit, Michigan 
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James A. Messer, who acted as chairman, then called 
| upon members to tell of credit bureaus and other co-opera 
tive bureaus of wholesalers. Various members then told 
| of work being done in Rochester, Buffalo, New York City 
Philadelphia and central western centers. In Philadelphi: 
there are two different groups, it developed, one consisting 
of wholesale credit men only, and the other of representa 
tives of all branches of the trades. 
Miscellaneous work of the convention included th: 


thanking of the officers and committees for their work 
during the year, the appointment of a committee to select 
a suitable present for the outgoing president, and the 
thanking of the speakers. Among those present from the 
Trade Extension Bureau were William G. Bergner, secre 





tary; H. E. Hulsemann and R. G. Creviston. 
} Walter J. Kohler, H. W. Seymour, J. W. Oliver, A. M 
| Maddock, C. K. Foster, W. J. Woolley and V. L. Sheldon, 


all members of the program and budget committee, held a 


meeting to the opening of the association 


meeting. 


previous 


Personal Mention 


Cc. W. Hinds, formerly purchasing agent for the Inland 
| Supply Co., Chicago, has been made purchasing agent ot 
the Kellogg-Mackay Co., Chicago, to succeed J. D. Me- 
| Guire, who resigned October 1. Mr. Hinds has been con 
nected with the business for twenty-five years, the last 
seven having been spent with the Inland Supply Co., and 
brings a wealth of experience to his position with the 
| Kellogg-Mackay Co. 


Karl B. Schmitz has been appointed assistant sales man- 
ager of the Pittsburgh Engineering Co., Jeannette, Pa., to 
succeed A. W. McKenney, who severed his connection with 
the company on October 1. 


J. H. Somerville, formerly 
connected with the Philadel- 
phia office of the Reading Iron 
Co., Reading, Pa., has been 
appointed an associate of M. J. 
White, district sales represen- 
tative, in the Baltimore office 
of the company. Mr. Somer- 
ville, whose likeness is repro- 
duced herewith, will cover 
part of the Southern territory 
of the company. 

Robert C. French, director 
of sales of the Hays Manufac- 
turing Co., Erie, Pa., spent a 
few days in Chicago on busi- 
ness during the past week. 

E. H. Shinn, formerly of the 
J. A. Sexauer Mfg. Co., New York City, has recently been 
made district manager and sales representative for the 
Crest Mfg. Co., Inc., New York City. He will represent 
the company in the New York City and Hudson Rive! 
territory. L. M. Nichols has been appointed sales repre 
sentative of the company to cover the Westchester County 
territory. 





J. H. Somerville 











TO PLAY GOLF AT ENGLEWOOD 
The tournament committee of the Metropolitan Trade 
Golf Association announces the date of the association's 
October meet as Tuesday, the 25th, and the place as the 
secretary’s home club, Englewood Golf Club, Englewood, 
N. J. Due to the shortness of the daylight hours, it has 
been decided to hold only 9 holes of play in the morning, 

beginning at 10 o’clock, and 18 in the afternoon. 
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ITTINGS 


The name Stockham 1s on the 
pipe fittings in 
THE SOUTHWESTERN BELL 
TELEPHONE BUILDING, 
St. Louis, Mo. 
Architects : 
Mauran, Russell & Crowell 
Contractors: 
Westlake Construction Co. 
Plumbing Contractors : 
Jos. A. McBride Mechanical 
Equipment Co. of St. Louts 
Heating Contractors: 
American Plumbing & Heating 
Co. of Minneapolis 
Stockham Fittings for plumbing 
supplied through the N.O. Nelson 
Mfg.Co., and for heating, through 
the Midwest Piping and Supply 
Co. 


CAST IRON OR MALLEABLE—SCREWED, 


ad: -: 
ie OD FLANGED, DRAINAGE for GAS, WATER, 


STEAM, OIL or AIR 


CAST STEEL FLANGED FITTINGS and FLANGES 





THE brains 


back of an insti- 






phone, know the value of 
service, the necessity for accuracy, 
the worth of dependability. As they scrutinize 
carefully the quality of all raw material that goes 
into their equipment, they are as exacting in the 
materials which go into the construction of their 
own buildings. 
Just as definite a policy governs the actions of 
an institution like the Bell Telephone Company, so 


Write for our 
complete catalog 


tution, like the tele-~ 


STOCKHAM 


‘‘Quality is Demonstrated by Their Performance”’ 


a definite policy governs Stockham. One standard 
of manufacture, which includes forty-seven in- 
spections and tests from raw material to finished 
product, insures each Stockham Fitting being per- 
fect for its intended use. One method of distribu- 
tion—through leading wholesalers—insures Stock- 
ham Fittings reaching the user promptly and with 
greatest economy. 

_ Ask your supply wholesaler for Stockham Fit- 
tings and experience that satisfaction which al- 
ways results from the use of the finest materials. 
And Stockham Fittings cost no more. 


Buy from 
YOUR WHOLESALER 














PIPE & FITTINGS COMPANY 
BIRMINGHAM, ALABAMA 
Warehouses with Complete Stock in: 


NEW YORK CHICAGO LOS ANGELES 


BOSTON 
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Gentlemen: 
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See how this Stock cuts labor costs 
on pipe threading 


You have a pleasant surprise 
coming, if you have not yet 
tried the easier starting, easier 
cutting and faster threading 


REED Ratchet Stock. 


Get the facts when you have 
an idea of the extra work your 
men can do with the REED, 
and the savings to be made in 
your threading costs, you'll 
agree with the army of plumbers 
and steamfitters who have re- 
ported after using various 
stocks—that the REED is “‘the 
best investment in pipe thread- 
ing equipment I ever made.” 

Saves time on every job. 


No hunting around for bushings 
to make a lead-screw fit the 


pipe; no turning up of set screws. 


The REED has one adjustable guide for all sizes 


of pipe from '% inch to 2 inches, right or left. 


REED MANUFACTURING COMPANY, ERIE, PA. 


Would like to have the facts on faster threading, at lower cost with the REED Ratchet Stock. 
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Because it has no power- 
consuming, troublesome 
lead-screw, the REED 


There are many more time and labor saving speeds up your pipe 


points that you'll like. Just mail the coupon above. 


REE 


threading 50% and more. 


STOCKS and DIES, 
VISES, ETC. 


REED MANUFACTURING COMPANY, ERIE, PA. 
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PLUMBSTEAM CLUB MEETS 

The first regular fall meeting of the Plumbsteam Club 
was held in the ballroom of the Sylvania Hotel, Philadel- 
phia, Friday evening, September 16, about fifty members 
being present. 

This was the first meeting under the guidance of the 
new president, W. Harold Mitchell, and it was conducted 
in a most businesslike manner, according to a definite set 
schedule. In opening the meeting President Mitchell made 
a few well-chosen remarks about the work of the club for 
the coming year and asked Secretary C. W. Cope to read 
from the constitution and by-laws its chief purposes and 
benefits. 

Mr. Mitchell then called upon a number of past officers 
of the club for a few short remarks and also for reports 
from the various committees, including that of Mr. Knoed- 
ler, chairman of the Membership Committee, and Mr. 
Waltham of the Entertainment Committee, and the report 
of Secretary Cope. 

President Mitchell then introduced the first speaker of 
the evening, C. Oscar Beasley, a former member of the 
Select Council of the City of Philadelphia and chief coun- 
sel of the Philadelphia Business Men’s Association, who 
gave a very interesting and enlightening talk on high 
speed transportation. - 

The second speaker of the evening, M. J. Feeney, presi- 
dent of the Master Plumbers’ Association of Philadelphia, 
outlined in a brief but forceful manner the work being 
done by the sanitary committee of his association, in con- 
junction with Chief Herbert M. Packer of the Bureau of 
Sanitation of Philadelphia. 

Mr. Feeney urged the co-operation of the plumbing 
supply salesmen of Philadelphia in reporting to the sani- 
tary committee of his association all violations of the law 
which came to their attention. 





WESTERN TRADE GOLF ASSOCIATION CLOSES ITS 
SEASON AT CALUMET 

The Western Trade Golf Association of Chicago closed 

a highly successful 1927 season at Calumet Country Club 

on October 7. A dreary, cold day held down the attend- 

ance to some extent, but forty-nine players braved the 





Top row: F. R. Dent, Hale J. Denny and W. J. Hajek.—Middle 
row: William E. Foskett, George P. Smith and J. E. Schelen. 
—Bottom row: John Henderson and H. M. Sedgwick; Edward 
E. Fahistrom and H. A. Cross. Photos taken at the recent 
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‘‘CHICAGO”’ 
No. 2 
Power Pipe Thread- 
ing Machine 


For 
Production and Precis- 
ion Threading 





PORTABLE 


Capacity 4" to 2° Pipe 
- "tol" Bolt 


FEATURING: 
Quick Die Change 
Automatic Die Head 
Three Speeds 
Perfected Oil Contro 


Send for Catalog. 


fven- 





enna mm 
CHICAGO PIPETHREAD MACHINE CO. 


Office and Factory: 1615 Racine St., RACINE, WIS, U.S.A. 


GAR 


THE QUALITY GOODS 


—— 


1927 === 











meet of the Western Trade Golf Association at Olympia Fields | 


Country Club 





— NO, 6- 19's 14° 
NO.6° 2° 21h oe 





Fig. 1)8. No. 5—%-inch Compound Injector 
Patented in U. S., Canada and Foreign Countries 


Dehn’s Does the Work 


Dehn’s Automatic Water Softener and Scale 
Remover does its work wel]. It does away 
with accumulations of any sediments in heat- 
ers, range coils, water backs, furnaces and 
tanks. For softening water it has no equal. 
Write for our catalog today. 
COMPOUND INJECTOR & SPECIALTY CO. 


419-421 D. North Laramie Avenue, Chicago, Ill., U. S. A. 


Originators, designers and sole manufacturers of 
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You will 


find that 
Wilks Boil- 


ers are all 


Wilks Boi)- 


ers have 


been devel- 
oped after 


years of priced so 


study of reasonably 
greenhouse that they 
heating will be very 
problems. easily sold 
Every Wilks to all of 
Boiler is your pros- 
guaranteed pects. Send 
to give satis- for price )ist 
faction. and catalog. 





Wilks Boilers require the very minimum 
of care. They maintain an even heat for 


ten or twelve hours with only one filling 
of coa! 


S. WILKS MFG. CO.., 3515 SHIELDS ave. CHICAGO, ILL. 


E. W. SEDGWICK, Pres. H. M. SEDGWICK, Secy. & Treas. 














Why Are 
BUILT- WELL 


Sales on the 
Upgrade? 








The Built-Well 











V-Leck Joint 











There must be some real 
reason behind a demand 
like that for Built-Well 


Toilet Seats. Patented 


Sectional view of 





“9 joint’ turned up- 
It s side down to 
show how dowels 
are inserted from 
hottom. Mois- 
ture only makes 
them tighter. 





The answer is easy 
in the high quality, sala- 


bility and low price of 
the Built-Well line. 














Order a Built-Well Seat from your tobber 
NOW and see for yourself. 


‘Built Well Mo. (o. F (> 


1458 W. KINZIE ST. CHICAGO, ILL S 














October 22, 1927 


)} biting winds and thoroughly enjoyed playing one of the 


finest golf courses in the Chicago district. 
A. P. Campbell was low net for the afternoon round 
and won the association cup. <A very special prize for 


| putting honors went to R. P. Corse. The guest prize was 


won by George A. Hagstrom. 

Regular class prizes were awarded to seven men. L. J 
Pitcher was first in Class A and B, and chose six silver 
goblets for his reward. Second in that division was Carl 
Olsen, whose selection was a cigarette box. A third prize 


was given in this class, a pair of golf hose, the winner 


| being William Zingheim. 


Class C was topped by A. P. Campbell, who, besides 
winning the association cup, earned for himself a leather 
wind-breaker jacket. Second in Class C was Howard E 
Crum, Jr., the prize for which position was a flask. 

James Matchett won Class D honors and was awarded 
a leather bill fold. H. J. Denny, second in this division, 
won a dozen golf balls. 

Howard Evans was the star of the morning qualifying 
round, and his low score won him the prize for that event 
—a silver water pitcher. R. J. McKay won the duffer’s cup. 

Flight winners, each of whom received a golf ball, were 
Pitcher, Tebbetts, Crum, Evans, Mooney, Zingheim, Mon- 
aghan, Olsen, Denny, Campbell, Matchett, Howe, Hajek 
Hagstrom, Cooper, Moore, Hackett, Fitzsimmons, Hart, 
Price, Taylor, Presdee, Baldwin and Dickson. 

Prizes were awarded at the evening meal, presided over 
by President Frank B. Hackett. The last tournament of 
the season seemed to demand more than the routine dis 
f one of business, so, after accepting the applications for 
membership of F. S. King, H. C. Rouder and R. B. Corse, 
each of whom will be placed on the association’s waiting 
list, the various officers and several prominent members 
were called on for short talks. A very pleasant evening 
marked the last function of the Western Trade Golf As- 
sociation for the 1927 season, the next get-together to be 
the annual meeting for the election of officers in February 


The day’s scores were as follows: 


Player Gro. Hep. Net Player Gro. Hep. Net 
W. T. Walters...112 28 84 a ee eee 99 14 
in, J. PICCHOP. ... 86 11 75 Ee ee 108 18 90 
mm. BORBT occas 109 27 82 P. Woodbury .... 94 13 81 


Geo. Hagstrom...101 22 79 BV, OOK, . 6.5 87 11 7 
Ek. C. O'Connor... 96 17 79 W. A. Taylor....101 19 82 


George Tebbetts.110 .. .. M. G. Henderson,.108 22 s6 
R. Cooper, Jr....101 18 83 R. J. McKay..... 126 30 
pj. J. O’Shea..... 106 20 8&6 ee ere 127 . 

R. E. Moore...... 108 25 83 Chas. E. Price...111 30 31 
J. V. Brunner....112 26 86 o.. J. Demny..... 108 28 so 
H. E. Crum, Jr...103 22 81 a. M. Tennant...107 18 s9 
Walter Pincus...113 27 86 A. Baldwin.... 99 15 34 
F. B. Hackett....109 22 87 w. E. Foskett...112 21 91 
H. W. Evans..... 103 18 85 C. Presde®......> 114 380 4 
O. H. Theleen....103 14 89 A. P. Campbell... 91 18 } 
WwW. J. Prout...«..« 88 i. ae M. Weiber .....s.« 108 22 

G. F. Mooney....107 22 85 H. C. Rouder....286 . 

A BPE édneced 101 ss e0 P. O'Connell ....133 30 

P. V. Hyland....119 30 89 oe 115 30 

mm DCO. 20.0% oe . e- “we C. GEAVOR .ocs0%s 112 

J.T. Fitzsimmons.110 26 84 N. J. Dougherty..101 

Wm. Zingheim... 91 14 177 J. ©. Matchett...105 27 7 
A. H. Wagner....107 16 91 H. Dickson 111 

Ralph Reedy .... 99 12 87 W. J. Hajek 97 14 


T. H. Monaghan..114 28 86 








CRANE CO. COMPLETES MODERN PIPE SHOP 
One of the largest and most up-to-date pipe shops in the 
West has just been completed by Crane Co., adjoining the 
company’s San Francisco branch at Second and Brannan 
streets. Occupying spacious quarters on the ground floor, 
measuring 100x160 ft., the shop is equipped with machin- 


| ery designed to handle all its bending, flanging and fabri 


cating work. The walls and ceiling are finished in white, 


; | which contributes largely toward ideal working conditions. 
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“Niagara” Waste and Vent Fittings 
“ FITTINGS OF AN ABSOLUTELY NEW TYPE * 

Tees and Crosses in — Drainage — Drainage with slip 

and calk vent — Hub and Spigot for Cast [ron Pipe 


Thru which the waste discharges with the 
same sure clean sweep that has kept the 

¢ a sina 
greatest of waterfalls marvelously clean 


for “enturies 






5 Big 
Advantages 


1 Branch wastes discharge into the main waste and vent 
at a steep downward grade as in the “Y™ and 14 bend 
type fittings. 


The waste cannot splash into the throat of the vent and 
deposit soap and grease to clog the vent. 


Patent Pending 


In the crosses the branch wastes discharge separately 
into the main waste pipe and cannot splash into each 
other. 


The branch wastes are vented at the crown preventing 
“self-siphonage”™ of the fixture traps. 


Any of these fittings can be installed within a standard 
2x4 inch stud partition the same as ordinary drainage 
tees and crosses. 


So) WwW NWN 


Use ‘‘Niagara” Waste 
and Vent Fittings and 
be sure the vent will 


never become clogged. Write for samples or further information. Typical 
installation drawings also furnished on request 


J. A. Zurn Manufacturing Co. 
ERIE, PENNA. 


SALES OFFICES IN THE FOLLOWING CITIES: 
NEW YORK CHICAGO PITTSBURGH LOS ANGELES PORTLAND, OREGON 
CHATTANOOGA MINNEAPOLIS SAN JUAN PORTO RICO 


ONE OF THE QUALITY 


S ANETEED — 


PLUMBING PRODUCTS 
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Never Failing 


When we offer the Cadwell No. 
10 Non-Adjustable Air Valve to 
you, we do so knowing that in it 
you have the best value that can 
be offered in an air valve. 


The Cadwell No. 10 


never fails. It is built along carefully 
developed lines, based upon a study 
of the weaknesses encountered in 
several other air valves. 


In the No. 10 we have made a 
rea] effort to eliminate those weak- 
nesses and if past performance 
means anything, we have succeeded 
in every case. 


A Nickel Silver Pin is used in the 
No. 10 to prevent corrosion and a 


forged base strengthens the valve 
where it enters radiator. 














_ Order from your jobber 
OR 


THE BEATON & CADWELL MFG. CO. 


NEW BRITAIN, CONNECTICUT 
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THE FIRST MEET OF THE TRI-STATE GOLF 
ASSOCIATION 

The first meet of the Tri-State Golf Association was he} 
at Cambridge Springs Golf Course, Cambridge Springs, Pa 
Monday, September 26. The attendance was very encourag 
ing, and the three associations that made up the Tri-State 
association, from Cleveland, Pittsburgh and Buffalo, were 
very well represented. There were also a number of 
members present from Erie, Pa., Dunkirk, N. Y., and 
Warren, Ohio. 

Many of the members arrived Saturday and Sunday and 
were all set for the tournament on Monday. The weather 
was ideal and the course was in the best shape of the 
year. Dazzy Vance, of the Pittsburgh association, was 
appointed handicapper by the president, and he arranged 
the match between the cities. The first threesomes teed 
off at 1:30. The last ball was put in the eighteenth hole 
at six o’clock. 

The members gathered at the Hotel Bartlett, at which 
place the first annual banquet of the association was 
held, and the officers present were: R. Payne Wettstein, 
president; Ray Stackhouse, vice president; John Moore, 
After a very delightful dinner the 
meeting was called to order, the minutes of the organi- 
zation were read and approved, as well as the treasurer’s 


report. The prizes for the day’s play were awarded, and 
the winners were as follows: Dazzy Vance won the prize 


| for low gross; he turned in a par 78 and received two golf 


| clubs. 

















A. A. Ahlff, president of the Western New York 
Trade Golf Association, won the low net prize, a handsome 
golf bag, with a net 67. 

There was one prize for each association in the form of 


golf balls. The low net for the Pittsburgh delegation 
was won by the president, Mr. Wettstein, with a net 72. 
The low net for the Buffalo crowd was won by Mr. Castin, 
with a net of 74. The Cleveland prize was won by Jack 
Moore, with a net 74. Three balls were given to Mr. 
Chittendon for the high score of the day, 134. 


The scores were as follows: 


Player City Gross Hdep. Net 
Dazzy Vance, Pittsburgh.... . 78 0 78 
SOK BOOTS, GHOVONRME < oc cccccccccvecs 92 18 74 
Marry THlarte, Pittsburagn......csesces 94 18 76 
Shirley Michell, Cleveland............ 111 30 $1 
Me. Nuber, Gleovelamd «....wsecvcccses 116 35 81 
R. Stackhouse, Cleveland............. 95 14 81 
R. C. Lawrence, Buffalo.........e000. 96 20 76 
H. Eggleston, Pittsburgh............. 86 12 74 
R. Payne Wettstein, Pittsburgh...... 102 3 72 
P. Priteche, Clevelame ...csccscssvcese 104 28 76 
Mack Snively, Pittsburgh............ 92 18 74 
James McKissock, Pittsburgh........108 30 78 
Ws Bs ROPE, PUCCIO « <6. 6.00:6 5 cece 95 22 73 
Ee, SIE, BEUERNO. oc cisccwvcvsesocur 114 40 74 
Wie; MAC, CIAO hice ca cv vase tees rats 107 30 77 
Mr. Carfer, Buffalo ...... " PT 20 79 
St, SE, ED. 6s ks eb neeencwews 101 25 76 
Mr. Downe, Pittsburgh .............. 90 16 74 
is i ED o's nls 6-6 wwe ewe Com 89 22 67 
Se, D: EOD i cnccesovcsuseceve 118 43 75 
Mr. Mageerty, Buffalo .......ccees - «120 40 80 
Carl Gauerman, Pittsburgh........... 102 25 77 
Fred Chittendon, Buffalo. ......csccess 134 35 99 
Wm. G. Brewton, Pittsburgh......... 115 35 80 


Mr. Boyne, of Crane Co., Buffalo, who was expected to 
give Dazzy Vance a run for the low gross prize, and who 
shot a 39 for nine holes in the morning, was taken ill 
and unable to play in the afternoon meeting. Everyone 
was very much disappointed at Mr. Boyne’s illness. How- 
ever, before the meeting was over it was learned that he 
was coming along in good shape. 

The Central Trades Golf Association won the Tri-City 
match with 33 points; Cleveland was second with 12 
points; Buffalo was third with two points. The Buffalo 


crowd was very much indebted to Russel Lawrence, who 




















=a -— mae ff & 


> « 


_ 
Ss 





sees ame 























October 22, 1927 DOMESTIC ENGINEERING 


sank a, 20-ft. putt for the two points that his crowd won. 

After the prizes were given out, the various members 
were called upon individually for a few words in regard 
to the extending of the association and ideas on increas- 
ing the attendance at the 1928 meeting. It was decided 
and a motion passed that a fourth group be organized 
consisting of members of the trade in cities, such as 
Erie, Warren, Dunkirk, Akron and Canton—in this way 
making it possible for players to play in foursomes rather 
than threesomes. 

There was quite a bit of discussion on the possibilities 
of the association, and everyone agreed that the Tri-State 
association should attempt to have 100 members present 
at their 1928 meeting. Carl Gauerman and William 
Brewton rendered a few songs which were very much 
appreciated by the members present. 





METROPOLITAN TRADE GOLFERS ENTERTAIN 
DELAWARE VALLEY ASSOCIATION 

Members of the Delaware Valley Trade Golf Associa- 
tion, all men from various divisions of the plumbing and 
heating trades in the Middle Atlantic States, observed the 
rules of etiquette on Friday, September 30, and returned 
a visit of members of a fellow trade golf association. 
Their hosts were members of the Metropolitan Trade Golf 
Association, who are identified with the trades in the New 
York City area, and the scene of the party was the West- 
chester-Biltmore Country Club, Rye, N. Y. The occasion 
was styled a dual meet between the two associations, and 
followed a similar affair staged at the Pine Valley Coun- 
try Club, Clementon, N. J., last May, when the Delawares 
acted as hosts. 

Twelve members of the visiting association came over 
the night before the meet and stayed at the club overnight. 
After an excellent dinner the crowd repaired to the put- 
ting green, which is lighted by electric lights, and a put- 
ting contest was held. Harold Deacon of J. D. Johnson 
Co., Inc., Philadelphia, with 34 putts for 18 holes, was 
the winner. J. Francis Murphy of the Sloan Valve Co., 
New York City, with 36 putts, took second. Incidentally, 
the evening was enlivened for the crowd by an introduc- 
tion to “Billy’’ Gibson, manager of Gene Tunney, world’s 
heavyweight boxing champion. This was effected by Mr. 





Top row: John Moore, Sanitary Earthenware Specialty Co., 
Trenton; J. F. Murphy, Sloan Valve Co., New York City; C. A. 
Frommeyer, plumbing and heating contractor, Brooklyn; T. 
F. Larkin, Nason Manufacturing Co., New York City; E. F. 
Conroy, Central Tube Co., New York City; Kenneth Carmer, 
Crane Co., New York City.—Bottom row: Joseph Woods, Speak- 
man Co.; William Gowdy, Monument Pottery Co.; F. G. Groser, 
J. L. Mott Co., all of New York City; Thomas Dawson, Crane 
Co., Brooklyn; Leo O'Neil, M. O’Neil Supply Co., New York 


City —Photos taken at the dual meet of the Delaware Valley | 


and Metropolitan Trade Golf Association 
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of quick, 


sumption. 


CABCO 


GOWANDA 


Write 
For 
Full 
Details 
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Cabco36-inch 
Vented Type 
Gas Steam 
Radiator. All 
Sizes, 4 to 16 
sections. 





Gas Steam Radiators 


automatically furnish the right amount 


where it is most needed. They can be 
operated either as separate units or as 
part of the regular boiler installation. 
Your trade will be interested in their 
wonderful efficiency and low fuel con- 


CO Vented 


clean heat, just when and 


IRON WORKS, Inc. 


NEW YORK 
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The face of the Shower Head is easily re- 
moved for cleaning clogged spray holes 


HOFFMANN & BILLINGS. MFG.Co. 








THE INCOMPARABLE 


NIEDECKEN SHOWERS 


PATENTED 


Write for Bulletin D. 10X 


w Ee é, u. Ss. A. 
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Why Classic Leads 


It was the first combina- 
tion sink fixture on the 
market. Has many exclu- 
sive features, including 
adjustable arms. But 
most of all, because it is a 
Chicago Faucet, and that 
means there's no higher 


quality. 


Cc H j CAG 0 The Chicago Faucet Co. 
2700-22 N. Crawford Ave. 
Chicago, Ill 

















Telephone: Lawndale 1850 - 1851 


Ingot Brass 


Smelters and KRefiners 
High Quality Metals 
Metals made up to specifications. 
R. LAVIN & SONS 


2511-2525 W. 2ist St. 
John Hartman, Sales Mgr. Chicago, Ill. 














Watrous } 


Patent Plumbing Fixtures 
and Duojet Water Closets 


ALINE representing the most advanced ideas in 
sanitation. Economy of operation and ease of in- 
stallation. Duojet Closets Flush Valves — Self-Closing 
Basin Cocks—Combination Lavatory Fixtures—Pop- 
Up Wastes — Liquid Soap Fixtures, etc. 


Manufactured and Sold Exclusively by 
THE IMPERIAL BRASS MFG. COMPANY 
1231 West Harrison St. CHICAGO 

















EMING Automatically The Deming 


Oiled Power Pumps re- “Oil-Rite” 


quire a minimum of attention Fig. 809 
and render long, dependable 

service, at low cost. Fig. 809 

““Oil-Rite” is a typical exam- 

ple. Send for Special Bulletin 

featuring Fig. 809. Complete 

Catalogue upon request. 


THE DEMING COMPANY 
Established 1880 Salem, Ohio 


HAND AND POWER PUMPS 
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| Murphy, who is a member of the club and acted as the 
host for the trade golfers. 

Host Murphy, who is also president of the Metropolitan 
association, acted as toastmaster at the dinner, calling on 
Harold Deacon, John Moore of the Sanitary Earthenware 
| Specialty Co., Trenton, N. J., C. W. (Dick) Wanger, presi- 

dent of the Woodward-Wanger Co., Philadelphia, and 
| Robert Savill of Thomas Savill’s Sons, Philadelphia, for 
short talks. 

The day of the meet dawned fair, with a fine breeze 
that made golf a pleasure. The club has two excellent 
courses, nine holes being played on the south course in 
the morning and 18 holes on the rather difficult east 
course in the afternoon. Scores generally, considering 
the sportiness of the courses, were good, much better in 
fact than those turned in at the exceptionally hard Pine 
Valley links in May. 

Only two prizes were given for the morning round, each 
association placing a man. C. L. Weber, Philadelphia 
wholesaler, who took first prize, selected a sweater and 
golf hose, and Joseph P. Woods, Speakman Co., New York 
City, chose the same sort of a combination for his second 
prize. In the afternoon the combined gifts of the two 
bodies resulted in 16 prizes, the leader being Leo O’Neil 
of the M. O’Neil Supply Co., New York. He took a golf 
bag. Mr. Liggett of Philadelphia was second, earning a 
sweater, and third honors went to E. F. Conroy of the 
Central Tube Co., New York City, a golf club being his 
booty. Mr. Moore got the same thing for his fourth best 
score, and William Bapst, manufacturers’ agent, New York 
City, took a coat for fifth best. Fred Korndoerfer, of the 
S. C. Marx Co., New York, took a golf club, and Kenneth 
Carmer, of Crane Co., New York, also got a sweater and 
socks. The visitors here placed another man, Jesse Thorn, 
of the Trenton Potteries Co., Philadelphia, who took a golf 
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Top picture: Frank H. Gaylord, Hoffman Specialty Co.; Walter 
Mayne, U. S. Radiator Corp.; Herman Heyde, Heyde Heating 
Co—Middle picture: H. E. Sproull, American Blower (0.; 
George Peck, Peck, Hannaford & Peck Co.; G, C. Jones, Crane 
Co.; Walter M. Scheldmon, National Radiator Co.—Bottom 
picture: W. T. Cook, American Radiator Co.; H. L. Repp, U. S- 
Radiator Corp.; W. F. Stoermer, W. F. Kiefaber Co. Photos 
taken at the recent meet of the Miami Valley Trade Golf 
Association 
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club. P. C. Platt, of the Sloan Valve Co., New York, and 
Mr. Murphy were next in line, the first getting a club and 
the second a sweater. Eleventh prize went to Mr. Dea- 
econ, his reward being a pair of sox, and Thomas Dawson 


of Crane Co., Brooklyn, was next in line, winning a club. | 
Again the Delawares scored when Charles Hackett got a | 


sweater, and the New Yorkers swung into line again with 
the score of Charles R. Foster, of the Iron City Sanitary 
Mfg. Co., sox being the prize. Thomas F. Larkin, of the 
Nason Mfg. Co., and T. A. Johnson, of the J. D. Johnson 
Co., Ine., both of New York, ended the winners, each 
selecting golf stockings. 

The scores: 


Afternoon Round 
East Course—Eighteen Holes Medal Play 


Car. sat feiss saa eves 96 ere re eT eee 106 | 
WE. on cK ke 4a ne esher 109 BEOGRGOOTEOE 6c cc ee veces 105 
DOOMED Haks Saad ocaawe 113 ST eek dala KG 6 a ba, Oh oe 87 
ee re IN cela dco co teers ote ein’ Ga 
eT Re ae 107 I holes nee owe oe 89 
OIE vo sia0s cea eee st 0S 107 | Se fae carrer ee 85 
Ty Pe rer er rs eee 128 SP reer Ee eee 
Oe De ee ee Ee Fe 110 eee Cee 
2 Serer, eee rer 99 WE ada Wie 6 ois 4 stile oonwe 
ECE RT ee 94 MROOTO” occ eee Tere eT TS  .. 
WIE. 824b 2080496 6 See as 91 Ee eee re 111 
os ob owe ws 106 RI oh kia. ec ge 5a sc 6 107 
EO IRNUE hia a areis >: Spine & vile sere 113 MN 655 1a) oa hs ool 0 afoie arate 107 
DOUGIIS Fo9 6 as +e ccawennwes 121 SPN | a-5) 0.6, ina a won 8 are 125 
a Se Ree Rec n 134 WOOO MGT feck ssa seeands . 93 
WOU: ons 6 oka sada g aan 104 SNS a tia cea we aren een 101 
rn Pee 127 WE, 2 0s s.e wee eae 108 
DON 6 6.aik iS aw TR eae 99 SE oS Xx now Se 0893 .101 


PP orerrereT TT Pree 113 





“FOLLOWING THROUGH” ON ADVERTISING 
When the members of the California Sanitation Devel- 
opment League met at luncheon at the Palace Hotel, San 
Francisco, September 22, it was to listen to an able talk 
on completing the cycle of advertising, by Stewart N. 

Elliott, general sales manager of the Sperry Flour Co. 
President Gilley first called upon Norman W. Farlow, 
chairman of the league’s golf committee, who announced 


the next play to take place on the Lake Orinda Country 


Club, near Berkeley, on October 20. It was the first 


tournament held on the new course. 








Mr. Gilley read the text of a resolution adopted by the | 


Program and Budget Committee of the National Trade 
Extension Bureau, in which was outlined the proposed 
scheme of operation on the West Coast, with particular 
reference to the appointment and activities of field men. 
He then read other communications which indicated a 
large measure of progress and team-work in other parts 
of the state, which contemplate the raising of the quota 
for the coast work of the bureau. Both Joseph Ahlbach, 
chairman of the San Francisco campaign committee, and 
W. H. Picard, in charge of the campaign in the East Bay 
section, reported having met with great enthusiasm so far. 

Acting as chairman-of-the-day, Norman Farlow intro- 
duced Mr. Elliott, who had chosen for his subject ‘“‘The 
Mechanics of Radio Advertising.’’ The point of the speak- 
er’s remarks centered on the necessity for personal, inti- 
mate contact with potential customers, which contact in 
the case of his company is established through their vast 
sales and delivery organizations. These contacts, in turn, 
furnish leads which are capable of being featured in the 
“Sperry Flour Happy Hour,” broadcast from Station KPO, 
at San Francisco. 

“Once we had gained these valuable contacts,’’ contin- 
ued the speaker, ‘‘the problem was to tie them in with 
our radio program.’ To cite one instance given by Mr. 
Elliott: A certain baker was noted for the excellence of 
his doughnuts, a generous sample of which was purchased 
by the flour salesman and sent to the radio-casting station, 
together with a letter of instruction. A few days later, 
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McAlear No. 836 Simplex Water Feeder 





Specially designed for Oil Burner installations; the 
No. 836 McALEAR Water Feeder automatically sup- 
plies make-up water to boiler at any steam pressure up 
to 75 pounds. 

And in case of low water, breaks the electric circuit to 
Oil Burner Motor, preventing damage to boiler. 


Late Bulletin giving full information concerning the 
No. 836 Feeder, as well as the whole line of McAlear 
Direct-to-Boiler Water Feeders, is yours for the asking. 


Immediate delivery from stocks centrally located. 





ccaco GPSS ALEAR, PAF G.-C Pi. 1w01s 


1901 SO. WESTERN AVE. 














TOR VALVES 
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HE forged brass tail 
nut, a feature of 
CommonwealthLavigne 
Radiator Valves, makes 
these valves easier and 


more economical for the 
steamfitter to install. 
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during the Happy Hour, West Coast radio fans were told 
of the delicious doughnuts baked by Mr. So-and-So. This 
resulted in an unprecedented demand for the product, 
which involved an order for a three months’ supply of 
flour. 

Many other examples were given showing the cumula- 
tive effect of “following through” and cleaning up in the 
| wake of a radio campaign by making use of such occasions 
| as marriages, birthdays, anniversaries and the like. The 
far-reaching results of this work combine to produce a 


highly satisfactory volume of business. 











NORTHWEST TRADE GOLFERS ELECT OFFICERS 

The September meet of the Northwest Trade Golf As- 
sociation, the members of which are in business in and 
around Minneapolis and St. Paul, Minn., was held re- 
cently at Golden Valley. Aside from the regular golf fea- 
ture, the meeting was the annual meeting of the associa- 
| tion at which officers are elected, and the following were 
chosen for the ensuing year: H. H. Sargent of the Coch- 
ran-Sargent Co., St. Paul, president; W. F. Uhl of the Uhl 
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It all depends upon the satis- 
faction you give your customers, 
whether your stock remains a 


load on your back or whether it 
turns itself into profits. 








The 79 years’ experience of the 
world’s oldest and largest pump 
manufacturer stands in back of 
every Autowater System made. 


This is your guarantee that every 






features 


found 









Goulds Autowater System you only In 
install will give the customer per- Goulds 
manent satisfaction. Pumps 






Write today for Catalog 15, 
WATER for the Home, and 
get on the road to greater 
profits. 





Automatic 
Oiling Pump 
Requires oil- 
ing once in two 
or three months. 
Outside 
Packed 
Plunger 
Easy to repack 
without taking 
pump apart. 


Two Large 
Rubber Valves 

instead of 
four tiny ones. 
Air Valve—No 
working parts 
to give trouble. 
Bleeder Valve 
—Keeps pump 
always primed. 
A self-cleaning 
valve. 


Crankshaft 
Counter- 
balanced. 


Air and 










GOULDS PUMPS, Incorporated 
SENECA FALLS, N. Y. 
































Upper picture: Gene Roberts, Roberts-Hamilton Co., Min- 
neapolis; William Quinn, Minneapolis master plumber; B. M. 
Bros, Bros Boiler & Mfg. Co., Minneapolis.—Bottom picture: 
H, J. Sperzel, Kewanee Boiler Co.; Fred H. Schierenbeck, Bros 
Boiler & Mfg. Co.; M. H. Bijerken, Hoffman Specialty Co.; 
W. F. Christiansen, master plumber, all of Minneapolis 



















GOULDS | 

akon tatiee. ) Co., Minneapolis, vice president; R. L. Anderson, St. Paul 
Floating Belt plumbing and heating contractor, secretary-treasurer. 

Autowater Systems Lie mer pel The prizes for the previous meet were distributed as 






follows: First prize was a tie between H. N. Lewis and 
E. B. Craft; second prize was tied for by Gene Roberts 


tension type. 
No slipping 
belts. 























t A i and Charles F. Hogan. Another tie resulted for the 
! Goulds p rE le i, third prize, D. W. C. Ruff and J. F. O’Hara sharing the 
Seneca PS: Inco, =< | | F th i by J. G dw and 
® Fal, yy Rotated } , honors. our prize was won by J. . Ordway, a 
With Awite the wa has | | C. J, Dock won fifth prize. The “Cotton Ball,” or high 
Your cataywater Syaee? Beater ross, pri by Holyoke Davi 
log 15 Weems, Pi Profits | gross, prize was won by Holyoke Davis. 


¢, 
*ter for the After a delightful dinner, the members discussed plans 


| for the following year, and finally closed the association 
| season with a few speeches. 


S€ send 
! Name Home. ! 





F. J. Eagen of Ridgway, Pa., has the heating contract 
for the St. Marys National Bank building, in St. Marys, Pa. 
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MICHIGAN TRADE GOLFERS WIN PRIZES AT BATTLE 
CREEK 

At the recent joint meet of the Michigan Trade Golf 
Association and the Western Trade Golf Association, held 
at Battle Creek, Mich., the following members of the 
former association were the prize winners for that group: 
W. E. Mosher, of the U. S. Radiator Corp., won first prize 
with a net 70. Second prize was won by Carter Sales, of 
Murray W. Sales & Co., by turning in a card of net 74. A 
net 75, made by H. M. Armstrong, of the American Ra- 
diator Co., was enough to take third prize. Fourth prize 
was won by a net 76, made by W. S. Chilman, of the 
United Brass Co., while C. H. Soderburg won fifth prize 
with a net 77. Sixth prize went to Charles Kantzler, of 
C. H. Kantzler & Co. 


New Equipment 


A New Motor-Operated Gas Valve 

An important feature in the use of gas as a fuel is the 
control of the flow. The new gas valve illustrated here is 
used with either a clock pattern or plain pattern thermo- 
stat, to automatically control the gas supply. It is avail- 
able for use with 110 or 220 volt—25, 30, 40, 50 or 60 
cycle current which is auto- 
matically reduced to low volt- 
age. Being motor-operated, 
there is plenty of power to 
prevent sticking. It automat- 
ically closes if current fails, 
and it is stated that voltage 
fluctuations as great as 15 per 
cent from normal do not af- 
fect its operation. 

In the event of current fail- 
ure, the valve may be oper- 
ated by means of a lifter on 
top of the plunger. When 
current service is resumed, 
the valve automatically comes 
under the control of the ther- 
mostat regardless of whether 
the thermostat is calling for 
heat at the time or whether 
the valve is open or closed. 
This provides against forget- 
fulness and, should the valve 
be opened manually by an in- 
experiénced person at the wrong time, the thermostat wil 
automatically close it. 

The motor is the induction type. There are no brushes 
or attendant parts, no commutator or armature windings. 
The current is limited to a safe amount, and, when under 
full load, the power consumed is comparable to that of 
an ordinary 25-watt lamp. It can be used successfully, 
according to the statements of the manufacturers, wher- 
ever the gas does not exceed twelve inches of water, or 
about 8 ounces of pressure. 

When the circuit from the room thermostat is made to 
the motor, the rotor revolves and through a train of 
duralumin gears, a plunger with valve disc attached 
thereto is lifted, by means of which a monel metal actu- 
ating spring is compressed. As long as the circuit is con- 
tinued, the spring is compressed and the valve remains in 
the open position. As soon as the circuit is broken, either 
through the action of the thermostat or manually, or in 
the event of current failure, there is not power enough to 
keep the spring compressed and therefore it automatically 
expands and closes the valve. 
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Armstrong Bros. 


Mm PIPE VISES 


IMPROVED 
DESIGN 


} 





GRIP TIGHT—STAY RIGHT 
Write for Free Catalog 


ARMSTRONG BROS. TOOL CO. 
323 N. Francisco Ave. - Chicago, U. S. A. 
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UNCONDITIONALLY GUARANTEED 


»ARROW> 


TRADE MARK 
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PNEUMATIC—STORAGE—SPECIAL 4» 
Black or Galvanized Catalog 


The Novelty Steam Boiler Works Company > 


Clare and Kloman Sts. Baltimore, Md. 


““TABER 


eam Automatic Midget 
‘SUMP PUMP 


“Never build down to a price. Save 
on selling, through shop efficiency, 
by volume. But never build to 
meet the low prices.’’ That in sub- 
stance is now and has been for 68 
years the Taber policy. 


BE SURE! INSTALL A TABER 
Write for Bulletin MJ727 NOW! 








24th 







OiSCmaRnce 
TO SEWER 


Building quaity pumps 68 years + ; ‘ — . 
Sewage, Centrifugal, Rotary, Special TABER PUMP CO.,BUFFALO,N.Y. 


YICHMON 


A PRODUCT... 
“THE HUSKY BABY” 


(Richmond Adjustable Stand) 

The idea) boiler stand to stock in quantities. 
Strong—will support two or three times the 
weight of any range boiler. Adjustable~ 
takes 30 or 40-gallon tank, Compact 
knocks down for storage and shipment 
Profitable— Priced low and sells fast. Whatmore 
could you ask? Jobbers—ask for prices. 


OND 


FOUNDRY & MANUFACTURING CO. 
RICHMOND, VA. 
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Pressed steel is used en- 
tirely in the making of 
Moore Radiator Hangers. 
They are easy to adjust 
and the last word in sim- 


plicity of installation. 


A '%-inch bolt is all that is 
needed for installation and 
they can be adjusted after 


installation, too. 


YOUR JOBBER CAN 
SUPPLY YOU 





ne pw Carty & Moore Eng. Co. 
a 


Single Row Incorporated) 


611 W. Larned Street 
| DETROIT, MICH. 
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Trade Mark Trade Mark 
IRON BODY GATE VALVES 
Screwed 
Flanged Non 
and Rising 
Hub Stem 
Ends and 
0.S.&Y. 
en Patterns 
aboabe 
Manufactured by 
(LLINOIS MALLEABLE IRON CO. 
CHICAGO, ILL. 


GENERAL OFFICES: 1801 DIVERSEY PARKWAY 
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The valve both opens and closes quickly, thus preven: 
ing puff-backs. The disc attached to the plunger is raise: 
when the valve opens and is forced against a raised seit 
by the spring when it closes. This provides a positive 
seal against leakage. 

The monel metal spring exerts a maximum workin; 
pressure of 25 pounds to the square inch on the valy 
seat. A double leather diaphragm is used to seal the gus 

| from the valve operating mechanism. The gears are 
packed in grease. 

A time factor is provided which prevents the valve 
from opening immediately when contact is made in the 


| room thermostat. Vibrations of the building or tamper- 


ing with the thermostat cannot cause the valve to open 
repeatedly, it is stated, which would cause puff-backs or 
explosions with some types of burners. Sizes are available 
in %-inch, %-inch, 1-inch, 14-inch and 2-inch. Other 
types are made for various uses. 


Twenty Years Ago in Domestic 
| Engineering 


October 19, 1907 
The H. O. Canfield Co., of Bridgeport, Conn., has in 


| creased its capital stock from $75,000 to $100,000, the 


) increase being taken from the company’s surplus. 
1907 

The Illinois Chapter of the American Society of Heating 
and Ventilating Engineers held its annual meeting on Mon- 
day evening, October 14, in the rooms of the Western Society 
of Engineers, in the Monadnock block, Chicago, and elected 
the following officers: James Mackay, president; Georg: 
Mehring, vice-president; John F. Hale, secretary; August 
Kehm, treasurer; board of governors: E. F. Capron, S. R 
Lewis and T. J. Waters. 





1907 
Thomas J. Duncan, vice president of the Anchor Sani- 
tary Co. of Pittsburgh, Pa., died in his 72nd year. 
——1907 
The Eastern Trade Golf Association held its fall tourna 
ment on Thursday, October 10, at the Ardsley Club, Ards 
| ley-on-Hudson, N. Y. Excellent weather and a large at- 
|} tendance helped make it a success. 
1907 
The Master Plumbers’ Association of Detroit, Mich., has 


moved its headquarters into the Jones building, corner of 











\ Griswold and Clifford street. The location is one of the 


best in the city, being convenient to cars from all direc- 
} tions. A large hall and a private office have been secured 


by the association. A meeting has been held for the pur- 


pose of organizing a Ladies’ Auxiliary, 
1907 
The contract for the installation of plumbing and steam 
f heating systems in J. H. Davidson’s new business and 
apartment building in Wheeling, W. Va., has been awarded 
| to the Robert W. Kyle Co., 1155 Market street, in that 
city. 








1907: 

In the New York Metal Market the price of Lake copper 
| was 14 cents per Ib.; lead, 45% cents per,lb., and tin, 31 '» 

cents per Ib. 

DECLARES QUARTERLY DIVIDENDS 

The Pierce, Butler & Pierce Mfg. Corp., New York City 
recently declared quarterly dividends of 50 cents on its 
new $25 par common stock, $2.00 on old $100 par com- 
mon, 2 per cent on 8 per cent preferred stock and 1% 
per cent on 7 per cent preferred. Common dividends were 


payable Oct. 15 to stock of record Oct. 5. Preferred wi!) 
| be payable Nov. 1 to stock of record Oct. 20. 
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New Trade Literature 


Torches and Fire Pots 
Detroit Torch & Mfg. Co., of Detroit, Mich., is distribut- 


ing an envelope insert featuring its line of torches and fire 
pots. Seven styles of torches are illustrated. 


Torches and Fire Pots 

“Structura)] slate in white or any color,”’ is the title of a 
pamphlet just issued by the Structural Slate Co., of Pen 
Argyl, Pa. The pamphlet describes the research work 
done by the company to produce a finish which may be 
permanently applied to slate at the source of production, 
and may be had in white, olive green and other shades. It 
may also be obtained in combinations of colors, such as 
blue and gold. 


” 


Advance Sections of Catalog of Wolff Manufacturing 
Corp. 

Wolff Manufacturing Corporation of Chicago has issued 
advance sections of its general catalog. One section con- 
sists of 84 pages devoted to sanitary enamel ware. Built-in 
baths, seat and foot baths, shower receptors, shampoo, 
pedestal and wall-hung lavatories, drinking fountains, 
battery lavatories, sinks, trap standards, closet tanks, etc., 
are illustrated. Another section is devoted to brass goods 
and lists bath, drain and shower equipment, built-in 
showers, bath and shower valves, faucets of various kinds, 
brass plugs and strainers, etc. 


Royal Brass Mfg. Co.’s Catalog 

Catalog No. 8 has just been issued by the Royal Brass 
Mfg. Co. of Cleveland, Ohio. The catalog consists of 158 
pages, 7% by 10% inches, printed on highly glazed paper 
and bound in dark green embossed leatherette cover. 
Mixing valves, showers and shower trimmings, lavatory 
drain fixtures, self-closing goods, compression goods, 
ground key goods, automobile faucets, bath faucets, com- 
bination faucets, drain faucets, drinking fountain faucets, 
ground key cocks, laundry tray faucets, lavatory faucets, 
lawn faucets, sediment faucets, shower fixtures and mix- 
ing valves, sink faucets and miscellaneous valves are 
listed and illustrated in the catalog. A five-page index 
aids in locating the articles listed. A telegraphic code 
and information in regard to the shipping of goods are 
also included. 


Oil Burner Leaflet 

The Irvine Sales & Engineering Co. of Detroit, Mich., 
is distributing a leaflet illustrating and describing its oil 
burner. The folder mentions the various features of this 
burner, and calls attention to the convenience of oil 
heating, 

A New Line of Plumbing Books 

The books known as “Questions and answers on drain- 
age and the theory and practice of sanitary plumbing’”’ 
volumes one, two, three and four, known as Starbuck’s 
blue, red, green and brown books, have now been re- 
written, re-set, enlarged and improved and recently have 
been published in larger size, price $2.00 a copy. These 
hooks are published by*R. M. Starbuck and Son, Hartford, 
Conn. 

Volume one, the red book, is on drainage and venting, 
and is now in its fifteenth edition. From a very small 
volume with flexible covers, it has passed through succes- 
sive stages of expansion to its present size and form, and 
during this time it has taken on as side partners, three 
additional books. The four books that make up the series 
provide a valuable fund of practical {nformation. 


Volume two is in its tenth edition, and is on range 
boiler work, hot water supply and circulation. In this 
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Stop pipe thread leaks 
with SMooTH-ON No. 1 in a 


SMOOTH-ON CLAMP 


Sizes for 1-in. to 12-in. pipe. 






UICK, easy. cheap 
Holds for the life of 
the line—any pressure, any 
temperature, iron, brass, or 


No. 1 from nearest supply house or from us. 


Write for the free Smooth-On Handbook, 


SMOOTH-ON MFG. CO. 
Dept. 12, 574 Communipaw Ave., Jersey City, N. J. 


SMOOTHON 





copper pipe. Get Smooth-On Clamps and Smooth-On 











That 
ODYDLEKO 
Feature 





Without the “Duplex” feature, a water feeder 
must be placed so low that the danger line is 
reached before the supply valve opens. The 
“Duplex” feature assures real water line con- 
trol. Ask us to tell you why. 


Ask for Bulletin D 6. 


: MSDONNELL & MILLER 
WRIGLEY BUILDING, CHICAGO 


Eastern Warchouse Stock, Bush Terminal, N. Y. 
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Pipe Machine 
» Curtis Diehead 


makes possible tremen- 
dous savings in power, 
time and labor. /nvest- 
igale now. 


Portable 2, 3, 4 Inch 
Others 6, 8, 12 Inch 


Find out about wide dies 





Please the women! Recommend the 
£ oP slim, tube-type /egless radiators, 
as hung at the right height, and easy 
fe | to clean beneath. E-Z Hangers fit 

every make of radiation including 
all tube’ types. 


HEALY-RUFF CO. 


770 Hampden Ave. St. Paul, Minn. 







3 InchPortable 


The Curtis & Curtis Co. 
318 Garden St., Bridgeport, Conn. 
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‘“‘They Keep a-Running’’ 











4 Horse Power Century Type RS Repulsion 
Start Induction Single Phase Motor 


There is a 
Difference 


In Century Type RS Repulsion Start Induction 
Single Phase Motors that enables them to 
“Keep a-Running” under such hard and exact- 
ing service as is encountered in operating 


household refrigerators, oil burners, pumps, 
compressors and similar equipment. 








1 The Century Wool-yarn System 
| of Lubrication—standard on all one 
horse power and smaller sizes—con- 
sists of unbroken strands of pure 
wool yarn. At least one year’s con- 
tinuous 24-hour-per-day operation 
—without reoiling—is assured. 
Brushes last, because they touch the 
commutator only during the starting 
period—about 1/900th part of the 
time the motor is in operation. 
3 They are so liberally rated that they 


possess the ability to handle those 
unlooked for loads within reason- 


A Ct AA rr 





posed in service. 


Century Type RS Repulsion Start Induction Single 
Phase Motors are built in all standard sizes from ¥ to 
40 horse power. Temperature rise not more than 40 
degrees Centigrade in the hottest spot. 


CENTURY ELECTRIC CO. 
1806 PINE ST. :: ST. LOUIS, MO. 


For More Than 23 Years at St. Louis 























able limits that are frequently im- 








4 to 40 H. P. 
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book are incorporated over 200 typical examination qu: 
tions. 

Book No. 3, the green book, is entitled ‘Practical 
problems in plumbing practice.’’ This book was originally 
published as ‘‘Practical wrinkles.’’ This edition is also 
much larger and has an entirely new list of examination 
questions. 

Volume four, the brown book, is on drainage, venting 
and septic tanks. This book contains information on these 
subjects, also on subjects that have more recently come 
to be of importance in plumbing practice, such for in- 
stance, as garage drainage. It also has a large number 


of examination questions. 


“The Complete Kitchen Sink” 

“The Complete Kitchen Sink,” is the title of a booklet 
recently issued by the D. A. Ebinger Sanitary Mfg. Co., 
Columbus, Ohio. The booklet contains illustrations show- 
ing various uses of the company’s sink, which has two 


built-in compartments and is equipped with a wire drain 
basket. Peeling potatoes, preparing vegetables, washing 
meats, etc., are among the tasks which may be lightened 


by the use of this sink. 





HERE ARE THE ANSWERS 
(Questions will be found on page 15) 


1.—Co-operation between the gas companies and 
the plumbing and heating contractor for the instal- 
lation of gas-fired heating and plumbing devices. 

2.—June 19, 20 and 21, 1928; in Memphis, Tenn. 

3.—Yes, but it is usually cheaper and better to 
buy one from a reliable maker. 


4,—A. C. Willard of Urbana, TIl. 
5.—In 1775 in England; in 1833 in the United 
States. 


6.—By means of 45 degree fittings wherever pos- 
sible. 


Ee 

















The Gorman Lavelle Co. has been awarded the plumb- 


ing contract for the new public hall wings now under con 
struction in Cleveland, Ohio. 





CONVENTION DATES 

October 26 and 27, 1927.—The annual meeting of the Central 
Supply Association, at Palmer House, Chicago. 
| December 5-10, 1927.—The Sixth National Exposition of 
Power and Mechanical Engineering at the Grand Central Pal- 
ace, New York City. 

January 23, 24, 25 and 26, 1928.—The annual meeting of 
the American Society of Heating and Ventilating Engineers, 
in New York City, with headquarters at the Hotel Pennsyl- 
vania. 

January 24, 25 and 26, 1928.—The annual convention of the 
{ Illinois Master Plumbers’ Association to be held at Moline. 
| February 14, 15 and 16, 1928.—The thirty-seventh annual 
| convention of the Ohio State Association of Master Plumbers, 
\ at Cleveland, Ohio, with headquarters at Hotel Winton. 
| February 14 to 18, 1928.—The Midwestern Engineering and 
| Power Exposition, at Coliseum, Chicago. 
April 3, 4 and 5, 1928.—The annual convention of the Amer- 
ican Oil Burner Association at Stevens Hotel, Chicago. 
June 19, 20 and 21, 1928.—The forty-sixth annua) convention 
of the National Association of Master Plumbers in Memphis, 
Tenn., with headquarters in the Peabody Hotel. 


COMING TRADE EVENTS 
October 25, 1927.—An informal meet of the Plumbing and 
| Heating Trades Golf Association of New Jersey at the New- 
| ark Athletic Club golf course, Newark, N. J. 
| October 25, 1927.—The October meet of the Metropolitan 
/ Trade Golf Association to be held at the Englewood Golf Club, 


| Englewood, N. J. 
November 5, 1927.—The third annual dinner and dance of 


| the Jobbers’ Credit Association, Inc., of New York City, at 
| the grand ballroom of the Hotel Commodore, New York City 

































































ILLINOIS ASSOCIATION SETS CONVENTION DATES 

The annual convention of the Illinois Master Plumbers’ 
Association is to be held in Moline, Ill., January 24, 25 
and 26, 1928, according to a decision reached by the 
board of directors of the association at its recent meeting 
in Rockford. The Le Claire Hotel has been named as 
the convention headquarters, while the business sessions 


and the plumbing and heating exhibit held in conjunction 
with the convention will be held in the Elks’ Club audi- 
torium. From present indications, the 1928 convention 


will break all previous attendance records for this asso- 
ciation. 





TRENTON ASSOCIATION TO MOVE SOON 
The Master Plumbers Association of the City of Trenton, 
N. J., will move into its new quarters in the Architects and 


Building Samples Building, 2123 East Hanover street, on 
November 2, it is announced. The first meeting in the 
new hall the members will see the motion picture spon- 
sored by the Hoffman Specialty Co. The association plans 


to hold an exhibition of plumbing material from October 
31 to November 5 in the new quarters, in connection with 
the opening of the building. 

HOLDS SURPRISE PARTY FOR WM. McCOACH 

A surprise birthday dinner for William McCoach, prom- 
inent member of the Master Plumbers Association of 
Philadelphia, was held at the Manufacturers Club in that 
city on Friday evening, October 14. The affair, which was 
engineered by George F. Uber, was attended by about 35 
members of the association, all long-time friends of Mr. 
McCoach, who is a former city treasurer. He was pre- 
sented with a testimonial of his friends’ regards and also 
with a bouquet sent by James H. Lutz, president of the 
state association of master plumbers. 








ST. LOUIS MASTERS HIT BY TORNADO 

The following information has been given out by E. J. 
Blake, general secretary of The Association of Master 
Plumbers, of St. Louis, Mo., and represents the damage 
done to the homes and places of business of the members 
of that association by the tornado which recently hit that 
city: 

The glass was blown out of the front of the shop of J. 
Mossinghoff & Co., 1408 Salisbury street, and the plate 
glass window of the shop of J. F. Corrigan, 2501 West St. 
Louis avenue, suffered the same fate. E. F. Gardner had 
the windows of his home blown in, and furniture damaged 
by flying glass. The front of the shop of William Capstick 
at 4039 Easton avenue, was blown in by the wind, while 
0. J. Branconier, 4061 Easton avenue, had the upper half 
of his store front blown in. The Fitzgerald-Glennon 
Plumbing Co., 358 North Boyle avenue, and John F. Rear- 
don & Son, 4047 Olive street, both had the glass in front 
of their stores blown in. L. Debord had the roof of his 
home at 4386 Lindell boulevard damaged, and also an 
apartment house he owned was damaged in the interior 


and windows. 
E. J. Raemdonck had his home at 4136 West Pine boule- 
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vard damaged to the extent of $6,500, part of which was 
covered by insurance, The same amount of damage was 
done to the residence of P. C. Ring, at 4226 Forest Park 
boulevard, also partially insured. The fire walls and 
chimneys were blown down for both Paul Becker, 2307 
Franklin avenue and for F. C. Reimers, 2710 North Mar- 
ket street. The losses in both of the last two cases 
amounted to about $300, and both were covered by insur- 
ance, 

Mr. Blake states that the St. Louis association has re- 
ceived numerous telegrams from all over the country, ex 
pressing sympathy to those who have sustained losses, and 
offering financial assistance if necessary. He asserts, 
however, that the association is in a position to take care 
of the needs of those affected by the tornado. 


ILLINOIS CHAPTER, A. 8S. H. V. E. ELECTS OFFICERS 

The Lllinois Chapter of the American Society of Heating 
and Ventilating Engineers held its annual meeting and 
election of officers Monday evening, October 10, in the 
Gray Room of the Hotel Sherman. In the absence of 
President Martin, Joseph M. Cutler took charge of the 
meeting until the tellers had counted the votes received 
through the mail from the members and the new officers 
were announced. The following officers will govern the 
destinies of the chapter for the ensuing year: President, 
E. P. Heckel; vice president, James Doherty; treasurer, 
August Kehm; secretary, H. G. Thomas. T. H. Monaghan, 





Top row: John Walsh, plumbing inspector, Manhattan; John 
Guilshaw, Bureau of Buildings, Richmond; H. Speight, Bureau 
of Buildings, Richmond.—Bottom row: E,. J. Hall, F. B. 
Steiner, R. D. Cullen, Mrs. Joseph Bitterli, L. J. Daly, Pierce, 
Butler & Pierce Mfg. Corp.; Rocea Ricci, chief plumbing in- 
spector.—Photos taken at the recent outing of the Richmond 
Borough Branch of the Master Plumbers’ Association of the 
City of New York 
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J. H. O’Brien and A. B. Martin compose the new board 
of governors. 

Thomas Monaghan reported on the last golf meet of the 
chapter and E. Mathis told of the chapter dinner dance 
The summer meeting of the society, held at White Sul- 
phur Springs, was reviewed by Harry M. Hart, who pointed 
out the value that would be gained if all members would 
read the papers that were to be discussed at the society 
meetings, prior to the meeting, thereby placing them- 
selves in a better position to discuss the subjects. The 
treasurer’s and secretary’s reports were read by H. G. 
Thomas. Mr. Thomas stated that 26 new members had 
joined the Illinois Chapter during the past year. 

Samuel R. Lewis, past president of the A. S. H. V. E., 
and chairman of the research committee, told of the work 
being done in the laboratory at Pittsburgh. Mr. Lewis 
stated that as time passed, the laboratory would furnish 
more and more of the topics discussed at the society meet- 
ings. Mr. Lewis also said that he was greatly in favor of 
carrying on research work in co-operation with the uni- 
versities, as they are in a position to build suitable facili- 
ties. He named eight universities that were now working 
in close contact with the laboratory. 

At the suggestion of Mr. Lewis, the Illinois Chapter 
passed a resolution authorizing the board of governors to 
invest a sum not to exceed $300 per year in a manner to 
establish a maximum endowment fund. 

Henry B. Gombers, of New York City, secretary of the 
Heating and Piping Contractors National Association, and 
a member of the society, was present at the meeting. 
William H. Moler, H. P. Reid and Paul Abramson were 
admitted to membership. 


BROCKTON MASTERS CLOSE FOR FAIR 

The following members of the Brockton (Mass.) Mas- 
ter Plumbers’ Association shut up shop entirely on Thurs- 
day, October 6, in honor of the Brockton fair, which is 
one of New England’s stellar outdoor events of the fall 
season: C. H. Dahlborg & Sons Co., T. P. Sullivan & Co., 
Hobart & Farrell, John J. Kelliher & Sons Co., J. E. Hol- 
land & Co., Anderson Heating & Plumbing Co., Charles 
Thayer & Co., Alfred Caton Plumbing Co., Goodridge Bros. 


4l 





Top row: Charles Hubson of Hobson & Lawler; Daniel T. 

Carroll, past national treasurer; John E. Duiry.—Bottom row: 

J. H. Quigley; W. H. Ahern of the F. W. Webb Mfg. Co., 

Thomas E. 0’Day.—Photos taken at the annual outing of the 
Lowell, Mass, association 
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Co., C. W. Hallisey Plumbing Co., J. P. Creedon Co., Ham- 
mer & Osbourne Co., Carlson Bros., Ralph E. Dunham (o,, 
Campello Plumbing Co., Consumers Heating & Plumbing 
Co., Corcoran Plumbing & Heating Co., and David Craft 
Plumbing Co. 
HOLD OVERNIGHT STAG OUTING 

The Master Plumbers’ Association of Lima, Ohio, en- 
joyed a stag outing at Turkey Foot on Indian Lake, Oc- 
tober 8 and 9. The two days were spent in fishing, base- 
ball, sock ball and card games. 

The committees which took charge of the camp are as 
follows: Officers of the day, E. B. Jones, E. A. Johns and 





ASSOCIATION ADVANTAGES SHOWN 


HE advantages of association membership wer 

pointed out in a striking way in Virginia recently, 
it is detailed by E. G. Byrd, executive manager of the 
Master Plumbers and Heating Association of Norfolk, 
Va., Inc. A small town in that district has no resident 
master plumber. City officials of the town, feeling the 
need for one, called on the Norfolk association and 
told of their need. They informed the Norfolk masters 
that they had just installed sewers and water, and that 
there was an opportunity for a live wire master in 
their little town. The only conditions they laid down 
for their patronage was that the plumber must be an 
association member, and must locate his place of busi 
ness in the town mentioned. Naturally the Norfolk 
leaders are helping the mayor in his search for an 
association member who will serve the mayor's town, 
and incidentally build up a business for himself. 














George Ewing: mess, C. C. Cowles and J. M. Morgan; 
kitchen police, O. B. Johns and George Wood; sleeping 
quarters, J. M. Morgan and George Scheid; sanitation, 
George Ewing and Walter Danner; pilot, C. C. Cowles. 
Among the guests were: C. M. Cantieny, W. F. Hender- 
son, W. C. Milnor, E. R. Henning, W. P. Gwynn, William 


Dahill, J. C. Sharpnack and Wayne Ulrick. 





TO HOLD INSTRUCTIVE MEETINGS 

The Utica (N. Y.) Master Plumbers Association will 
hold a series of instructive meetings during the next few 
months when questions of vital importance to the master 
plumber will be discussed by able and competent speak- 
ers. The first of the series, held at the rooms on October 
11, under the direction: of Tom Hughes, the secretary of 
the Utica Association, presented Ricardo Lane, who spoke 
on Credits. 


VANCOUVER INSPECTORS TO AID PLUMBERS 

The Sanitary Inspectors’ Association of Canada, Van- 
couver, B. C., Branch, has decided to co-operate with rep- 
resentatives of the plumbing and heating trade in an 
effort to secure uniform plumbing laws throughout the 
province. Three delegates, L. Robinson, A. G. Bishop and 
E. Fugler, have been appointed to act jointly with the 
plumbing trade. 











TO HOLD DINNER DANCE 
The South Side Master Plumbers’ Club of Chicago, of 
which John J. Delehant is president, has planned a dinner 
dance to be held at the Stevens Hotel, Chicago, on Satur- 
day, November 5. The committee on arrangements in- 
cludes Ed. O’Connor, chairman, F. P. Myers, Charles A. 


Scholz, H. A. Blake and David Erickson. 
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CHICAGO PLUMBING CONTRACTORS WIND UP GOLF 
SEASON 

For the last time in 1927, the members of the Plumb- 
ing Contractors Association of Chicago and the supply 
men of that city met on the golf links for the October 
meet of the association. The meet was held Wednesday, 
October 12, at Westward Ho, one of the finest courses 
around Chicago. 

Over fifty members and guests teed off at the first hole 
and made the round in spite of the rainy fall weather. 
The rain slowed up the course and kept down the score to 
a certain extent, but in no way dampened the enthusiasm 
of the golfers. 

Luncheon and dinner were served in the dining room 
of the club, and after dinner was over, Henry P. Reger, 
chairman of the golf committee called on several for short 
talks with which to wind up the season, after giving some- 
thing of the history of the meets. He said that the idea 
had germinated in the minds of several members of the 
association, and that the first meet was held in 1925. 
Since then the association has held six meets per year, 
and all of them have been well attended. 

Joseph W. Cannon, president of the association, thanked 
both members and guests for the support they had given 
the meets during the year. Isidor Weil, president of the 
Weil-McLain Co., and also president of the Central Supply 
Association, said that he enjoyed the meets because the 
only way that there could be real co-operation between 
the different branches of the trade was by the representa- 
tives of the different branches mingling, and he said the 
meets created that opportunity. Charles D. Harris of 
Chicago, president of the Illinois Master Plumbers Asso- 
ciation, told of some of the work the state association had 
been doing, and explained why the officers had found it 
unnecessary to do much work in Chicago. E. Olsen of 


$n the 


ort Shel by 





DOMESTIC ENGINEERING 99 





Back row: Paul Johns, Chris Werner, Mrs. W. T. J. Orriss, 

Miss Florence Werner, V. FE. Werner and William T. J. Orriss. 

—Front row: Miss A. Ludlow, Mrs. Chris Werner, Mrs. Charles 

Werner and Mes. Charles) Zimmerman.—Photo taken by 

Charles Werner at the recent outing of the Jersey City Mas- 
ter Plumbers’ Association 


Crane Co. announced that C. R. Crane Il. had donated a 
prize for the master plumber making the four best low 
net scores in next year’s meets. He personally donated 
another prize for the best low gross for the season of 
1928. 

3efore announcing the winners of the day’s prizes, Mr 
teger announced that the annual prizes for 1927, donated 
by E. Stevenson and himself, could not be awarded at that 
time because the scores for the year had not been com 
pared, but said that the announcement would be forth 
coming at the next regular monthly meeting of the asso 
ciation. He thanked E. C. Wagner, who arranged for the 
association to meet at Westward Ho, and then awarded 
the prizes. i 

A. H. Jolliffe won the morning qualifying round. In 
Class A, in the afternoon round, Ralph B. Reedy won first 
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DETROIT 





HROUGHOUT the entire new 
addition to the Ft. Shelby in 
Detroit, the radiators in the guest 
rooms have been made pleasing to 


the eye with H. & C. Radiator En- 
closures. 





This, one of many such installations, 
indicates the growing realization, on 
the part of architects, engineers and 
builders, of the importance of cloth- 
ing unsightly radiators with an 
artistic exterior. 


THE HART & COOLEY MFG. CO., 20 W. Main St., New Britain, Conn. 

Manufacturers of Grilles of Wrought Steel, Brass and Bronze 
Philadelphia 

Real Estate Trust Bldg. 


Chicago New York 
61 W. Kinzie St. 501 Fifth Ave. 


For details, consuls Sweet's Catalog 
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Albert Kahn, Inc., Architect 
Otto Misch Co., General Contractor 

Henry C. Malow Co., Bualders 

Acme Wire §2 lron Works, Local Distributor 
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USE A 


CROWN 
POST VISE 


(Patented) 


And Save Time on the Job 


It has no lag"screws. 

It has no hooks to break. 
It has no bolts to fasten. 
It is an ever handy tool. 





It does away with a bench. 

It wraps around any post. 

It has a hole in center to 
keep it solid. 


Order one today through your local jobber 
CROWN DIE & TOOL CO. 
2636 North Keeler Ave., CHICAGO 
CROWN PIPE DIES CUT PERFECT PIPE THREADS 














BURKS 
PUMPS 


“Only one moving part” 
~= A LIFE-TIME OF SERVICE! = 


Dealers: Send for No. 83 Bulletin! 
DECATUR PUMP COMPANY 


632 E. Cerro Gordo St., Decatur, III. 
ie all 











Air-Tight Steel Tank Co. 


PITTSBURGH, PA. 


TANKS 





TANKS FOR: High pressure gas and air storage — Pneumatic 
me—Gasolii 








water ine and oil stora: il burning equip- 
men pen top—Welded. ATSCO G ine Copper B d 
tanks for high p the tigh eaf t tank itis 


< ‘est, st 
possible to construct by any known process. A.S.M.E. code tanks. 











Jones Hollow Ware Tanks 
have a score of talking points 
but their serviceability and 
reasonable price are, per- 
haps, the best. 

Get the Jones Catalog for 

a line on a real profit line 
JONES HOLLOW WARE 

COMPANY 


Baltimore, Maryland 
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| prize, with a net 77. He was followed closely by Roy 
Hickey, who also shot a net 77, but whose handicap was 
larger. E. Stevenson was third in this class with a net 7s 
In Class B, E. Fahlstrom won first prize with a net 76 
A net 78 gave second prize to H. P. Reger, and J. J. Kratz 
took third prize with a net 79. G. F. Winkler won first 
prize in Class C with a net 81, while P. M. Munn, with a 
net 82, took second prize. Third prize went to H. A, 
Blake, with a net 83. Among the guests, J. P. Kiely won 
first prize with a net 77; E. W. Payne was second with a 
net 80; Frank Fabri took third prize with a net 82. 
The scores are as follows: 


Name Gro. Hadp. Net Name Gro. Hdp. Net 
H. P. Reger..... 99 21 78 T. Snelling ...... 125 30 95 
a. Me PORES cca 101 22 79 J.T. Fitzsimmons.112 22 {0 
| J. W. Cannon....107 23 84 Frank Fabri 109 27 wx 
C. A. Dreier.....116 28 88 KE. Stevenson 91 is 7% 
Ed. Hoelscher...114 24 90 BR. B: Reety...... 66 141 7 
se i eee 114 32 8s2 zn. ©. Pitater....4i% 14 97 
| G. F. Winkler...106 25 81 Pe. SESCMGY 6 ss esse 91 14 77 
| &. J. Samger..... 103 14 89 E. C. Wagner....168 40 128 
Paul Jacoby ori 40 91 F,. A. Nelson..... 118 26 92 
Perry Russell ...114 24 90 Wm. Breyer ....112 16 96 
H. H. Diedesch...132 37 95 F. A. Zimmer....119 27 92 
| F. J. Wagner....145 36 109 J. S. MackKenzie..109 21° S&S 
Ee. Fahistrom ... 97 21 76 . ©. ORROS. <0. 124 30 %4 
H. A. Blake..... 107 24 83 Cc. W. Jones..... 110 24 &6 
Chas. Scholz ....105 23 82 m. W. Payne..... 97 17 sv 
i>. dandahi ..... 119 29 90 John Blair ...... 128 36 92 
| Pee | 106 9 97 W. J. Bt es sss: 126 34 92 
| A. H. Jolliffe.....115 22 93 M. I. Well.......284 40 104 
Chas. Thumm ...111 24 87 C. W. Alcock....114 27 87 
a eee 110 20 90 Cc. D. Harris.....125 36 8&9 
BR Se ere 108 25 83 ce: OD Ss cae 132 3¢ i 
J. McMahon ....108 20 88 Wm. Hildeman...113 0 8 
b. Ds PARVIM ... 06s 101 17 84 C. ce. -BSIGOR. <5 < 114 22 $2 
| S. McCarthy ....113 24 89 a: 2. MAsty...%: Oe IS 7 
| T. R. Seabrooke..131 30 101 Cc. P. Herbert.... 90 15 7 





| ST. LOUIS ASSOCIATION PLANS DINNER DANCE 
| 


The next quarterly social affair of the Association of 
Master Plumbers of St. Louis will be a dinner dance, to be 

| given at the Hotel Statler on the evening of October 26. 
| John J. McCue, chairman of the entertainment committee 
| of the St. Louis association, is making plans for the eve- 


| ning’s activities. 





| TO TALK TO BALTIMORE MASTERS 
| Robert H. Feltwell, Philadelphia manager for the D. 
| & T. Mfg. Co., St. Louis, Mo., will be the principal speaker 
at the October 27 meeting of the Baltimore master 
plumbers. Mr. Feltwell will talk on tank in basement 
systems, and will probably devote some time to a discus- 
sion of the effects chimneys have on heating systems. 


Obituary 


James F. McQuillan 

James F. McQuillan, a master plumber of St. Paul, 
Minn., died at his home in that city, Wednesday, October 
12, in his seventy-fourth year. He had been ill for several 
months, but was in his office up until a day or so before 
his death. Mr. McQuillan was the oldest master plumber 
in St. Paul, having started in business in that city forty- 
five years ago. Burial was in Calvary cemetery, after a 
ceremony at St. Luke’s church. He is survived by his 
widow, three daughters and four sons, three of which will 
continue his business. 

Will T. Channon 
Colonel Will T. Channon, president of the Channon & 


| Dufva Co., plumbing contractors of Rock Island, IIl., died 


at his home in that city Saturday, October 8. He was in 
his seventy-second year, and had been in ill health for the 
last three years. 
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N. & N. W. PLEASURE CLUB OF CHICAGO OPENS 
BOWLING LEAGUE 
The North and Northwest Master Plumbers’ Pleasure | 
Club of Chicago had its regular October meeting on the | 
evening of the fifth, and among the high lights of the 
various reports was that of E. J. Benning on the activities 
of the bowling league. Mr. Benning reported that eight 
teams have been recruited, and have been matched in a 
way that competition should be keen. The first league 
game was scheduled for Monday, October 10, and every 
Monday thereafter the league is to be in full swing at 
Kraft’s Alleys, 4047 Fullerton avenue, Chicago. 
Eight teams, of five men each, will constitute the league. 


They are: 

Team 1—J. A. Ryan, S. Sutera, M. A. Nelson, C. Bur- 
meister and O. W. Herrmann, captain. 

Team 2—C. Johnson, B. C. Matschke, P. Zeidler, W. 
Harvey and Wm. Wagner, captain. 

Team 3—M. Sauser, L. Christiansen, J. Christy, G. 
Schultz and Wm. Arnold, captain. 

Team 4—John Blair, L. P. Markowski, Ralph Reedy, 
W. J. Blyth and Paul Jacoby, captain. 

Team 5——Henry Bryar, Harold Stift, Herman Straus, 
J. T. Fitzsimmons and Perry Larsen, captain. 

Team 6—Jas. Murnane, E. J. Benning, Fred Fille, H. 
Skibbe and H. H. Diedesch, captain. 

Team 7—Paul Gross, C. A. Grube, F. Pearson, E. Otto 
and Fred Wagner, captain. 

Team 8—A. Woods, Fred Zimmer, I. Geis, R. Nelson | 
and FE. C. Wagner, captain. | 


} 
| 
| 
| 


LYNN ASSOCIATION HOLDS FIFTEENTH OUTING 
The fifteenth annual outing of the Lynn Master Plumb- 
ers Association was held Thursday, September 22, at the | 
Ferncroft Inn, Middleton, Mass. There was the usual fine 
attendance, and members from Lynn and Salem were | 
present. All members of the Lynn association were pres- | 


ent, and it was gratifying to officials and committee in | 
charge of affairs to see the response and interest taken in 
the fine program arranged. 

The committee in charge of the outing was composed of 
E. H. Harnois, president and chairman; J. B. Feehan, 
Roger Pope, R. T. Pender and George E. Ryan. 

A fine lobster and chicken dinner was served. At this 





Top row: Charles Peck, Greenfield, Mass., president of the 

Massachusetts state association; John Raftery, EF. W. Webb 

Co.; Edward Dunn, Crane Co.; J. F. Pension, Lynn; B. Wil- 

liams, H. B. Smith Co.—Bottom row: Lynn master plumbers’ 
baseball team 
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A NEWS &K RAINBOW FIXTURE 


PATENTED AND PATENTS PENDING 














SS 


STANDARDIZED UNITS 


REMOVABLE WEARING 
PARTS 


NO WEAR ON BODY 


12-in. Center to Center 
D-478 





Incorporating all of the desirable 
features of the S& K ‘‘Nowob”’ (no 
wear on body) construction, this new 
Rainbow swinging spout and swinging 
shampoo attachment will “‘get over”’ 
big with your customers. 


There’s a real profit in it for you, too. 


Ask your jobber for prices. 




















Street & Kent Mfg. Co. citourn‘a. Chicago 
I | 





> First! 





“Plumbing fixtures must be sanitary first but 
©  they.also should be simple. There’s nothing 
simpler than the chain and stopper for a lava- 
tory, tub or tray. Then when you specify 
BEAD CHAIN you have the simplest and 
; most efficient combination possible, and the 
» nickel silver beads are proof against all sedi- 
ment or grease. It’s most attractive, too 

© gives character to every fixture.’’ Bill Bead. 





oO Trade Mark Reg. U.S. Pat. Off. O 


® TheBead Chain ManufacturingCo. 8 
Bridgeport, Connecticut = 


Canadian Representatives’ Stanley Brock, Ltd., Winnipeg O 
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OATEY 
Roof-Flashings 
Are Standard 


Oatey Roof Flash- 
ings are made to fit 
all standard soil 
pipe and as well 
will fit extra heavy 
pipe. 

They will save you 
a great deal of time 
on every job and in 
addition will give 
you better work. 


They do not buckle 
or break when 
caulking because of 
the angle of the 
collar. 





L. R. OATEY CO. 
5500 Walworth Ave. 
CLEVELAND, OHIO 
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October 1927 
time President Harnois introduced Doctor Hopkins of 
Lynn, a member of the board of health. Doctor Hopkins 
briefly outlined the importance of the master plumber to 
the health of the community, and expressed his faith in 
the master plumber, and told of how the general public 
is learning to realize more and more the vital and impor- 
tant part the master plumber plays in his community. 

Those who took part in the baseball game were: Master 
plumbers: James Hagan, Eugene Harnois, Tom Andrews, 
Robert Pinder, Frank Pension, George Jackson, Ray Per- 
kins, Jim Law and R. C. Richardson. Salesmen: Ed. 
Sheehan, J. M. McDonald, A. Tomeo, J. Graves, A. M. 
McDonald, P. Larkin, George E. Osborn, Ed. Dunn and J. 
Raftery. The game was umpired by Benjamin Williams. 
The score was 19 to 7 in favor of the salesmen. 

The walking race was won by W. S. Kinnid, who re- 
ceived a pair of andirons. The potato race was won by 
Edward Sheehan, who received a clock. Second prize was 
carried away by N. M. Wells, who got a box of cigars. 

The fat men’s race was won by A. T. Barstow, who re- 
ceived a pen knife, and Frank Pension received cigars 
for the second prize. N. W. Wells won the three-legged 
race and received a valve. A. L. Bennett received cigars 
as the second prize. 

The shot put was won by Joseph Graves, who received a 
flash light, and William Wells carried away a box of 
The 100-yard dash was won by 
The 


cigars, the second prize. 
W. R. Styles and A. L. Bennett won second prize. 
tug of war was won by Al Tomeo’s team. 





READING ASSOCIATION HOLDS OUTING 
The annual outing of the Reading Master Plumbers’ 


Association was held just outside of Reading, Pa., on Sep- 
tember 22. President Howard Yocum was on hand early 
to receive the members and their guests, as was the outing 
committee, composed of Clarence Tomney, chairman, 
Franz Miller and Herbert Scherer. The guests were served 
refreshments upon arriving, and then divided into groups 
to play cards, quoits, and similar games. 

The Lancaster association was represented by a delega- 
tion of about 15 members. President Lanius and Secre- 
tary Smith of the York association were also present. 

in the evening a clam bake was enjoyed by everyone, all 
eating to their hearts’ content. The corn, clams, chickens, 
etc., surpassed any such meal ever given by the Reading 
association, according to members who have been in the 


habit of attending the outing each year. 





Top picture: A group of members and guests at the outing.— 
Bottom row: M, C. Lanius, president of the York association; 
Philip L. Smith, secretary of the York association; David 
Powell, plumbing inspector of Lancaster; Herbert DeHart of 


Reading.—Photos taken at the annual outing of the Reading, 
Pa., association 
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RICHMOND BOROUGH MASTER PLUMBERS HOLD 
ANNUAL OUTING 

The spacious grounds of the Elks Club at Oakwood, 
Staten Island, were selected by the outing committee of 
the Richmond Borough branch Association of Master 
Plumbers of the City of New York, for that body’s annual 
outing, dinner and dance, held on Saturday afternoon, 
September 24. Cloudless weather greeted the guests, who 








Top picture, back row: W. Hunt, A. Dalheim, J. Dunlap; 
front row: J. Meister, Alderman R. E. Kaltenmier, E. I. 
Levine.—Bottom picture: the salesmen’s ball team.—Back 
row: Wm. A. Martin, R. S. Taylor, R. S. Bruns, J. E. Nelson, 
A. A. Geibel—Front row: Max Mendel, scorekeeper; Patsy 
Caviechio, J. Osborne, H. Speight, J. E. Clemens.—Photos 
taken at the recent outing of the Richmond Borough Branch 


of the Master Plumbers’ Association of the City of New York 


began arriving shortly after the appointed hour, 1 p. m., 
and it was only a short time before 18 men, representa- 
tive of the master plumbers and salesmen, were out on 
the field preparing to start a baseball game. 

For the first time in the history of Staten Island master 


plumbers’ outings, the salesmen defeated the masters in 


baseball, the score at the end of six innings standing at 
22-7 in favor of the salesmen. The lineups: 


Salesmen (22) Master Plumbers (7) 
Henry, LF. Tromer, P. 
Nelson, CF. Martin, SS. 
Geibel, P. Foote, CF. 
Martin, C. M. J. Barnes, 1B. 
Taylor, 3B. Ahrens, C. 
Mendel, RF. Burns, 3B. 
Halpin, 2B. O'Hanlon, LF. 
Bruno, 1B. A. J. Barnes, 2B. 
Clemons, SS. Pierce, RF. 


The committee, which consisted of George Foote, chair- 
man, Louis Martin, George Tromer, A. Ricci, William 
Ahrens, George Missali and President C. H. Pierce, had 
started the field games going even before the baseball 
game had ended, in order to take advantage of the hours 
of sunlight. First of all, they lined up a squad of ladies 
and persuaded them to enter a tug of war against the 
men. As might be expected, the ladies won, each par- 
ticipant being given a box of candy. Ladies also were 
the focal interest point in the next event, a short dash 
open to all of the fair sex. The winner proved to be Miss 
Vivian Walsh, daughter of Manhattan Plumbing Inspector 
John Walsh. The prize was a silk umbrella. In the next 






































CLIMAX 


Test Plugs 


For a proper test you 
must be equipped 
with the proper equip- 
ment. 

Climax Test Plugs 
will save you time and 
do the job the way 
you want it done. 





They will meet any 
requirement anywhere 
and due to the rug- 
gedness of their con- 


struction will last in- 


cna, 4 oclinitely. 


DOUBLE PLUG 


“‘a pattern for every job”’ 


Write for 
complete catalog 
showing 
Climax Test 
Plugs with 
instructions 
for application 
and tests. 


SANITARY TEE PLUG 


THE C.M. Ker? mec. Co. 
PLUMBERS'SPECIALTIES 


405-415 € Over ST 


Baurmore. Mp.US.A. 
Pacific Coast Agents: 
WM. P. HORN CO. 


Rialto Bldg., San Francisco, Calif 
509 Wilcox Bidg., Los Angeles, Calif. 
L. C. Smith Bldg., Seatle, Wash. 





SPECIALTIES 
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Fou PYY aS > Gee ba Cee S © 
Wheeling, W.VAawe 


High Grade Plumbers 
Ware—Two-Fired 
Vitreous China 


Plate 100-E Lavatory on 
Pedestal. Two sizes— 
24x20 inches and 26x22 
inches 

Plate 126-E “The Tran- 

quil” all white Syphon 
Jet Water Closet Com- 
bination, including— 
Plate 125-E concealed 
jet sypaon, to rough 
in at 12 inches: Plate 
218-E large size tank, 
with special fittings. 

Reference — Domestic 
Engineering Catalog 
Directory. 
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Wade Floor Drain Traps 





Wade Floor Drain Traps are designed to do their 
work in the most efficient manner. They assure 
proper draining and are exceedingly easy to clean. 


Send for our catalog. 


WADE IRONFSANITARY MFG, COMPANY 


551 West Fulton Street, Chicago 


| 
| 
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Duriron drain pipe is acid- 


proof. 
It saves replacements and 
damage. 


There is no equivalent pipe 
for acid wastes. 


Duriron is prod: 


oe DURIRON COMPANY 


Greater Net 
Profits! 


The simple construction 











Approved by the Amert« 
can Gas Association 


THE DUNHAM CO. 


SINCE 1846 
BEREA,. OHIO 
Suburb of Cleveland 


and easy installation of 
the Bull's Eye eliminates 
costly service calls. 


Write for 
samples of our free 


Selling Helps 


Bulls° Eye 


HEATER 


The heat’s inside 
the water 
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ladies’ race, Mrs. John Missall proved the fleetest and took 
first prize, another silk umbrella 

R. S. Bruns of the American Radiator Co. scored fi; st 
in the 100-yard dash. A $10 merchandise order was the 
prize in the fat men’s race, J. Romond, Woodbridge (‘e- 
ramics Co., galloping in first. Then Bruns collected a $5 


order by jumping further from a standing 


start than any of his associates. 
The running broad jump was won by R. 
and the 


Speight. 
J. Goffr 


locomotion. 


merchandise 


Zangenburg, 
Heury 


race, 


skip was 


on 


collected by 


was a 


and jump 
the program three-legged 
do and J. Keville proving adept at that form of 
There was also a high jump scheduled, 
Warren lifting himself over the highest cross bar. 

There was an exciting tug of war staged between 24 
husky master plumbers and salesmen, the latter finally 
the dividing line. 
There 
the marathon 
proved 


hop, 
Next 


John 


ach partici 
more 
Max Mendel of Joseph 
the best wind of 


pulling their rivals over 


pant was given a prize. was still one event 
to be staged, 
Zimmerman 


entrants. 
When the field sports were ended the guests trooped up 


race. 


to have any of the 


to the clubhouse, there to enjoy an excellent dinner. Aft- 
erward dancing was enjoyed until a late hour. 
YORK RETALIATES BY DEFEATING READING, PA., 
ON SEPTEMBER 30 
The York Master Plumbers Association was host, Sep- 
tember 30, to the Reading association for their annual 


baseball game. Led by President Lanius, the York mem- 
bers met the Reading delegation on the outskirts of York 
and escorted them through the 
to the Eagles’ Ball Park, where a luncheon had been pre- 
pared by the Ladies’ Auxiliary of York. 

After lunch, everyone sat around and talked for a while. 
At 2 p. m., former State President Chris Bachofer called 
the together Both teams 
looked real sporty in their uniforms, and all were primed 
for a real game. York was anxious to atone for its defeat 
Reading. 
with a 


city with police assistance, 


teams for final instructions. 


several weeks ago by 
Both teams started 


large, 


While the 


Both teams 


bang. score was 


some 


real good ball playing followed. 








Top picture: Reading master plumbers’ ball team.—Back row: 
Karbel, Diller, Bachofer, Foster, Tomney, Wachter, Verich— 
Front row: Bachofer, Mathias, Chelius, Wagner, Rothenberger, 
H. Yocom, president.—Bottom picture: York's winning ball 
team.—Back row: J. Picking, Paul Shive, Frank Hoffman. 
P. Smith, John Becker, Joseph Rutter—Front Chas. 
Wise, M. Lanius, R. Meyers, CC. F. Troutwine, former 
state president. Photos taken at the ball game between York 
and Reading master plumbers 


row: 
Hoffman, 
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Why Sarco Has 
the Longest Life 


The part that 
wears out first in 
most radiator 
traps is the disc, 
or bellows, 
which orerates 
the valve. Here's 


presented a fine battery , with Rothenberger and Wagner 
for Reading, and Wise and Hoffman for York. York 
finally won 21-17. Reading had 17 runs, 22 hits and & 


errors; York had 21 runs, 20 hits and 4 errors. For York, 
Wise’s pitching and hitting, as well as the third basing of 
Becker, featured. President Lanius, whose hitting was 
timely, and the playing of Short Stop Smith featured for 
Reading. Ulrich led the hitting with four hits, and George | 


Rothenberger had two triples. A one-handed stop by 


Tomney in right field, and the base running of Chelius 
featured. Paul Shive of York and John Pickeny, despite 
their 210 pounds, showed they could still run the bases the reason. 

and field the ball. Chris Troutwine, former state president, Move a piece 


of York, and Spook Shive, also of York, pulled some clever . ; : of — that 
aan ; — the strain is constantly repeated at one point. at hap- 
0 : Ss. . 

coaching on the side lines pens? It hardens, takes a set and ultimately breaks. 





After the game York had arranged a chicken waffle Contrast this with the Sarco helical bellows. This is 
dinner at Tourist Inn, where Chris Troutwine was toast- made of unusually heavy bronze with spiral, not annular, 
master. President Lanius of York, Howard Yocom of corrugations for more perfect distribution of movement, 


. y : ‘ -ns like a z. 

teading and Chris Bachofer of Reading sang some old a Ae nape sn pment cael notice 

Songs. able at any turn of the tube. The result is Jong life, for the 

metal is less stressed and a perfectly even distribution of 

° — . — . _ —ya the metal is obtained. 

WM. A. BYWATER TALKS TO SALT LAKE MASTERS Another thing which adds to the life of Sarco Radiator 
The National Association of Master Plumbers is making Traps is the heavier brass case. No chance to twist or 


excellent progress in the promotion of better relations be- damage it when installing. 
Other worth-while features are explained in Booklet 
No. M-136. Send for a copy. 





tween the various units of the business and in placing the 
plumbing and heating industries on a higher plane, ac- 


cording to William A. Bywater, national director and | SARCO CO., Inc., 183 Madison Ave., New York Ci'y 
president of the Utah State Association of Sanitary and | aaeemy a tes daneon” sien 


Heating Engineers, who just returned to Salt Lake City | 
from the meeting of the national board of directors at 
Memphis, Tenn. 


Radiator 
“The national organization is also growing continu- 


SARC Traps 
ally,” said Mr. Bywater in making his report to the Salt 


Lake City Sanitary and Heating Engineers Association at | A GOOD HEAT I NG SYSTEM 
the regular bi-weekly meeting of that organization on 
October 6. ‘‘Through the increased membership of the 


various organizations that are a part of the national, the 


” 
















PO i 


| 
WON 


latter has gained about one thousand new members. 
Mr. Bywater complimented Edwin D. Hornbrook on 
the work that the latter is doing for the national asso- 
ciation. He also urged the members to attend the 1928 
national convention at Memphis. 
A motion was passed that the board of governors con- 





HEATED 
ERE is a new sales op- 
portunity. The Wessels 
Heater will appeal greatly to 


sider the advisability of incorporating the association and your Customers who like mod- 
ern equipment, especially 


report back to the organization at the next meeting. The A 

‘ ; : : those who are away from a 
question of resuming the luncheons was laid on the table gas supply 
for another month. 



















The Wessels Heater uses 





President Edmond G. Harris presided at the meeting, electricity exclusively, which 
which was attended by the representatives of twenty-four | gives the cleanest, safest, and 
firms. Henry H. Bockholt, past secretary, who recently most convenient heat possible. 


| 
| 
f 
| 


underwent an eye-operation at a local hospital, was re- [here are controls and sizes 
ported to be doing nicely. for owe domestic require- 
men 


PHILADELPHIA ASSOCIATION HEARS MANUFAC- 
TURERS 

Two features of the October meeting of the Master 
Plumbers’ Association of Philadelphia, held at the associa- 
tion’s meeting rooms, Thursday evening, October 6, was 
the attendance of Harry E. Speakman, vice president of 
the Speakman Co., Wilmington, Del., and William C. 
Roddy, district sales manager of the Humphryes Mfg. Co., 
Mansfield, Ohio. Mr. Speakman told in detail of the 
products manufactured by his firm, pointing out what 
produces quality in brass goods and showers, and telling of 
the virtues of the new white plating that is now 
used on some of the brass goods. Mr. Roddy had an ex- 
hibit of some of the enameled ware manufactured by his 





D.D.WESSELS &SONSCO. 
N= DETROIT, MICHIGAN 


























company and donated a kitchenette sink to the associa- 
tion. 

The sanitary committee reported that the campaign 
against “bootleg plumbing’ in Philadelphia is bearing | 
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fruit. Master plumbers are instituting proceedings when 
they find plumbing that is being installed by unlicensed 
plumbers and handy men, and many of these handy men 
have been placed under bail as high as $1,000, and have 
paid fines from $25 to $150 for the offense, in addition to 
being compelled to tear out the illegally installed plumb- 
ing and install it according to rules and regulations. 

National Director John A. Quinn of Philadelphia told 
about the meeting of the national board of directors at 
Memphis, Tenn., and stated that Memphis should prove 
to be an ideal city for the national convention. Arrange- 
ments are practically all complete, he said, adding that 
hotel accommodations are especially good. 

One of the members, Edward F. Roberts, was lauded in 
a resolution. In effect, the resolution reads “The board of 
directors, appreciating the sincerity, honesty and the Solo- 
mon-like judgment of our fellow member, Edward F. Rob- 
erts, officiating as committing magistrate, makes the fol- 
lowing recommendation: That this association endorse 
Edward F. Roberts for the presidency of the Board of 
Magistrates, and that our legislative committee do all in 
its power to further this object.’’ 

It was announced that a joint conference of the plumb- 
ing, heating and electrical trades is now employing counsel 
to enforce the separation act which the park commission 
now refuses to obey. The association went on record as 
being fully in accord with this object. 





SAN ANTONIO PLUMBERS OPEN CREDIT 
DEPARTMENT 
One of the most profitable and progressive moves made 
since the forming of the association has been inaugurated 
by the San Antonio Master Plumbers and Heating Con- 
tractors Association in the establishment of a credit and 
collection department for the benefit of its members. 
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Under the plan, which is being sponsored by Secretar 
Manager C. M. Zeigle, each member will file with th. 
business office of the association a list of his customers 
who are considered slow pay. From these lists will 
compiled a master list showing the number of firms havin 
accounts with certain individuals, as well as the amount 

In a preliminary survey conducted to determine the 
worth of such a bureau, it was roughly estimated that be- 
tween $75,000 and $80,000 was owed association mem- 
bers, which was made up of accounts far past due. These 
accounts will be taken up by the business office of the 
association and an energetic effort made to collect them 
at once. Mr. Zeigle has been working on a series of col- 
lection letters which he intends to use, and which will be 
supplemented by other action if they fail to get results. 

In the opinion of the members, the establishing of this 
bureau will fill a long-felt need, and will prove of real 
value to all concerned. It will eliminate a lot of accounts 
which have been run up by small contractors and individ- 
uals who have made a practice to shop from place to place 
as long as their credit would last before going on to the 
next. The association will be paid 10 per cent of all 
moneys collected for their fee. 


v3 





Canton Auxiliary Holds Meetings 

The Ladies’ Auxiliary of Canton, Ohio, held its regular 
meeting Tuesday, October 4, at the rooms of the master 
plumbers’ association. The business session was followed 
by cards, at which Mrs. Louis Rechkemmer and Mrs. 
Walter Zernechel won honors. Mrs. John Roth and Mrs. 
U. I. Bott, hostesses for the afternoon, took the ladies to 
the Dinner Bell tea-room, where a delicious luncheon was 


served. On the evening of Tuesday, October 18, the ladies 
entertained their husbands at a card party at the club 
rooms. 








B. B. 


Boiler Relief Valves 
Make Safe the Boilers You Install 


For Your Customers! ! 

It is up to you, Mr. Plumber, to give 
protection to your customers when 
you install a boiler. Your customer 
never stops to think that there is a 
chance of his boiler exploding, you 
must think for him. 

B. B. Valves are made in five types, 
and furnish protection against dangers 


of high temperatures, excessive pres- 
sure and vacuum. 
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Sectional View Sectional View 
B. B. No. 20 B. B. 3in1 
Tem ture Tem ture 


Pressure Valve Send for prices. Pressure Vacuum Valve 


BOSTON BRASS COMPANY 


MAKERS OF THE FAMOUS B. B. BALL COCKS — OVER 2,000,000 SOLD 


Established 1874 33 33 WALTHAM, MASS. 
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Women’s An uxiliartes - 


Oakland-Berkeley-Alameda Auxiliary Entertains San 
Francisco Ladies 

A most enjoyable afternoon was spent when the ladies 
of the East Bay organization acted as hostesses to the 
San Francisco Auxiliary on the afternoon of September 29. 
Upward of twenty guests were received by the Oakland- 
Berkeley-Alameda ladies at the Athens Club, where a deli- 
cious luncheon was served. The tables were tastefully 
decorated, and as the ladies left they were each presented 
with a beautiful corsage bouquet. The afternoon was 
spent at Dutch whist, at the conclusion of which the fol- 
lowing scores were announced and honors distributed: Mrs. 
Lavani, 143, a hand-embroidered luncheon set; Mrs. A. J. 
Silva, 140, a bouquet of wax sweet peas; Mrs. Deasy, 138, 
a cake plate; Mrs. Lena Sands, 135, a pin-cushion doll; 
Mrs. Alex. Coleman, 131, a fancy pillow; Mrs. Seip, the 
consolation prize, a pin-cushion doll. Mrs. J. W. Rankin 
was appointed chairman of the committee on arrange- 
ments, but, due to illness, Mrs. Zeis substituted for her, 
assisted by Mesdames W. J. Evans, L. Jackson, Carl Doell, 
Robert Duncan, Jr., and others. 

On Thursday afternoon, October 6, the members of the 
Oakland-Berkeley-Alameda Auxiliary entertained with 
seven tables of whist, at Master Plumbers’ Hall, 538 
Twenty-fourth street, Oakland. Choice refreshments were 
served and the following scores announced: Mrs, A. C. 
Lindeman, 102; Mrs. Annie Baker, 100; Mrs. H. R. Den- 
ton, 100; Mrs. George Stoddard, consolation prize. Mrs. 
V. L. Aikins headed the arrangement committee and 
was ably assisted by Mrs. J. W. Rankin and Mrs. James 
Rankin. 


Salt Lake Auxiliary Plans for Winter 

The Ladies’ Auxiliary of the Salt Lake City, Utah, As- 
sociation of Sanitary and Heating Engineers Association 
held its regular monthly meeting October 5 at the home 
of Mrs. John L. Rasmussen. ‘A business meeting, cards 
and refreshments were enjoyed. 

The program for the coming winter was outlined at the 
business session, at which Mrs. Ralph D. Evans, president 
of the organization, presided. It is planned to do charity 
work at the hospitals during the Christmas holidays. A 
theater party at which the masters will be guests of the 
auxiliary is contemplated for the latter part of October. 
The next meeting will be held at the home of Mrs. John 


Reeves on November 2. 


Victor L. Peavy Speaks to Milwaukee Auxiliary 

The Women’s Auxiliary of the Milwaukee Master 
Plumbers’ Association held its regular monthly meeting 
Tuesday, October 4. Victor L. Peavy, field representative 
for the Wisconsin Master Plumbers’ Association, was the 
principal speaker at the meeting. 

Mr. Peavy told the ladies what other auxiliaries in the 
state have been doing and urged that they continue with 
their present activities. The Milwaukee auxiliary is mak- 
ing extensive plans for the fall season, and is also plan- 
ning for the annual Christmas party which promises to be 
the best affair of its kind which the ladies have ever spon- 
sored. On November 15 a card party and luncheon will 
be held. 

Santa Monica Auxiliary Holds Dance 

The Women’s Auxiliary of Santa Monica, Calif., recently 
held a most successful dance and card party at the Ren- 
dezvous pavilion, Santa Monica. There was a large at- 
tendance of master plumbers, jobbers and salesmen from 
Los Angeles, Hollywood and the South Bay district, to- 
gether with their wives, and a very pleasant evening was 
spent. 
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They fit any angle 
roof from flat to 
half pitch and are 
adaptable to both 
standard and heavy 
pipe. 


Overton Roof 
Flashings are made 
of the finest mater- 
ials under rigid fac- 
tory processes. 





OVERTON 


Butler Mfg. Co. 
Roof Flashings 8 e 


Minneapolis, Minn. 


=== MARTIN 
He’ll Tell You= 


The man who owns a Martin Portable 
Vise Stand and Pipe Bender, if you ask 
him, will tell you about its strength 
and everyday usefulness. 






























Your jobber will explain it, 
too, or write us direct. 


H. P. MARTIN & SONS 
626 E. 2nd Street 


Owensboro Kentucky 

































Your Best Bet 


Here’s your best 
bet in a water sup- 
- The 

be- 
cause it has proven 
beyond all possible 
question that it is 


‘‘there.”’ 


ply system 


Kalamazoo 











This Drum Trap is furnished with 
nickel plated brass top. It is made 
extra heavy throughout and will 
give long satisfactory service. We 
also manufacture a full line of traps 
with galvanized bodies. 





Fig. 70 Write for Catalog 
Cast lron DrumTrap 


The Washington Metal Products Company 
Washington C. H. 38 Ohio 
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DAMPER REGULATOR 


FOR ALL WATER BOILERS AND TANK: HEATERS 


The Deegan Hot Water All Metal 


Regulator makes every hot water 
installation absolutely automatic. 
During the past 15 years, thou- 
sands of Deegan Regulators have 
been put into service under most 
exacting conditions, with a record 
of unparalleled success. 

It makes possible greater heating 
efficiency, greater fuel economy, 
and better performance for any 
water boiler or tank heater—and 
incidentally greater profits for you. 


Write usat once for full information and 
prices on the Deegan. Order through 
your jobber or boiler manufacturer. 


The E. J. Deegan Mfg. Co. 
“i 291 E. 134th St., New York City a 











Over 350,000 Deegan Regulators are in use 


—————— 
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| New Business Ventures 


Pinehurst, Wash.—Burr H. Gingiver has engaged in the 
jplumbing and heating business in the Koster building. 
Haskell, Tex.—Haynes J. Hambleton, for the past sey- 
jenteen years superintendent of the water and sewer de- 
partment of the city, has gone into the plumbing business, 
\with headquarters at McNeil & Smith’s hardware store. 
| Kugene, Ore.—A. C. Nelson & Co., have recently incor- 
jporated for $12,000 to engage in the plumbing business. 
|Members of the new firm are A. J. Jacobs, W. F. Carothers, 
~ G. White and George F. Peters. 

Hartford, Conn.—Williams & Skelley have established 
‘a new plumbing shop at 410 New Britain avenue. Joseph 
Skelley and Raymond Williams are the members of the 
firm. 

| Seattle, Wash.—The Massart Plumbing & Heating Co. 
has been incorporated with a capital of $10,000, by Law- 
rence G. Massart, V. H. Massart and others. 

Tacoma, Wash.—The Volk Plumbing & Heating Co. has 
ibeen incorporated by Oscar F. Volk, Russell O. Volk and 
\Nettie May Volk. 

Los Angeles, Calif.— Louis A. Meier and L. H. Hill have 
jengaged in the plumbing and heating business at 1182 
|North Ardnore avenue, as Hill & Meier. 
| New Orleans, La.—The Salzer Plumbing Co., Inc., has 
been chartered, with a capital of $20,000, by Alfred R. 
Salzer, John Salzer and others. 


( ontracts 2A: warded 


| Coral Gables, Fla.—The plumbing contract has been 


let to Alex Orr, Jr., 45 North West Third street, in the 
jerection of the new $250,000 city hall. 


| Asheville, N. C.—The heating and plumbing contract 
|has been let to E. B. Wright in the erection of the juvenile 
jdetention home. 
Fredericksburg, Va.—The heating and plumbing con- 
|tract has been let to George W. Heflin in the erection of 
the hospital building here. 
Galveston, Tex.—J. L. Powers of Bennettsville, S. C., 
jhas the heating contract for the U. S. Quarantine Station. 
| Texarkana, Ark.—The Porter Co., has the plumbing 
lcontract in the rebuilding of the main hospital and negro 
ward at the hospital. 

Kansas City, Mo.—Farley Brothers have the plumbing 
icontract in the erection of the addition to the Isolation 
|Hospital. 


Goldsboro, N. C.—The heating and plumbing contract 
has been let to W. O. Mitcham, West Walnut street, in 
the erection of the fireproof building for tubercular 
patients at the State Hospital. 

San Angelo, Tex.—Oberkampf Plumbing Co. has been 
jawarded the plumbing contract for the San Angelo Hos- 
pital. 

Wichita Falls, Tex.—The plumbing and heating con- 
itract has been let to C. D. Hughes, 1301 Lamar street, 
lin the erection of the $95,780 male patients’ dormitory 
jand the $28,888 nurses’ home at the Wichita Falls State 
| Hospital. 
| St. Louis, Mo.—The contract for the plumbing has been 
let to the J. F. Corrigan Plumbing Co., 2501 West St. 
Louis street, in the alterations being made to the 5-story 
building at Sixth street and Washington avenue. 


Knoxville, Tenn,—The heating contract has been let 
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Does Price Guide 
You When You 


Consult a Doctor? 








ee 


am 


EER ELC OE OIL LOE LOO, PRENSA EY MT 


HEN occasion demands, and it 
is necessary to call in a doctor, 
do you squabble about price )— Of 
course not. 
Neither should price guide you in the 
purchase of anything for business, par- 
ticularly when ball cocks are the item. 





Buying a Sherwood in the beginning 
eliminates worry and service calls 
later on and insures continuous, 
“healthy” service. You accomplish 
this with just the few cents more that 
it costs to buy a Sherwood. 

Sherwood Ball Cocks will close against 
any city water pressure without whist- 
ling or gurgling. 


Your Jobber Stocks Them. 


SHERWOOD BRASS WORKS 
Jefferson and Mt. Elliott Aves. 
Detroit, Michigan 








Representatives: J. A. Riordan Co., Inc., 1315 E 
7th St., Los Angeles; 2012 L. C. Smith Bldg., Seattle 
E. S. Thompson, 2401 Chestnut St., Philadélphia; 
Fred G. Hoffman, 831 Edgewood Ave., Trenton 
N.J.; Fred S. Wilsey, Plymouth Bldg., Minneapolis. 












































RADIATORS sy LANDON 








20-inch 6-tube 2o-inch 4-tube 


Immediate Deliveries of 
Low Heights 


Landon Radiators are good look- 
ing and strongly built. In their 
design and construction are in- 
corporated the finest principles 
of heating technicalities known 


to the heating industry. 
Landon Invisible Shield when 


desired becomes an integral part 
of the Landon Radiator. 


IMMEDIATE De.ivery OF ALL 
HEIGHTS AND SIZES 


Note—The above illustrations of low 
height radiators have the Landon In 
visible Shield in place. 





20-inch &-tube window 


Send for Literature and Prices 


Landon Radiator Company Inc. 
NORTH TONAWANDA, N. Y. 
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to John R. Harbison, 125 South Vangilde place, in the 
erection of the addition and auditorium to the New Hope- 
well school building. ' 


Austin, Tex.—The plumbing contract has been let to 
Harper & Linscomb, 216 West Thirteenth street, and the 
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heating contract has been let to Donnelly & White, 204 


West Third street, in the erection of the dormitory at the 
State School for Feeble Minded. 

San Francisco, Calif.—The Dowd & Welch Co., 3558 
Sixteenth street, was awarded plumbing contract in con- 
nection with the extensive alterations under way at the 
Ferry building. 

San Francisco, Calif.—E. Sugarman, 3624 Geary street, 
secured plumbing contract on the two 12-apartment build- 
ings on Capp street, near Twenty-first. 





Conrad, Mont.—-Frank Gillan, has the plumbing and 
heating contract on the building of the Pondera Drug Co. 


Great Falls, Mont.—-The plumbing and heating contract 
on the addition to the Orphans’ Home has been let to the 


Duggan Plumbing & Heating Co., 414 First avenue, North, 


at $12,745. 

Omaha, Nebr.—The Pearl Memorial M. E. Congrega- 
tion has let plumbing and heating contract on its new 
edifice to the John A. Anderson Co., 709 South Twenty- 
fourth street. 

Omaha, Nebr.——The Dundee Presbyterian Church has 
let the plumbing contract on its new building to T. C. 
Rich, 5441 Florence boulevard. 

Wheeling, W. Va.—The plumbing and heating contract 
for the Home for Aged Men, on Warwood avenue, has been 
awarded to the H. E. Neumann Co., 1508 Market street. 

New Orleans, La.—-A. S. Chevis, 1136 Carondelet street, 
has been awarded the plumbing and heating contract for 
the fruit warehouse of M. L. & T. Railroad & Steamship 
Co. 

Winona, Minn,.-The Winona Heating & Ventilating Co. 
is about to begin a 30x60 ft. warehouse near its plant on 
Second and Kansas streets. 

Syracuse, N. Y.—-The contract in the 


plumbing new 





Top pleture: W. E. Stradling, president of the Utiea, N. Y., 

association; Thomas Hughes, secretary of Utica association, 

—Bottem picture: J. R. Burns, of Burns Bros.; Fred Grethel. 

Photos taken at the recent outing of the Master Plumbers’ 
Association of Syracuse, N. Y. 
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The same old name since “1844” 





NIPPLES 


Pabst Nipples are clean threaded and 
made from the finest of new pipe. They 
are bound to speed up your work and make 
every pipe line they are used on better and 
longerjlasting. They also come convenient 
ly packed in cartons. Buy them by name. 


From Your Jobber. 


FRED PABST CO., Mfrs. 


917 Juneau Ave. Milwaukee, Wis. 








Sturdy as the 
toughest pipe 


Lenox Flexible Hand Blades 


while very easy to handle 
and entirely dependable for 
even the finest jobs, are 
sturdy on the toughest pipe. 


Our special machinery and 
manufacturing pro- 
cesses, patented by us, make 
possible the production of a 
blade that is unsurpassed for 
continued good work. 


Order them from 
your jobber. 


AMERICAN SAW & 
MFG. CO. 


SPRINGFIELD 
J. M. Lyons 
48 East 41st St., New York 
Distributor for Plumbing Heating 


4 Field 


MASS. 











The Tools in the Plaid Box 
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The post in the Lucky Strike Solid 
Basin and Bath Stopper cannot pull 


out. This stopper will last for years. 
Sell them now. From your jobber. 


LAVELLE RUBBER COMPANY 
320 West Illinois St., Chicago, Ill. 











Tank Fittings of Quality 
*“McSHANE’’ 


The ORIGINAL Compound Lever Ball Cock 
Elevated, Low-Down, Top and Bottom Supply 


Tank Levers and Valves 


1856 1927 





McSHANE 
BELL FOUNDRY CO. 


BALTIMORE, MARYLAND 








RIVERSIDE 
REFRIGERATOR DRAINS 


Rust Proof 


Galvanized - - 


3 SIZES 
Tapped 114” - 114” 





Made by 
Riverside Foundry 
& Galvanizing Co. 

Kalamazoo,' Mich. 














————— 
50 years 


MANUFACTURING 
PUMPS 





v 
The Buckeye Electric House 
Pump is the product of all these 
years of experience. 
DOUBLE GEAR DRIVE 
PERFECT ALIGNMENT 
RUNS IN OIL—NOISELESS 


AUTOMATIC OPERATION 
EFFICIENT 


Write for bulletin and prices today 


MAST FOOS & COMPANY 
Box 401, Springfield, Ohio 
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Jefferson-Clinton Hotel on Clinton street is being done by 
T. X. Donovan, 636 South Warren street. 

Willits, Calif.— J. H. Pinkerton Co., 927 Howard street, 
San Francisco, was awarded plumbing contract and Scott 
Co., of the same city, secured the heating contract on 
the 36-room hospital being erected in this city for C. A. 
Howard. 

Madison, Wis.—The W. J. Hyland Plumbing Co. has 
been awarded the plumbing contract and the Paul BE. 
Mueller Co. the heating contract for the $150,000 store 
building under construction here for the Heilman Bakery 
Co. 

Muncie, Ind:—Earle L. Clevinger has been awarded the 
heating and plumbing contract on a $172,000 junior high 
school structure and a $68,000 grade school building. 

Louisville, Ky.—P. H. Meyer has been given the heat- 
ing and plumbing award on the factory to be built by the 
Standard Sanitary Mfg. Co. at Campbe)) street and Broad- 
way. 

Detroit, Mich.—Glanz & Killian, 1761 West Forest 
street, have been awarded the plumbing and heating con- 
tract on the addition to Harper Hospital. 

Detroit, Mich.——The Brown Co., 1550 West Baltimore 
avenue, has been awarded the plumbing and heating con- 
tract on the new machine shop and foundry to be located 
on Georgia between Sherwood and the M. C. Belt Line, 
for the American Brass & Iron Co. This concern has also 
been awarded the plumbing and heating contract on the 
garage, service and store building located on Grand River 
and Livernois, for Sydney Waldon. 

Detroit, Mich.—George Schmied, 3017 Field street, has 
been awarded the plumbing and heating contract for the 
beautiful new residence to be located on Iroquois avenue 
in Indian Village, for C. G. Koether. 

Detroit, Mich.——Louis Scherf, 2003 South Coolidge road, 
has been awarded the plumbing and heating contract on 
the Gardendale School, located at Gardendale avenue be- 
tween Eight and Nine Mile Road, for the Ferndale Board 


of Education. 


Detroit, Mich.—Card & Dawson, 3922 Garland, have 
been awarded the plumbing and heating contract on the 
Stellwagen School located on Outer Drive. 

Detroit, Mich.—James W. Partlan, 13900 Chalmers 
avenue, was awarded the plumbing and heating contract 
on the addition to the Coolidge School, located on Grand- 


mont avenue, for the Detroit Board of Education. 
Detroit, Mich.—The Brown Co., 1550 West Baltimore 


avenue, was awarded the plumbing and heating contract 
on the addition to the Schoolcraft Branch Library for the 


Detroit Library Commission, located on Davison and 
Lumpkin streets. 
Seattle, Wash.—Smith-Courtney Co. has received plumb- 


ing and heating contracts totalling $50,000 on the build- 
ing for the Providence Hospital. John Graham, Dextor 
Horton building, was the architect. The cost will reach 
$400,000. 

Seattle, Wash.—Award of the heating and ventilating 
contracts on the new Laurelhurst school] went to the West 
Coast Heating Co., and the plumbing contract was given 
to the MeNeal-Taylor Co. 

Ogdensburg, N. Y.—F. Skelley has been awarded the 
contract for the heating, ventilating and plumbing of the 
new Washington street grade school to be built in this 
city. His bid was $19,754. 

Syracuse, N, Y.—The heating contract for the new 
home of the New York Telephone Co. in East Genesee 


street has been awarded to the Edward Joy Co. 
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A Better Water Heater 


In the CLEBAR you have something out of the 
ordinary to offer your customer. It will stand any 
pressure up to 500 pounds and will furnish the 
maximum of hot water in an exceptionally short 


time. The CLE-BAR is equipped with a brass coil 





SHOW THIS TO YOUR WIFE 
A harrassed and weary-looking man, the personification of 


genteel poverty, paused before the window which had been 80 that there can be no rusty water or costly 
hired by the Humane Society. In the center was a picture of cracked coils. 
a large, furry animal, with a woebegone expression on its 


face. Underneath was a placard: “I was skinned to provide 
a woman with fashionable furs,” rs 
For a moment the tired expression gave way to one of sym- 


pathy, as the man muttered: 


“I know how you feel, poor chap. So was I.” CLEGHORN COMPANY 


86 Broad St. Boston, Mass 


Yea, Clarence; ornithological specimens of identical plu- 
mage habitually congregate in the closest possible proximity. 





INVICTUS 
Out of the night that covers me, 
Black as the pit from pole to pole, 
Could I but drive straight from the tee, 
I’d make it par on every hole. 
P. G. N., Chicago. 


NOT IN THE FINALS 
The old gentleman was a trifle bewildered at the elaborate 
wedding. 
“Are you the groom?” he asked a melancholy looking man 
“No, sir,” the young man replied. “I was eliminated in the 
preliminary try-outs.” 





CHANGING 'TIMES 
When Grandma was a sweet young thing, 
Now what do you suppose? 
It took the wool of two-three sheep 
To make her Sunday clothes. 
With sister now it’s different, 


And smilingly she says, < S B S = k] H d 
“One silkworm clothes me nicely, * * + prin er Ca S 


In forty different ways.” 











J. T., Logansport, Ind. 
YOU HAVE TO BE, YOU KNOW 

An old man was seated on a park bench, the very picture 
of dejection. Another man came and sat down beside him. 
Upon perceiving the old man’s sorrow, he ventured a sympa- 
thetic question: 

“Anything wrong?” 

“Everything,” said the old man bitterly. “My business is 
bankrupt, my wife has left me, I haven’t any money, and my 
doctor told me I had a cancer.” 

“Why don’t you commit suicide?” asked the sympathetic 
man. 














“T would, but I'm not a college student.” 

















“SY” SEZ 
One small jack can lift a car, but it takes a lot of jack to 


keep it up. 








“Why is it that a red-headed woman always marries a very 
meek man?” 
“She doesn’t. He just gets that way.” 


Many are dumb and many are beautiful, but none are so 
dumb they don’t know they are beautiful. 


pos gr “ ° pvved a Because of insurance demands and fires 
( SC ( ar ‘ . . P ‘ 
a Co i C. S. B. Sprinkler Heads are in constant de- 


“T wish, you brute, you'd turn to milk’ T ; . sod on heat 
Ye the animal TUR NED to butt her. mand. They are approved as best and will 


be found to give complete satisfaction and 
protection wherever they are utilized. Get 
a supply of them in at once. 











| 
aelandiiniainiaes | 
You'll notice that a killer’s sanity never deserts him until 
he’s had time to get to the lawyer’s office. 
“SY” MARTIN, Owensboro, Ky. | 


~~ | C. S. B. SPRINKLER CO. 


Prohibition snoopers seem to have altered their title 86 Broad St. Boston, Mass. 


Shipers 





a YS. 
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RED HALL 
PORTABLE PIPE THREADER 


ASKS NO FAVORS 


The Red-E-Hall Pipe Threader asks no favors of 
any job— it is portable and very sturdy. 

It threads, cuts off and reams 14-in. to 2-in. pipe and 
by using the universal drive shaft will drive hand 
stocks up to 12 inches. 


Ask your jobber about Red-E-Hall. He’ll demon- 


strate it for you. 


HALL-WILL, INC., Erie, Pa. 














PLOMB 
TOOLS 


Cannot be dupli- 
cated anywhere 
as to Price, 
Quality and 
Completeness 
of the line. 








Buy your tools 


where you see 
this board. 








~PLOMB TOOL COMPANY 


LOS ANGELES, CALIF., 2209 Santa Fe Ave. 
CHICAGO NEW YORK 
627 W. Washington Boulevard 1987 Arthur Ave. 


COMPLETE STOCK AT ALL POINTS 
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~— Bath a Day Movement 


Inquiries which we receive every day from school teachers for 

copies of “The Story oj the Bath” are handled as follows We 

send a age copy of the booklei and 

{ then refer the inquiry to the secre- 

165 have shown a great desire to learn of 

such opportunities to gain favorable 

publicity for members. Ask your secretary if he’s received any 
such names from us recently. 


tary of the local association; the 
state association, tf there is no ian 
The idea is that many associations 





Waynesboro, Pa., recently ordered seventy-five 
copies of ‘“‘The Story of the Bath,’’ to distribute at 
the luncheon of his local Rotary Club. 

Here’s what he writes: ‘I received quite a lot of com- 
ments on this little book and its wonderful story. From 
the way this booklet was received, I feel as though the 
money invested in these copies was very well spent.” 

There isn’t any doubt of it. Mr. Stoner, and others, 
have seen here a fine chance for publicity. From fifty to 
a hundred copies of the booklet, at ten cents each, provide 
an inexpensive way of reaching an influential group of 
men—usually home owners and often fairly large holders 
of real estate—with a message which cannot but react in 
favor of the contractor who distributes the booklet. 

If you’ve never read ‘‘The Story of the Bath,” write us 
for a free copy. Read it—-see how its message will help 
you. Then follow the example of these men who have 
used the booklet for distribution at local Kiwanis, Rotary, 
Lions, Booster and other club meetings. 


B F. STONER, a plumbing and heating contractor of 


Epigrams—For Your Use 


How contagious is the insomnia of the midnight cat! 
+ * * 


Few men can afford to stand on their dignity all of the 
time. 
. * * 
Intuition often enables a woman to make a wrong de- 
cision. 
a” - * 
It’s a question which are worse—shortcomings or long 
stayings. 
* * * 











Only a simple man tries to act unnecessarily strenuous. 
” . . 
A boost when needed is better than a pull that isn’t 


needed. 


RAISE MONEY FOR PASSAGE OF STATE CODE 





A joint meeting of all of the master and journeyman 
plumbers from Roanoke, Salem and Vinton, Va., was held 
Tuesday evening, October 4, in the Chamber of Commerce 
auditorium under the auspices of the Master Plumbing 
and Heating Contractors Association, Inc., of Roanoke. 

The objects of the meeting were to further the feeling 
of good fellowship among the craft in those cities, to 
work toward the uplifting of the industry and to discuss 
the proposed state plumbing code.. A card was passed 
out asking for subscriptions toward securing the passage 
of the code, and about $1,000 was subscribed. 





Nathaniel B. Dutton, formerly plumbing inspector of 
Jackson, Mich., recently took out a plumbing license and 
is now in business at 349 North Forbes street in that city. 
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PATENTS — |\F p__ ronthe Ritz Carlton 


in Boston 
Here 4 ictured one of a series of 


allon boilers manufac- 
the Gerstein & 


Heating Department 

1,639,635. Pipe Hanger. John P. Seyfert, Milwaukee, 
Wis., assignor to Atlas Metal Parts Co., Milwaukee, Wis. 
A pipe hanger comprising a band for supporting a pipe, 
the said band being provided with perforated ends which | J TRS demana- 
extend in substantial paral- , ty 
lelism from one side thereof, 
a perforated fixed pendant ar- 
ranged between the projecting 
ends of the band, a notched 
key passed through the 
aligned perforations to con- 
nect the band to the pendant, 
the side walls of the notch 
being inclined so as to force 
the said ends into engagement 


with the sides of the pendant 


per 
Company was awarded 
the work, of course. 


They are of extra heavy copper 
} and are 4 feet in diameter and 16 
i] feet long, with a George A. Weld & Co. 
} removable heating element, 





GERSTEIN & COOPER CO. 
1 and 3 W. Third Street tt Boston, Mass. 








THE 


OTTUMWA PIPE PUSHER 


THIS MACHINE SAVES 











e vitation of the 839.6: 

under the gravitati 0 1,639,635 DIGGING UP LAWNS 

DIPS. AND STREETS. PAYS 
. ° FOR ITSELF ON ONE 

1,640,081. Air Preheater for Oil Burners. Adolph T. JOB. 

Johanson, Chicago, Ill., assignor to Milton E. Page, Jr., | 

Adolph T. Johanson and Christopher M. Page, Chicago, 

Ill., as trustees for Aaball Manufacturing Co. In a con- Send 

struction of the character described, the combination of a for 

plurality of upright legs, an upper centrally-apertured | Circular 





Manufactured by 


H. 6, WILLIAMS & SON 


OTTUMWA, IOWA 


MANNA TV Ee ioe ee loa 
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1,640,081. | \E/ 

downwardly-dished shell resting and supported on said | rie For Manufacturers 


legs, a second lower, centrally-apertured downwardly- 
dished shell spaced below and supported from said | We make drum trap covers, trap 
upper shell, a ring inside of the apertures of said shells | screw covers, cleanout plugs. 
supported on said lower shell, spaced inwardly away | and many other items. Your 
from the margin of the aperture of said upper shell, and | inquiries will be appreciated. 
having an outwardly-extended flange above said upper | 

shell, and a fuel-burner having a discharge opening above | KEYSTONE BRASS WORKS 
said ring, whereby air flowing inwardly between said Erie, Pennsylvania 

shells is caused to flow upwardly and outwardly above said | 






















Blake Economy Garage Drains with or with- 
out Back Water Valves Extra Heavy Weight 


Every element of safety and con- 
venience taken care of. 


Complete separation of gas, oil and 
mud or sand. Fire safety assured. 


Deep Water Seals. Diameter of top 
12”. Total depth—14’. Total length 
—261,,”. 

Your Jobber Will Furnish Them. 


BLAKE SPECIALTY CO., Rock Island, Ill. Canadian Service: 





All Crane Company Branches 











DOMESTIC 


a 


116 












Covered by Patents 
No. 83 qt. 
No. 84 pt. 










You Can't Go Wrong on the 
‘Always Reliable” 


They are truly all that their name implies. 
They are the result of constant progress 
towards perfection in the manufacture of 
torches and furnaces. 
Also a full line of plumbers’ tools 
Most jobbers stock. Others will gladly order 
Orrto Bernz Co. Inc., Newark, N. J. 


Stocks in Newark, N. J., New York City, Chicago and 
San Francisco 
Offices in Newark, N. J, New York City, Chicago, Fort 
Worth, Denver, Helena, Mont., San Francisco, 
Los Angeles, Seattle and St. Thomas, Ont 


GQ eS B= ss= > 
{| 











You would 


not think of missing your daily 
paper, yet it does not begin 
to help you as your business 
paper, so why not spend a 
minute to send in your sub- 
scription. You will soon realize 
the tremendous help you 
have been doing without. 























mixers. 


Powers Shower 











THE POWERS REGULATOR Co. 


36 years of specialization in temperature control 


ENGINEERING 


control of temperature, they enjoy a wide demand. 
your big opportunity. 

: Mixers are a profitable item for the master plumber. 
Look into its possibilities. Send for free descriptive book, with im- 
pressive list of users, results of tests, and other helpful information. 








October 22, 1927 
| upper shell where it mixes with the gases issuing and at 
some distance from said burner, such air being preheated 
by said shells during its passage through conduit. 
* * * 

1,640,941. Threading Tool. Charles A. Johnson, Un 
ionville, Conn. A threading tool comprising a body, die 
holders movably mounted in the body, an actuator movya- 

| ble lengthwise within the body and operatively connected 








| with said holders, an actuator stem rigidly connected 
with the actuator and having a groove, spring actuated 
retaining members located within the body and having 


fingers to engage said groove to retain the actuator in one 
position, and means for moving the actuator to disengage 
it from said fingers. 


of * * 

Threading Tool. Charles A. Johnson, Un- 
| ionville, Conn. A plurality of threading devices arranged 
| 
} in sets, the members of each set each comprising a plural- 


1,640,942. 











1,640,942. 


ity of threading members of different shapes, each thread- 
ing member in each set being arranged to cut a groove 
and form the bottom on an angle intersecting the angular 
formation of the bottom created by a corresponding 
threading member in another set. 


P. A. Stovall, 1004 Victory Drive, Savannah, Ga., is 
erecting a new apartment building at the northwest cor- 
ner of Victory Drive and Waters avenue, and has let the 
plumbing and heating contract for the new building to the 
Peerless Plumbing & Heating Co., York street, Savannah. 








Hundreds of clubs, hospitals and hotels have already installed Powers 
Because they always insure ACCURATE and ABSOLUTE 


That demand is 


2716 Greenview Ave., Chicago 
Offices in 38 Cities 


See your telephone directory (3522B) 
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Cash must accompany order. Copy should reach us eight days in advance. 








Situations Open 


WANTED: BY A NATIONALLY 

known manufacturer and distribu- 
tor of Vapor Heating Specialties, Sales 
Engineers for several districts in mid- 
west and the east who have a high 
grade clientele among the Architects 
and Heating Contractors, coupled with 
proven ability to make heating plans, 
marked sales ability and of high moral 
character, to sell Vapor Heating Spe- 
cialties and Systems on a most liberal 
commission basis. A rare opportunity 
as a side line to men possessing these 
requirements and who already main- 
tain an office. With your application 
please give your present line of busi- 
ness, the territory you cover, experi- 
ence and age. Address Key 928, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago. 





SALESMAN WANTED — PROMINENT 

manufacturer of cast brass plumbing 
supplies, with established business, has 
opening for representative who has ac- 
quaintance with trade and can sell 
plumbing supply houses throughout 
Michigan, Illinois and Indiana through 
to the Missouri river. Must be of good 
character, good appearance and hard 
worker—preferably between ages of 28 
and 35. Application must state educa- 
tion and experience in detail. Address 
Key 919, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 





HEATING SALESMEN OPEN FOR AD- 

ditional connections wanted for va- 
por heating system on straight com- 
mission. Some experience and direct 
contact with heating contractors re- 
quired. Address Key 933, ““‘Domestic En- 
gineering,” 1900 Prairie Ave., Chicago. 





A FINE SIDE-LINE OR EXCLUSIVE 

proposition for man with ability call- 
ing on plumbing dealers. Communi- 
cations strictly confidential. Koil-Les 
Heater Co., Geneva, IIl. 





COMMISSION SALESMAN TO REPRE- 

sent well known line for the Middle 
West in the following states: Ohio, 
Indiana, Illinois, Kansas City, Mis- 
souri, Michigan, Wisconsin, selling to 
plumbing jobbers only. Must have an 
established acquaintance. References 
required. Address Key 935, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago. 





SALESMEN: IF YOU ARE CALLING 

on plumbers and steam-fitters, we 
have a most profitable side line for 
you. Liberal commissions paid. Give 
full details. Waverly Manufacturing 
Co., Lakewood, Ohio. 














Situations Wanted 


POSITION WANTED: STEAM-FITTER, 

eleven years’ experience, can esti- 
mate, design, draw plans. Best of ref- 
erences. Address Key 938, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago. 


For Sale 


FOR SALE: FIRST CLASS PLUMBING 
and sheet metal shop. Address Box 
33, Holden, Mo. 





Miscellaneous 
ESTIMATING BLANKS, JOB TICKETS, 

time sheets, stationery, etc., for 
Plumbers. Samples and prices by re- 


turn mail. Louis Fink & Sons Co., 
— Bldg. Laurel Springs, N. J. Est. 





Headquarters for new and used 
pipe machines. We carry at all times, 
all sizes of guaranteed used pipe 
machines from 2 to 12” inclusive. 
New Oster machines always in stock, 
also new dies for all makes. 


THE O’BRIEN MACHINERY COMPANY 
113 North Third St., Philadelphia, Pa. 
Long Distance BO ae Market 0727 
Cable Address: ‘‘OBRIEN’’ PHILADELPHIA 


WISH TO PURCHASE SMALL MANU- 

facturing business located in or near 
Chicago. In replying state amount of 
business now being done and some- 
thing of possible return. Address Key 
939, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 


re este for Your Trade Library 


BOOKKEEPING AND COST FINDING 

FOR THE PLUMBER. By Wesley A. 
Fink. Outlines a simple method of 
bookkeeping and cost finding easily 
adapted to your business. Tells how 
to open and close a set of books, gives 
concrete examples on figuring labor 
and material costs, overhead expense— 
{in fact a complete system worked out 
in every detail. Size, 44%4x6% in. 128 
pages. Cloth. Price, $1.00. 
PRACTICAL METHODS OF SEWAGE 

DISPOSAL. By H. N. Ogden and H. 
B. Cleveland. Covers in detail the 
problem of sewage disposal for resi- 
dences, hotels and institutions where 
connections to city sewers are not 
available. Size, 6%x9% in. 1383 pages. 
Cloth. Price, $1.50. 

















THE TABLE OF ESTIMATED RADIA- 

TION. By Harry B. Perrigo. Gives 
the accurate amount of radiation re- 
quired for any size room. Computed 
from standard recognized rules and 
simplified to a degree that makes it 
readily understood by any man with 
even a limited knowledge of heating. 
Two tables—one for steam and the 
other for water—are printed in two 
colors on heavy celluloid—making four 
pages in all. Substantially bound. Size 
4%x7% in. Saves time and eliminates 
errors. Price, postpaid, $1.00. 


QUESTIONS AND ANSWERS ON THE 

PRACTICE AND THEORY OF 
STEAM AND HOT WATER HBATING. 
By R. M. Starbuck. Fifth edition. A 
ready reference, dealing practically and 
briefly with the different phases of 
Steam and Hot Water Heating, Vacuum 
and Vapor Heating, Accelerated Hot 
Water Heating and Pipe Fitting in con- 
nection with Refrigerating Plants. A 
valuable work for the heating man. 
Covers all the points on these subjects 
he should be familfar with. Size 6x7% 
inches. 150 pages. Price, postpaid, 


. 


PRACTICE AND THEORY OF SANI- 

TARY PLUMBING. By R. M. Star- 
buck. Vol. I. Contains 400 questions 
with complete and comprehensive an- 
swers, covering everything the plumber 
should know regarding drainage and 
latest requirements in plumbing prac- 
tice. Explains technical terms, gives 
rules and tables and is fully illus- 
trated. So popular has this book be- 
come that the 12th edition has been 
published. The combined set of four 
volumes makes a complete preparation 
for Board and Health and union ex- 
aminations. Size, 6x7 in. 160 pages. 
Cloth. Price $1.50. 


MERCHANDISING THE PLUMBING 

BUSINESS. By Karl W. Zoeller. A 
treatise on merchandising as applied 
to the plumbing and heating business, 
that should be read by every plumber, 
contractor or jobbing plumber. The 
subject {s completely covered by the 
twenty-six chapters, and in a manner 
making it interesting and easy to read. 
It contains many valuable suggestions 
on Window Display, Showrooms, Ad- 
vertising, etc. No matter how large or 
small your business, you need this 
book. Size 4%x6% inches. Over 100 
pages. Price, postpaid, $1.50. 


Books Sent Parcel Post Prepaid 


Domestic Engineering 
1900 Prairie Avenue, Chicago 


























we t 4c an issue—you might say almost nothing, yet 
dollars worth of new ideas, news, pictures of your 
outings and conventions, and a market section 


that is saving plumbers money in all parts of the 
country. Ask yourself, can you afford not to be 4 





® reader—then forward your subscription. 


JUDD HARD RUBBER TOILET SEATS | 
ARE BUILT TO A STANDARD OF CONSISTENT QUALITY | 


Sold by leading jobbers everywhere 
| EARL JUDD CORP. WRIGLEY BUILDING 
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CHICAGO 
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Always Tight 


Section showing “Modern” Boilers are always tight. There is 


connection of u iol 
connection ft Ue. no chance for them to leak at the joints. 


the “Modern” Pat. 
Boiler The heads are pressed on over the ends under 


hydraulic pressure. They are then securely 
riveted with copper rivets and a copper band 
spun over all. This detailed construction is 
what prevents this boiler from coming apart. 






























































The inside construction of these boilers is as 
perfect as the outside. Because of internal 

, rings or ribs “Modern” Boilers positively 
can not collapse. 


As an added feature the interior of the boilers 
is thoroughly tinned. 


“Modern” Boilers are tested at either 200, 
250 or 300 pounds according to the test 
pressure stamped on the outside. They are 
recommended for a working pressure of 42% 
of this test pressure. 
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Write for details. 


Section showing 
connection of lower 
head to shell of the 


eee | Hayes Manufacturing Company 
MAKERS 




















Paterson :: New Jersey 









































"A x copepacins a RP Pcs «| Tinie RRA cae ine ree... 





